


fueloil ¢ 
Wiylmiterhe 


36 Years devoted to Progress in Oilheating and Airconditioning 


What < the 


Proper Selection of fueloil Truck Equipment 
aims for lowest delivery Cost per Gallon 


Build Business with Replacements 


American Coal successfully merchandises burner 
Modernization with advertised Price of $95 


lhe nme’ vw 


Out of Long Island Booth, a crowd-stopper 
Demonstration for Home Shows or Fairs 


(comtort ne meer 


Here’s how better Insulation can reduce 
heating Costs, swell Profits, build Sales 


Sparky tells about Servicing 


‘Best Serviceman in the World’ says few 
Owners know the Kind of Service They need 


OHA of Canadas Program bolsters 


(il as the dominant heating Fuel 





BRODIE performance and service prove why 
world-wide acceptance has grown through 3 decades 


This partial list indicates countries to T )RODIE district offices and experienced representa- 
which Brodie Meters were shipped 


. . tives offer the most complete field and shop 
during one typical 3-month period: 


service in the petroleum metering industry — to every 
Angola Greece New Zealand . , 

heediion ena ihidaienee part of the nation and free world. This unmatched 
Australia Guatemala Norwoy . 

eet a sae reine backing merely adds to the confidence BiRotor Meters 
Belgium Honduras Panama — — . — arty , 
<< eiaeiaaa Se lian have earned through sustained accuracy and low 
— —_ maintenance records. If you’re buying meters —talk to 
British West Africa India Philippine J * mi 
British West Indies Indonesia Puerto Rico 
Canada lran Portugal 
Chile Iraq Souvdi Arabia 
Colombia Ireland Somaliland 
Christmas Island Israel! Spain 


your Brodie Metering Expert—as near as your phone. 


81 


Cube Italy Sudon Meters for pipelines, loading 
Denmark Jamaica Sweden racks, custody transfer, tanker 
Dominican Republic Japan Switzerland loading, blending and other 
Ecuador Kenya Tohit stationary applications. 

East Africa Lebanon Thailand 

El Salvador Liberia Turkey 

Finland Malaya Union of South Africe 
Formosa Mexico United Kingdom 


Tank truck, aircraft refueler, 
and other mobile metering 


applications. 
France Morocco Uruguay 


French West Africa Netherlands Venezveia 
Greenland 


RALPH WN. BRODIE COMPANY . san Leandro, California, U.S. A. 


“uf CABLE ADDRESS: “BRODICO 
MT. VERNON, N.Y DALLAS 7, TEXAS SEATTLE 9, WASH 
. A 550 So. Columbus Ave 167 Parkhouse St 221-9th Ave. N 


CHICAGO OFFICE LOS ANGELES 22, CALIF 
1227 Circle Ave., Forest Park, ti! 5401 Sheilo Street 


REPRESENTATIVES WITH STOCKS AND SERVICE FACILITIES 
IN ALL PRINCIPAL CITIES 





HOW SUNDSTRAND FUEL UNITS BACK UP YOUR BURNERS 


3 built-in 
problem-solvers 


installations, are completely sealed 
te ana complete air purging assuring tl 
is delivered to the Durner even after tar 


ndstran firsfin tuel unit 


. ASUNDSTRAND 


IN ay DRAULIC DIVISION 


of Sundstrand Machine Tool Co., 2210 Harrison Ave., Rockford, Iilinois— Eastern Soles Office: 89 Summit Ave., 
Summit, N. J. Fuel Units Made in Canada by John Inglis, Ltd., 14 Strachan Ave., Toronto; in Sweden by 
Sundstrand Hydraulic AB Stockholm; in France by R.S. Stokvis, et Fils, S.A., 20-22 Rue Des Petits-Hotels, Paris 


























“ lational Frestylentan Church 


“CHURCH OF THE PRESIDENTS 
Connecticut Shue. ¥ N Hreet, Washington, ZC 





Get the facts. Get the Sun-Ray sales story 


SUN-RAY-BURNER MANUFACTURIN 


139—22 QUEENS BLVD. 


On July 27, 1956, Griffith Consumers 

of Washington, D.C. installed two Sun-Ray 
#4-#5 Oil Burners at the famous 
National Presbyterian Church 

Reports from this replacement installation 
Cleaner, quieter operation. Servicing — 
practically nil. Fuel and operating costs 

— Way dow n 

As in the cases of hundreds of other 
institutional and commercial establishments 
throughout the world, the Sun-Ray 
#4-#5 has once more proved to be 

the right choice 


INSTALL A SUN-RAY #4-> 
OIL BURNER 


1 —Easy to Install—Simple to Service 

2—Automatic, Trouble-free Operation. 

3—Burns Low-Cost, Higher BTU #5 
and #4 Oil 

4—Clean—Quiet—Very High Efficiency 

5 —All Electric Ignition—No Gas Pilots 

6—\ ill Also Burn #2 Oil 

7—No Transfer Pump Required on 
Normal Jobs 

8 —Approved for #5 and #4 Oil by 
U.L.and Other Authorities 


G CORPORATION 


JAMAICA 35, N. Y. 


4 October 
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Editorial, circulation and advertising Office: 2 West 45th St., New York 36, N. 
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lize Equipment 


Association p 


Esso Tanks act as Billh 


t 
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YEARLY 
$3.00 


CANADIAN 
$3.00 
inutacturers’ Activities 
SINGLE COPY: 
$1.00 


lew Products 
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958. HEATING PUBLISHERS 

ALL RIGHTS RESERVED 
REPRINTED WITHOUT WRITTEN PERMISSION 

PUBLISHED MONTHLY 

SHERS INC ADDRESS ALL CORRESPONDENCE 
SIN AND CIRCULATION DEPARTMENTS TO: 2 
YORK i3¢ N. Y PHONE MURRAY HILL 2-478¢ 
MARKET PLACE BALTIMORE 2, MD. ESTAB 
AS SECOND CLASS MATTER AT THE POST OFFICE 


INC 


. F FOR 
Al ADVER WEST 
STREET, NE® 
ATION OFFICE ( 

ENTEREI 
TIMORE M 


ROBERT GRAY. Editor 

aging Editor John W. Schulz, Technical Editor 
est Editor Margaret Mantho, Assistant Editor 
F. Farrell, Circulation Director 
WINKLER, Advertising Director 

Steedle, Advertising Manager 
nd, Eastern Advertising M 

Advertising Pr »duction Manager 
MIDWEST OFFICE 

Chicago 4, Ill 

Phone: Wabash 2-95 48 

Don Harway 

Phone Hubbard 3-5141 


At é 
ist Representative 
Angeles 17, Cal 


othe? thin 7s 


starting two new series this month—one the 
on of fueloil trucks, the other on burner replace 

ents and modernization 
“he truck selection series begins on page 47 


rst of 


with the 
three installments discussing the truck itself. The 


remaining three stories will analyze the selection 1 ap 


and 
plication of proper truck accessories and equipment 
Then Bill Stein is back with the first of a number of 
studies of fueloil and oilheating dealers who are success 
fully and profitably obtaining oilburner replacement busi 
ness. The articles will emphasize the enviable position the 
ilheating dealer occupies with his ready-made prospect 
list among his customers, fueloil consumption records t 
spotlight possible replacements, plus service departmen 
records and personnel to pinpoint over-age burners 
Also, there’s an interesting description of the imagina 
tive display Oil Heat Institute of Long -Island put t 
gether to feature oilfired water heaters. There are 
suggestions on how other local groups can do tl 


some 





bout some of t foolish There’s a lot of talk 


nts in the plumbing field bout the possibility of 
tr n thers industry serving gr 
lt rtainly true that in t ilheat through a central oil st 


2 
fact, stat g few such development 
=f 
visions t } ur try, w re told, alt! 
: t stly f t st I know of only on i 
ee} 





r to install t indle fluid as heav 

W. HOPE that the old polit : At the Oil Heat Institut rectors rate as low as a gallon per 
ing is true that “As Maine goes s t t Hot Springs : rly Sep At New Haven, the tot 
goes the nation.” This wish has not t r, there was considerable discus nsumption is char 
ing to do with party politics it : the new le or standar ll basis among all tenants : nt 
rather with the oilheating busines B-5§ d gned t rit bout number of rooms tl 

The new governor-elect for M t stallations wit t wastetu rden apartment development. T} 
is Clinton A. Clauson wi! t This would | I i t lot of complaints. Some tenant 
for years in the fueloil and t t t ted by regulating bod will say that they wer f 
business in Waterville. N : pal ar tate, throughout vhole month and us 
indicated whether or not his t t t | Others will 
was in the gas heating business. but M rt t teatures neighbor has far n 
still it’s a source of great satisfact t $ al I I \ nerally wasteful 
to see that the oilheating indust t the I t ressut! An installation of 6 of t P. 
won something important tly trades rafts want Btu meters has been 1 the G 

We always knew that tins t mo! isiness for thei n State Plaza shoppi nter 
men were the logical leaders thei it ver n the 11 Paramus, N. J.. 
communities. This is the first tin terest t \ full tir s distributed in the United St 
we've taken note of one wv rking O1 ( taff ing t Air Conditionir I 


chosen to head up the affairs of stat t t WOTk I I I ( 


Ay ENORMOUS ORDER for keros nt speaiierenmeetman, Teta bain g a SUINDSTRAD M ‘i 
involving, in fact, four bil ! nor OOF Ge a Lid Sn ie 
has been placed by American Airlines wee SOrn “ie eT ie eee 
with nine major oil compan Ther - otras: a a ar TI 
certainly going to be a shift ref . : 
ing internal combustion pr 
the next few years. The air f Pre oye aad 
course, will use the fuel in it t ( ) E THE PROBLE} ~~ ro Pe ne ae bene 
planes. ng multip! neers A ante to Ge “ ckholder from Bru 
There was an old saying that wher ere eet See ae regS iis seein od Becdarend aleste 
you're finished with an art lon’t a 
throw it away because in sev rs ' ge eee : oe 4 
you'll find another use for it. K 
sene was the leading pr 
industry's early years. It gave wv t imilar manner. whil 
gasoline and then to heavier fu ther tenants are being very frugal in I, THE parti t 
Now it looks like the airlis : their [ for Btus Esso Standard Oil C New York 


vive its place in the sun N oe ea ee ma there's a story going around that tl 


market Btu meter that installed ilheating industry is pretty much lik 
QO, R INDUSTRY like many t I : t rel : tan ir vidu ] part tl e ld feast or fami! t } | g ; 


problems with codes and ordit ment o1 rhaps an indir store the salesman 
A friend has sent a clipping from t t ster exactly w much heating They put it this wa i 
Roanoke Times of Septen I ng wv ised. TI meter is de sy glow 


which a writer points out that to work onl t rculating 
sonable codes are raising t t of ’ r either if t ting. It 5 ‘ 
each city home by at least $ res the volume of ter and ad 

It’s a long article that t ts for its temperat 
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ATLANTIC STATES... i 


SCU LL; Y “We have equipped our divisions with ! : 


the Scully ‘UNIFIL System’ of fast, tight 


®) connections and get wonderful reports } é 
from our department heads and from a 
drivers. They like the smoothness and 


Ss = Ss'DESIWM speed of the UNIFIL System.” |: 


NEW ENGLAND... 














is savin = 
é Two years ago wi 
System’, itho 


time and money we had 4 truc 


*\ > 


PN a nad 


for oil dealers 
all over ST 


the country! me : 7m 


crossed our fingers. 


vious 
bettered Our = Needless to soy, 


9 gallons. : 
arm eo the UNIFIL Syste™ ha 
© ra 
ene wise investment. 73 
To put all of these ; FIR <= ; 


advantages to work for you 
on every delivery your 
drivers make, just ask for the 
Scully Folder RA-100. It gives 
you the facts about this 
newest Scully development, 


and you won't be 





obligated in any way. 





“It is a fact that with UNIFIL, we have | * 
shown a remarkable increase in the gal-_ me 
lons-per-hour delivery of each driver. 


c= oe 


bs, 
L. 2. 
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SCULLY SIGNAL COMPANY 
176 GREEN STREET e® MELROSE 76, MASSACHUSETTS 





Originators of the VENTALARM® Signal and other petroleum delivery equipment 


eloil 


































For gasoline and oil 


service 
a No. 2 


254 W. 54 St., New York 19, N. Y. 














Nar 


Heating Oil (Inclu 


cE 


ding No. 3 & 


in Cleveland, Min: 


larly true 


Milwaukee and Des M 
An important subject for discu 
ions around industry meetings t 
implication to oilheating in tl 
luced stocks of distillate fuel 
Actually, the market is much healthier 
it got rid of tl irplus condi 
This surplus caused t of soft 


spot buying 


t x sive 1 
I nt out t 
r round 33% barr 
. re thar x 
sorb under slower 
On the her t 
| aa reate n vy 
t upply eve 
- , t its normal t 
| cline price pictur : 
és r of the new I 
7 rn “ a a ; 
| “ugged ; Met erciye 
e e 5 r-haired a ) 
4 | service ‘n a Pilg kt However, the mark« n 
, rated that nsum 
: fueling se t ngur re ble price for | 
’ ' ' ; , C s Mar ." ee ¢ + 
8) operations = Sie Aosta | mo: 
The new EVER-TITE he or So Distillate Fueloils 
= ' PRIMARY ST 
DUAL-POPPETED time re essent (Thousands of B 
FUEL NOZZLE §e-nesey ‘ piri 
with controlled speed g " 53.46 63.84 
I th w rtw WI Midwe 49 0€ 46.89 
Fine engineering — 1 M ’ Gulf Coas 25.94 784 
: vest A t 
best materials eS ee ae Tot 8 467 42.526 
. =o gree 
rKets TI arti 


PS200) 


Easy shut off Price as of September 15, 1958 
bad Ta Tank Tank Tank 
Aluminum construction Wagon a “a = bat pi 
nd, Me 14.7 arleston, S. C 13.50 
ens bd ; Bostor 14.5 Chicage 11 s 14.60 
Rigid or flexible Providence 14.2 Detroit 1.25* 15.¢ 
tubes Hartford 2 14.3 Cleveland I 
vy Have ) 14.2 Minneapolis 10.5 15.5 
s Ee 149 St. Louis 10.2 14.90 
All parts are completely inter- — al we —— ee 4p 
: eu 3.6! Miulwaukee Z A 2.90 
changeable with parts of other Sas 137 Fie Dias 10-75 14.9 
“190” nozzles on the market. Philadelph 14.0 San Francisco 11.75% 14.51 
Baltin 13.91 Portland, Ore 11.75 14.51 
Order from your Ever-Tite dis- as ay 1300 Seattle 11.85 14.6( 
tributor. Gadkine 14.5( Spokane 3.7 16.5 
| 13.91 Los Angeles Eee 14 
EVER-TITE COUPLING CO. INC. a , 
ax! ne-time delivery dis 
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For Tops in Reliable Performance 


Specify 71 


NOZZLES 


Precision made for longer service life. Every 
nozzle individually oil tested for capacity, spray 
angle, balance and quality. Hollow, 
Semi-Hollow or Solid spray patterns. 
Protection packaged. Assorted kits available. 








FILTERS 









Light, sturdy die cast aluminum body, 
rust and corrosion proof. Large sump. 
All-wool felt cartridge provides greatest 
surface filtering area. Interchangeable 
with other makes. 


Combustion Heads 


Models for high pressure and 
low pressure oil burners. 
Easily adaptable to conven- 
tional burners. Design saves 
up to 30% in fuel bills. Model 
LP-53 converts high pressure 
burners to low pressure with- 
out change in housing design. 
Range of capacities from .4 


to 2.00 G.P.H. 












SS 


Write for Complete Catalog 





vy 
~ 
Ot > 
c 


eo 
EDDINGTON METAL SPECIALTY COMPANY * EDDINGTON, PENNSYLVANIA 


Ppuclil 
9 


oilhea 


For removal of condensation 
from air conditioning, refrig- 
eration and dehumidifying 
units. Compact, dependable. 
Simplified automatic liquid 
level control. Pumps heads to 
heights of 20 feet. Overall 
height, base to top of motor 
is 10 inches. 





r rotary burners f- i h 95,243 on the same date last year 


August, the sales of > he August 31 stocks were divided 


Separate burners, 35,870, Boiler burn 





er units, 15.799. Furnace burner unit 
28.938 
Factory stocks at the end of Jun 
the latest available date were 54,044 
compared with 75,577 
date last year 
Tank Stocks: Stocks in dk 
I pproximately 14,773 at the end of August wer 
Oilheating Stocks: At the end of mately 27,411 compared to 3 
igust, dealers were holding ir ( previous month and witl 
I August 31, 1957. This 


Oilheating ’ : : pes f es we A ‘ 0 a i _ attitude 


different from ot! 
Trends FACTORY SHIPMENTS & 


IGUST Stalle ms OF dO! t 
A ee DOMESTIC OILBURNERS & UNITS 


oilheating equipment ar t c C GAS BURNERS «<== 
, At ot 





’ 


mated at 60,199 which is 


the previous August at 


eT ee 


the entire eight month peri 
year, the total oilheating 
were approximately 301,668 
with 339,221 last year or 
11%. 

There is a fair possibili 











1958 installations will end uy 
pretty close to last year sinc 
penne eneuty. Soon Shipments of Oilburners and Units 
better, and the fall is our | 
The August installations 
vided: New Homes, 
ments of old oilheating 
and Conversions from 
27,933. For the full 


Grop 


riod, the big 
for we show only 
with 142,623 in the 


1957. Replacements 





against 8 
versions from other 
111,286 compared 

For the first time 
checked the SA lCS 


Minimum Retail Prices 
of Key Dealers 


A 

Separate Burners $214 
Bx iler Burners 738 

Furnace Burners ¢ 


Price Index: Separate Burners 
1948-49 is 100°, 
WHOLESALI 
August 
Juls 








RETAIL 
August 92.4 Six months 
July 92.1 Year 
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Prevent costly vapor loss with 


» fankvents 


There’s a vapor saving OPW Tank 
Vent for every purpose. Precision 
machined, product engineered for 
lifetime use, they are your IN- 
VESTMENT against vapor loss 
due to product expansion and tem- 
perature variation. Weighted to 
specifications, OPW Tank Vents 
trap and hold vapors and release 
only at set pressures, insuring max- 
imum protection and dollar divi- 
dends. Double mesh screen readily 
accessible for inspection maintains 
bulk storage safety. 





OPW MANUFACTURES VENTS FOR MOST SIZES AND TYPES OF TANKS 
No. 209 











SMALL HOME STORAGE TANKS 
FARM SKID TANKS 
UNDERGROUND STORAGE TANKS 
ABOVE GROUND STORAGE TANKS 


~ 
} 
| 


MN 


Send for the OPW Tank Venting and 
Emergency Relief Recommendation Chart! 


C 0 R a 0 R A T | 0 N fl ~ 2723 Colerain Ave., Cincinnati 25, Ohio 


VALVES, FITTINGS, ASSEMBLIES Kirby 1-5400 


for handling hazardous liquids 


a 








SPECIAL 
STuOY THIS 
MONTH 





anes 1nd 
unemployment in th 


future outl 


1% find 


" ange e 
Conditions Certait hey not urging off tions improving and f t 
Today t rapidly | ise th my is working itself 


troubles. New Engla: 


BOUT once a year, some of the 1 ther words a little und hal f timistic with only 29% 1 
A porting dealers ask us to ru! f les doll us unemployment, and 
check on credit and collect nd cing back to other lies, we hat our troubles are 
tions so that they can know how th find that for the full year 1956 deale Yredit and collect 
are doing compared to the industr rged off r bad debts. 4 juite popular with fuel 

First, we asked the monthly report n would be, from the three throughout the country 
ing group to total their billings for th juestions answered up to 1 , th f them report havir 


12 months ending August nd th rs are holding son t the redit bureau within thei 


then tell us what their accounts 1 ints on the bo ise they ilheating associations. W 


ceivables on that date represented that any slow payment impli somewhat surprisingly tl 
a share of the previous 12 months t ndition of the tin reporting companies cl 
sales. The composite answel! I nis yrin, we M1 I} NOT tr I new customers with a 
is 9% with New England highest wit! t paying istomer ha reau other than th 
12%, and the other sectio1 in! Nit g with their 
between 8% and 9% 
Monthly Plans 

In the opinion of credit 
this figure is too high for 
agement. In recent years 
a number of articles by F 
Kraemer dealing with the sul Comments on 
credits and financial manag 


October 1956 issue carried 
articles. “Get the Mi ney 


Receivables too high 


One of his statements 
effect that at the end 
receivables should not | 
3% of the preceding 12 
ing. He further indicate 
should be 4.5% at the 
ber, 7.5% at the end of N 
and not more than 10% at tl 
December 

Kraemer did not give us 
for the end of August to check 
this particular study, but it is pret tt 1e date is 2.7 months e rush to increas 


} 


obvious that receivables wi conditi 
from 9% to 3% during the 
September. Kraemer is not 
most of his clients are in th 
industry with particular em] 
fueloil. 

Our next question aske 


° | lo find § he very knov l mar 
what percent ol their receivabl t t t Ind 3¢ then ry Known oll Ma 


October 
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Timesaving trip saver 


And that means money-saver, too. The Volkswagen Panel 
Delivery Truck has 170 cu. ft. of easily accessible load 
space, and carries 1830 lbs. You can easily install a com- 
plete shop inside for tools, parts and test equipment 
You can do more per call and save unnecessary trips. 
And. of course, Volkswagen’s gas economy and low 


operating costs keep more profit in your pocket 


[he economy and dependability of Volkswagen performance are backed up by the ® service organ- 


ization. Every mechanic is kept up-to-date through a continuous factory service training program. 
Speed in servicing is assured by immediate availability of Genuine ® Spare Parts through 370 
completely-equipped service centers covering all 49 states. 

\sk your Volkswagen dealer to show you operating costs for a Pick-up Truck, Panel Delivery, or 


Kombi Station Wagon. He will prove that Volkswagen savings add up mile by mile and year by year. 


VOLKSWAGEN 


VOLKSWAGEN DELIVERS THE GOODS...FOR LESS! 


13 





the telephon cally.” ‘The credit situation 
personal long-hand generally bad in the Philadelphia ar 
statements, foll with rather high unemployment.” 
1ys with phor r pe “Collections in Baltimore are slow 
money is tight and will get worse be 
fore it gets better.” ‘Our town 
is largely dependent on the autom 
tive industry, but that we hope is im 
proving; when the motor plants ar 
down it also affects the purchases « 
those with more stable emplo) 
ment.” 
“The Ou! here organiz 
exchange last season and 
10% of all fueloil users listed 
with limited credit stand: 
been a big help on our coll 
most companies belong 
credit bureau cooperate 
erated for coal companies 
lections are much slow 
making small payment 


airing the account 


rugged 


150 Exhibitors book Space 


service in | . we : - is at Heating Show, Jan. 26 
fueling Beticrd; Mas. 718 277 space has been engag 


het ¢ +} 14 


operations Sg eae MR Bess Ber. cord 


set for Conventi 


The new EVER-TITE 
| DUAL-POPPETED 
FUEL NOZZLE 
with controlled speed 


Fine engineering — 
best materials 
oo 
For gasoline and oil 
service 
a 
Easy shut off 
e 8 Springfield, M $49 nd water treatment 
Aluminum construction E. K. Wagner 
* gton, D. C 271 f the Philadelphia Ct 
Rigid or flexible ee . : tee on arrangements. Also serving 


tubes W orcester, Mi ( 145 the committee are J. H. Huck R 
eo K N 44 143 


Shoenijahn, F. H. Buzzard, J. J. Hucl 
All parts are completely inter- T 648 0! er, H. B. Prewit, C. J. Lubking, P 
changeable with parts of other 23 Yeomans. R. F. Buzzard. Mrs. R 
190” nozzles on the market. Buzzard. Ludwig Mack. P A. Cay 


anagh, A. M. Robertsor 
ales in ea ¢ rket: nor ; Plewes 

EVER-TITE COUPLING CO. INC. jaccurate i - x where nfor om - The International Ex 
254 W. 54 St., New York 19, N. Y. king ind New York, will manage thi 


tion 


Order from your Ever-Tite dis- 


+m. 
tributor. 
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“Thats how | like CRAMER’ on 


my trucks -big and powerful!” 


says Les Cramer of Cramer Fuel Company, Needham, Mass. 


‘‘Or coursE, I want people to see my name 
trucks. It makes good business 
sense. That’s why I like the way Gulf 
paints your trucks for you. 


on my 


““You get your name up big, in crisp white 
letters ... plus a bright new orange and 
blue color scheme... and the Solar Heat 
symbol! to identify you with the well-known 
Gulf name.” 


As for product, combustion expert Cramer 
calls new Gulf Solar Heat “‘the best oil on 


, 


the market” ...a fact that prompted his 
recent switch from another brand. 

He predicts a sharp drop in his service 
calls this season because of cleaner burner 
operation with new Gulf Solar Heat. 


Considering product superiority and 
“top billing’ for the reseller’s name, 
wouldn’t it pay for you to switch to new 
Gulf Solar Heat? For complete informa- 
tion, get in touch with your nearest Gulf 
office. Do it today! 


Go one better—Go Gulf 


SOLAR HEAT 


heating oil 


i5 





Where are the new Homes being built? 


Number of 
Permits Issued 
June 6Mos June 


Number of Number of 


Permits Issued Permits Issued 


6 Mos. June 6Mos. 


ALABAMA 2,261 340 
Birmingham area 953 524 
Mobile area 163 l 

Nonmetropolitan areas 145 


ARIZONA 772 
Phoenix area A458 
Nonmetropolitan areas 314 


ARKANSAS 374 


oO 


CALIFORNIA 
Fresno area 
Los Angeles area 
Sacramento area 
San Bernardino area 
San Diego area 
San Francisco-Oakland 
San Jose area 
Stockton area 
Nonmetropolitan areas 


» ¢ 


—~ OM W @ W Pp 
—~OUWW OO OO SI] 
ww ¢ i 


Ww 


ow 


COLORADO 
Denver area 
Nonmetropolitan areas 


CONNECTICUT 
Bridgeport area 
Hartford area 
New Haven area 
Nonmetropolitan areas 


DELAWARE 
Wilmington area 
Nonmetropolitan creas 


DISTRICT OF COLUMBIA 
Washington, D. C. 
Maryland suburbs* 
Virginia suburbs** 


FLORIDA 
Jacksonville area 
Miami area 
Orlando area 
Tampa-St. Petersburg area 
Nonmetropolitan areas 


Won ow Ww 


GEORGIA 
Atlanta area 
Columbus area 
Savannoh area 
Nonmetropolitan areas 


IDAHO 


ILLINOIS 
Chicago area (Does not 
include Ind. suburbs) 
St. Lou's area 
Nonmetropolitan areas 


INDIANA 
Chicago suburbs 
Fort Wayne area 
Indianapolis area 
South Bend area 
Nonmetropolitan areas 


1OWA 
Davenport area 
Des Moines area 
Nonmetropolitan areas 


KANSAS 
Kansas City area 
Wichita area 
Topeka area 
Nonmetropolitan areas 
“Included in Maryland state tota 
**Included in Virginia state total 
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Cincinnati suburbs 
Louisville area 
metropolitan areas 


Baton Rouge area 
New Orleans area 
Shreveport area 


Yonmetropolitan areas 


Baltimore area 
C. suburbs 


nmetropolitan areas 


Boston area 
gfield-Holyoke crea 
Worcester area 


nmetropolitan areas 


Jackson crea 


tropolitan areas 


a City area 
so (Ill. suburbs 
sted under Iii 


nmetropolitan areas 


Lincoln area 
Omcaho area 
metropolitan areas 


RSEY 

Atlantic City area 
York City suburbs 
adelphia suburbs 


Pt 


Yonmetropolitan areas 


Schenectady, Troy 
Buffalo area 

New York City7 

rbs of New York City 
Rochester arec 


nmetropolitan areas 


CAROLINA 
Charlotte area 


eensboro-High Point area 


nmetropolitan areas 


Gwelling units act 


3,601 
195 
096 
310 


461 
437 
861 
974 
189 


426 


Akron area 

Cincinnati area 
Cleveland orea 
Columbus area 

Dayton area 

Toledo area 
Youngstown area 
Nonmetropolitan oreas 


OKLAHOMA 
Oklahoma City area 
Tulsa crea 
Nonmetropolitan areas 


OREGON 
Portland area 
Nonmetropolitan areas 


PENNSYLVANIA 
Allentown-Bethlehem area 
Harrisburg area 
Philadelphia area (See New 
Jersey for Jersey suburbs) 
Pittsburgh area 
Nonmetropolitan areas 


RHODE ISLAND 
Providence area 
Nonmetropolitan areas 


SOUTH CAROLINA 
Charleston area 
Nonmetropolitan creas 


SOUTH DAKOTA 


TENNESSEE 
Chattanooga area 
Knoxville area 
Memphis crea 
Nashville area 
Nonmetropolitan areas 


TEXAS 
Becumont-Port Arthur area 
Corpus Christi area 
Dalles area 
El Paso area 
Fort Worth area 
Houston area 
San Antonio crea 
Nonmetropolitan areas 


Salt Lake City area 
Nonmetropolitan areas 


VERMONT 


VIRGINIA 
Portsmouth-Norfolk oreo 
Richmond area 
Roanoke crea 
Washington, D. C. suburbs 
Nonmetropolitan areas 


WASHINGTON 
Seattle orea 
Spokane area 
Tacoma area 
Nonmetropolitan areas 

WEST VIRGINIA 
Charleston area 
Nonmetropolitan areas 

WISCONSIN 

Madison area 
Milwaukee area 


Nonmetropolitan areas 


WYOMING 


October 


1958 


4,857 
210 
683 
803 
894 
427 
343 
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19,939 
986 
2,956 
3,802 
3,990 
1,570 
1,005 
1,386 
4,244 
742 
698 
637 
407 


021 
668 
353 


445 
482 








Bac ‘wu 
HEAT EXCHANGER 











HOW TO CUT WATER HEATING COST 


with A B&G rvee“ WU” instantANEOuS HEATER 


There are three reasons why a ““WU” Heater will shell. thereby greatly increasing the capacity of the 
produce large volumes of hot water with maximum Heater. An unbelievably small unit produces large 
economy volumes of hot water. Service water temperature is 
closely controlled...the Booster starts whenever 
the water goes below the desired degree and con- 
tinues to run until service water is again at the 
peony nem 


1. It ends the need for bulky, space-wasting stor- 
age tanks... because it is an instantaneous 
heater, heating water as rapidly as needed. 


. It eliminates an expensive, separately fired 
water heater...because it heats service water 


with hot water from the heating boiler, winter Lo BOOSTERS 


and summer. For long life in circulating hot or 
. It lengthens boiler life...because it requires cold raw service water 

summer operation of the boiler, preventing the Tt 2 
rapid deterioration which occurs when a boiler tineously oe gon 
is idle . water materially shortens 
Pumped circulation steps-up capacity ates onan — 
The “WU” Heater is equipped with a B&G Booster Booster is specifically built 
Pump which pumps boiler water through the heater for such applications. Now 
painted bronze for easy iden- 

tification. 


Send for free booklet on 

application, selection and EL 

installation of B&G a 

Instantaneous Water ee ° M P A N Y 
Heaters. a eae ye FL-5S, Morton Grove, Illinois 


Canadian Licensee: S. A. Armstrong Lid., 1400 O' Connor Drive, Toronto 16, Ontario 
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RA816-817 Protectorelay’ 


Stack mounted oil burner 
primary controls for in- 
termittent or interrupted 
ignition. RA817 provides 
adjustable ignition timing 


and scavenging timing to 


let service man tailor it 
to each application. 


*Trademark 


October 
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how much did you lose last week on costly service call-backs? 
Recent surveys show that when the units you install have all-Honeywell 
controls you make far fewer trips—and keep those profits. What’s more, 
Honeywell's systems-and-service way of doing business backs you up 100 
percent, at no cost to you. You get reliability; easier installations; simplified 
inventories; educational programs for your staff—and above all, fast 
help when and where you need it from 112 sales-service offices. 


Added up, these benefits mean more profit from every job when your units 





have all-Honeywell controls. Ask your Honeywell man to prove it. 


For information on Honeywell's 


heating and cooling, call your local 


Honeywell office. Or write e 
e 
Minneapolts-Honeywell, H mt WL Coitiol 
Dept. FH-10-04, Minneapolis 8, Minn 
| 


eloil 
oilheay 


9 





: Conference May Settle NPC’s Fate 
by Milburn Petty 


WASHINGTON Imported 
fueloil appears safe from g 
regulation for the present 
threatening noises from thi 
ple 

The proposed voluntar 
program exempts residual fr 
when it is brought in for use 
oil 

“Residual” brought in t Gas Merger Defended at FPC 
processing — unfinished 
charged to the importer’s crud sfactor : I th the 1 Milli -_ 
quota. 

Briefly, the revised progr 
posed by Imports Administrat 
son—calls for limiting imy 
crude and unfinished oils 
total demand, with import 
shifted to a refinery-run f 

Industry comments on tI 
plan are due in by October 
basis of which Administr 

i a DI M ips New Oil Antitrust Moves 
will recommend a finalize 
the Cabinet oil imports | N that I ral J 
mittee, to become effectiv 
January 1, 1959 

Every refiner in the 
will be entitled t 
his quota based on 
his crude runs bears t 
t tal 

For example, if the 
“allowable” was Set 
— apse saga vs | id “wi sie Navy Asks Crude-Residual Trade 
ments, based on refinery 
the oil was here, h 


or sell it 
S. Refinery Capacity 


Both the number 
U. S. refineries is higher this 
last, according to a survey 
by the Bureau of Mines 
1, 1958 


This study takes on 


October 
20 1958 








d 
th 


THE HENRY FURNACE COMPANY « Medina, Ohio 


dol 
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DRAFT CONTROLS 





Names in the News 
FIELD TYPE M— Sizes 6 - ee eee 

through 9 inches for oil and : diy: ’ 

coal fired furnaces and boilers, 1dministrative vice-president 

5 through 10 inch flues. keting coordina 
tor for Gulf Oil 
Corp., Pittsburgh, 
Pa. He has been 


with Gulf since 





FIELD RC — Sizes 6 through 9 
inches for oil and coal fired 
furnaces and boilers, 5 through .. Bi 
10 inch flues. 4 oP governm nt serv: 

e during periods 


1933, except for 





national emer 
gency. Prior to his 
FIELD M + MG2—Sizes 10 ’ preset 
through 32 inches, a triple-fuel 
control for oil, gas, oil-gas and 
solid fuel furnaces and boilers. 


it assignment, h 
ll marketing, don 
Just before that | 


retail 





iam Lanxner |} 


FIELD 6” INCINERATOR CON- a ee 

TROL — For fuel-less and gas- alll it ee ™ 

fired domestic incinerators ty, plumbing 

with 6 inch flue. American-Standard. Hi 
C. Adams, recently pr 








wer of communications sen 


ypany's public relatior 
FIELD RAA-RNA — Sizes 6 and ees i cas 
6-7 inches for space heaters, 
ranges and furnaces with 6 and 
7 inch flues. Pre-set or adjusta- 


ble. 








FIELD SA-SNA— Sizes 6 and 
6-7 inches for space heaters, 
ranges and furnaces with 6 and pany operations 
7 inch flues. Pre-set or adjusta- ‘hicago. Patrick 
ble 


in Cons} 
N. Mor 
j 


named a Division v1 








will 


FIELD MGi—Sizes 7 and 8 : = 
inches, a double-acting control 

for commercial gas-fired fur- 

maces and boilers with 6 

through 9 inch flues. 





FIELD CONTROL DIVISION 


H. D. Conkey & Company — Mendota, Illinois 
AFFILIATES: Conco Building Products, inc. - Brick, Tile, Stone — Conco Materials Handling Div. - Cranes, Hoists 
Represented in Canada by Ontor Limited, 12 Leswyn Road Toronto 10, Ont., Canada Morgan 
22 October 
1958 





For top performance...and PROFIT... in the 3.00 to 7.00 G.P.H. range! 


J.S.- CARLIN OIL BURNERS 





Check the quality; 
check these specifications . 


MOTOR — '« H.P. (Model 500S-35); 1 H.P. (Models 650, 700S- 
35). Long-hour duty with safety overload control. Complies with 
NEMA mounting specifications. 

TRANSFORMER — 10,000 volt. Shielded to eliminate radio and TV 
interference 

AIR TUBE — Stee! 

FAN — Precision balanced. Mounted directly on motor shaft. 
NOZZLES — Dual. Stainless steel alloy. Hollow cone spray. 

FUEL UNIT — Single-stage ( Models 500S-35, 650), two-stage (Model 
700S-35) with built-in strainer and pressure regulating valve. 
COMBUSTION HEAD — High Temperature Combustion Head (Shell 
Head) and finned collar for most efficient mixture of air with oil 
(Models 500S-35, 700S-35). Standard Head with deflector vanes 
formed at a fixed angle to establish air pattern (Model 650). 
ELECTRODE ASSEMBLY — Nichrome steel electrodes with full-glazed 
porcelain insulators counterbored for maximum safety. “Wide-arc” 
electrodes to give heavier spark, assure positive ignition during low 
voltage periods. Rigid, heavy-gauge brass bus bars (Models 500S- 
35, 700S-35); high tension leads (Model 650). 

SOLENOID VALVE — Combination delayed opening and instantaneous 
cut-off oil valve standard equipment on Models 500S-35, 700S-35, 
available as extra on Model 650. 

HOUSING — One-piece cast iron. Designed to assure efficient air 
delivery and smooth, quiet operation. Machined to rigid standards 
COUPLING — Universal type with neoprene center piece. 
CONTROLS — Thermostat, limit control, and stack relay; also avail- 
able with electronic controls. 


ELECTRICAL CHARACTERISTICS — 115V-60 cycle. 1725 R.P.M. 


MODEL Length Width Height Height 
= (over-all) (over-all) (Min.) (Max.) 


500S-35 " ” ” “ 
Sasi aw 6 6(1eN” «(eo 


500S-35 : i 
18” tube 18% 


700S-35 28%" a ‘ 25%" 10%" 


18” 21” 


650 28” 20%" 22%" 25%" 10%" 


Listed by Underwriter’s Laboratories, Inc. Conform 
to U.S. Government Commercial Standard CS75-56. 


THEY OUTSELL 
BECAUSE 
THEY EXCEL 





Htl-Weallher, 
Quick- nen, 


FUEL OIL HOSE 


Summer or Winter ... Spring or 
Fall... the qualities which make 
“Long-Life’”’ so popular with the 
men who buy and use it are 
always there... to lighten labor, 
speed-up deliveries and credit 
increased profits to every truck 


on which it is reeled. 


Because “‘Long-Life” is light in weight and extremeiy fiex- 
ible, the hose is easier to carry out and re-reel. This means 
more stops per truck per day, more fuel oil delivered, and 
less fatigue for the driver. 


The strong, durable, molded-and-braided ‘“‘Long-Life’’ con- 

struction, with tough wear-resistant cover, assures extra long 

hose life under all conditions of weather and rough handling 
. replacement costs are reduced to the minimum. 


Sizes 1" to 1%". Maximum lengths of 175 feet. Brown 
“Synplastic” cover. 


“If it’s GOODALL, it MUST be Good!” 


Contact Our Nearest Branch for Details and Prices 


Standard of Quality—Since 1870 {| iE HOSE - NG - FOOTWEAR - CLOTHING 
ie O?: 
AND OTHER INDUSTRIAL RUBBER PRODUCTS 


GOODALL Wabbon Company 


GENERAL OFFICES, MILLS and EXPORT DIVISION, TRENTON, N. J. 
BRANCHES AND DISTRIBUTORS THROUGHOUT THE UNITED STATES 


1N CANADA GOODALL RUBBER CO CANADA UTD TORONTO 





. Names in the News 


Arthur D. Redner, former p1 


General Filters, Inc., Novi, Micl 


in Mexico City, Mex 
14. He founded the « 
ind was its president 
forced his retirement 
survived by his wife, Gr 
sons. Roland A. and R 
ictive in the company 
daughters 
nch has | 
_ Sid Harvey V 
Vernon, N. Y. Prev 
een vice-president 
Maryland and befor 
of the Baltimor: 
s moved to tl 
m, N. Y., headquarter: 


79t) 
zation 


nney. His as 
itant is Robert A 
McHugh. Also appoint 
S. Waddington, assist 
ager in charge of Stand 
(Please turn t 


October 
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e in every one of these pictures! 


When you sell Mobilheat, you get a “‘behind-the-scenes” 
partner who’s always working to put across your sales story 
Mobil provides ads for your daily paper. Direct mail letters 
for your best prospects. Radio commercials that feature you 
as home heating headquarters. TV messages that make 

you known and liked in your area. Even more . . . you get 


a 
the benefits of a complete business counseling service that iteledi balay he 


can improve your entire operation. Work with Mobil . . . SOCONY MOBIL HEATING OIL 
and let Mobil go to work for you. 


COMPANY, I ‘ fhliates NOLIA F EUM « NY, ¢ PETROLEUM CORPORATION 





OHI Board notes Gains in Shipments, 
plans internal Changes at Fall Meeting 


t Tl 1956. The Institut 


HOLDS TIGHT 


The Fastest, Safest, 
Curest Coupling Known 


Technical Activities 


The final revisior 


this will probal 


BRONZE - ALUMINUM + MONEL 


STAINLESS STEEL + SEMI-STEEL a 


STYLES OF ADAPTORS FIT 
IN ALL STYLES OF COUPLERS 
OF THE SAME SIZE. 
Perfectly tight, no-leak connectio ; 
OPW Kamloks couple and uncouple 
regardless of “hook-up”. 


Write for New Free Catalog F-10R 
* OPW CORPORATION 


r 
2723 COLERAIN AVENUE 
CINCINNATI 25, OHIO Kirby 1-5400 
VALVES ¢ FITTINGS © ASSEMBLIES 
FOR HANDLING HAZARDOUS LIQUIDS 


October 


26 1958 





.. like having your own CPA 
at every transfer point 


Get a printed ticket for every 2 “$" loading rack 


and line meter 


transaction—from line to bulk 


plant and to the customer 


A. O. Smith Meters are perfect auditors... 
give fuel oil dealers an unquestionable record 
of product received and loading rack through- 
put. On the route, printed meter tickets a 
. . sone truck meter 

provide a quick and accurate means of billing. 

There’s a reliable A. O. Smith Meter for 
every use — “S” Meters for incoming lines and 
loading rack, ““T” Meters for service aboard Th eer oh oT §- 


your fuel delivery trucks. 


If your operations are plagued by unex- . 
plained losses, or if your accounting system a 
needs streamlining, an A. O. Smith Meter Man o 


: co RPO RATIOS 
can help. Contact your nearest representative 


or write direct. METER, SERVICE STATION PUMP, DIVISIONS 


Factories: 5717 Smithway St., Los Angeles 22, Calif.; P. 0. 
Box 500, Succasunna, N. J. Offices: Atlanta 5, Ga.; Chicago 
3, Hl; Houston 2, Texas; Los Angeles 22, Calif.; New York 
17, N. Y. Canada: Toronto 12, Vancouver 1. A. O. Smith 
INTERNATIONAL S. A., Milwaukee 1, Wisconsin, U. S. A 


eloil -- 
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. . . « OHI Directors 


5 ° B-58 go to work as quickly possibl 

AUOUTEL to develop a similar standard for con 
version burner installations 

Charles Burkhardt, Distribution D1 

OUvER vision secretary, proposed for mem 

bership the Oil Heat Institute of But 


falo. taking the place of the former 
50 Yeats Ou! of Western New York. This was 
approved. Also the Putnam County 
(N. Y.) Fuel Oil Dealers Association 


was voted in. contingent upon their 























incorporation, He reported that the 
Fuel Oil Distributors Association 

New Jersey is now being merged with 
the Fuel Merchants Association of 


N. J., to form a stronger OHI chapter 







in that state The trend is toward few 









er and larger chapters, he pointed out 


The Wisconsin Petroleum Assi 


Thousands of new radiant heating 









systems are being installed through- tion and the Ou! of Wisconsin art 
out the country! This new method of , re i Keoneth Kine 
heating is becoming increasingly CINE Me rged, wit “—s 
popular .. . and here is your oppor- Madison. as executiv secretary and 


tunity to “cash-in” on extra profits! , 
Sell Type R-H Boiler Solder Seal for Richard Werle as deputy for t Mil 
cll new installations as well as old a . , 

It seals and protects against all leaks waukee area with offices in both spot 
with a rugged bond. 


RUST ° = H 
RAIDER | 















Division has Surplus 
noted that the Division had a 


8 














Rust Raider 





Liquid Boiler Cleaner Boiler Lax powdered concentrate gives 



















quickly removes and destroys rust fast, long-lasting results . quickly for tl Division, s 

and scale. No draining or flushing knocks out rust, grease and scale in pters are now formir H 
required. Rust Raider reaches all of one operation . no draining or : 

the hesting system. Insures instant flushing. Stops foaming, priming and - = J 


heat ot oll radiators. Rust Raider 
preserves metal and prevents further 
rusting. 


surging. For new installations ; : late MemDershnip, Nive fro! ( 





one treatment protects parts for an ‘ from Australia . ‘ +} 
entire season . . 


LER SULDER SAI 





























HEATING BOILERS Bea As 
— 
1a suran plan has help iget pla 
REPAIRS LEAKS IN STEAM — 2. sales. Everett Elliott. Danvers Mass 
AND HOT WATER BOILERS me 5 . ; 1 , 
a= — said that his number of t yet custom 
- 7 ~ 1 j | | 
ers was up 12% this year and he ! 
Quick and easy to use. . . add Liquid America’s leading boiler repair com- made n pecial sales « ffort other tl 
Boiler Solder Seal to the water in the pound POWDER BOILER SOLDER ; : ‘ , 
hecting system as directed on the SEAL, quickly and dependably, seals mailing the announcement rt 
can. Liquid Boiler Solder Seal quickly boiler leaks and forms a rugged bond. hudget life insurat protecti 
forms a rugged bond thet restores Resists the same heat ond pressure ett 4 
hosting systems te tasting, stood thet the boiler itself will withstand. | 
: ‘ e y A quick, sure repoir for leaks in ' 
service. Contains no moterials thot steom and hot woter systems .. . Tim Loizeaux. Distribution Divisi 
will impede circulation . . . no acids even repairs leaking pipes and radia- : . . = 
to damage any part of system tors nairman, report >d that tl labdeling 
AT YOUR P G H WHOLESALER plan using Standard B-58 is to be trie 


[OUR CATALOGUE LISTS OVER 600] » thie fall Fi 
RADIATOR SPECIALTY COMPANY RUBBER AND CHEMICAL PRODUCTS| ut in two areas starting this fall. Firs 


CHARLOTTE, NORTH CAROLINA Ask for your copy today will be through the Oi) Heat Institut 
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NOW-a boiler that’s lighter 


in weight, easier to handle 





CRANE (Situnyday Sven 


Oil Fired Boiler 








New Sunnyday Seven 
in its handsome 
fully insulated jacket. 


Here are big features of this great new boiler 
that save money for you and your customers 


Lightweight—easy to handle. Dry-base construction. Special 
base insulation minimizes heat loss. 

Completely wired and assembled. Just connect electric lines, 
fuel, smoke and water piping, and wire the thermostat. Comes 
wrapped in plastic for protection from dust, scratches, and 
weather. 

Tankless water heater. Furnishes a full supply of hot water for 
household use. No storage heater or tank required. 

20-year guarantee. Cast iron sections guaranteed 20 years! 
New simplified control circuit. Reduces number of controls and 
wires, yet provides utmost in performance and appearance. 
Designed for accessibility. All accessories easy to reach. Front 
access panel uncovers flue passages. 

New cutaway shipping skid. Reduces installation time. Mini- 
mizes handling on job. 


Available in 2 models: 104,000 and 157,000 Btu hr gross 
output. 


Get full details from your Crane Branch or Crane Wholesaler 


FREE WALLET-SIZE FOLDER nny sm ern agp efficiency data. 


CRANE CO. 8365S. Michigan Ave., Chicago 5+ VALVES - FITTINGS « PIPE « PLUMBING « HEATING * KITCHENS « AIR COND'TIONING 


QUALITY 
HEATING 
AND COOLING 








wl 
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Why Shell “Certified Comfort” is the profit 
plan for fuel oil distributors 


What is “Certified Comfort”? 
“Certified Comfort” is a tried and prov- 
en program especially designed to help 
Shell Fuel Oil distributors build bigger 
heating oil sales volume and profits 


How does the customer benefit 
with “Certified Comfort” ? 

In addition to receiving the finest fuel 
oil available, customer is assured that the 
premium service provided will include 


degree-day system deliveries, anti- 


rrosion treatments of fuel tanks and 


metered delivery receipts 


What assistance is given 

to “Certified Comfort” dealers? 

\ full-scale advertising program has 
been developed for Shell Fuel Oil dis- 
tributors to help them familiarize home- 
owners with the outstanding benefits of 


‘Certified Comfort.” It makes use of 


television. radio. outdoor. new spapers 


and direct mail. This complete co-op 
advertising program is available to all 
Distributors of Shell Heating Oils upon 


request. 


How do you cash in 

on “Certified Comfort” ? 

Contact your local Shell representative 
today for full details of this program. 
And remember the “Certified Comfort” 
Plan is a Profit Plan for Shell Fuel Oil 
distributors. 


SHELL OIL COMPANY 
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Here’s your new fill-signal— 


4 WHISTLER! A great profit-maker for you be- 
t e @ cause it sells for less. 


This improved, unfailing signal 
works on an entirely new principle; 
fits into the vent-pipe inside the 
tank. 


Be Well-built The Whistler looks 
attractive is attractive. Completely 
protected against corrosion. Lasts in- 
definitely. 


Bie Safe The Whistler is Under- 
writers Approved. Gives top perform- 
ance without fail. Pitched for ideal, 
easy-to-hear signal. Gives 50% less 
back-pressure than do competing ex- 
haust signals should tank be over-filled 
for any reason. 


Be Easy to handle The Whistler 
is more compact; lighter than th the 
weight of competing signals. Takes less 
storage space. Costs less to ship. Can be 
installed in a jiffy. 


Lower priced The Whistler's 
exclusive design and manufacturing 
process permit lower price to bring you 
easier sales, more sales, and greater 
profits. When the Whistler is used with 
the Guardian or other fractional-reading 
gauge, you have all the advantages of 
two separate instruments at less cost than 
a combined signal-and-gauge. 

The Whistler — Model D— ¥ 
another fine product from , FREE OFFER 


the makers of Galongage, 


Con Bie To see it — try it — send for one free. 


APPLIED MECHANICS COMPANY 


whose current engineering personnel have been 
prominent among pioneers in automatic oil heating 
equipment since 1919 — gauge makers since 1937. 


381-389 CONGRESS STREET 
BOSTON 10, MASSACHUSETTS 


Free introductory offer: By actually seeing and 

using the Whistler you can appreciate its superior 

qualities, so we'll send you one to use free. Fill in 

and mail the coupon. Also, your jobber will give 

you one free Whistler with each carton of Galon- 

gages or Guardian Gauges you buy during 1958. APPLIED MECHANICS CO., 381-389 Congress St., Boston 10, Mass. 
Please rush me one free Whistler which will be mine to use. 


SEND THIS COUPON Nome 


for your Company 


FREE WHISTLER ie 




















OHI Directors 


QUALITY is our business | Lor tdand. The desier will pay George Schoenbaum, ilheating sp 












ee OS ome ‘alist he Marketing Coordinatior 
ith t * ‘ cu it [ pu rt alist in the Marketing y linatio1 
». WIThOU any compromise hed tallation, of which 40¢ will go Department, Standard Oil Co. of New 
AND ONLY to the OHI of Ameri nd the balanc Jersey, told of his recent market study 
to tl hapter to cover the expens venture with Charles Burkhardt i 
f t checking the jobs Belgium and Holland, tl nd sucl 
T | amecem seta a % 6 ity ~ & oe Moos 
GIVES YOU ALL THREE — phe second tryou ugh —trip to Europe for the purpose. The: 
t M1 of York, P nder an ar he described with charts the Europea 
lL FLEXIBLE COUPLINGS f t tuation. A 
t iting situatior I I 
' table shows son lat t W t 
t t f I untries at t 
‘\ : Charles Pesterfiel t 
Cor r Industr D 
S t th grol S pl it rit 
tors and large dealers Div 
: rs I 1 work with t t 
t I ig industr roug 
t the I ute. More 
Regular Set Screw chess thana 0 seeneten by L. D. Sibley, A ry Sect 
Jaw a . —_ = , hairman. The group vot ‘ nner 
| rm le group V pp1 
Only Guardian gives you these features— __ ; 
i ee at this. sul et a 
@ ROLL SPINNING—Exciusive process joins oi 
three components at one time—while in fina! op to make it possible 
erating alignment P , . 
@ BRAIDED RIJBBER—Ground to absolute true con esterneid then t 

centricity. Furnished in BUNA-N TUBE and NEO my if : £ ¢} ee 

ET EE ‘Echeael and ceaedas otlqesen Oilf red Central Heating Data Springfield 

requirements fully met Western Europe noted that nearl\ 

@ ONE-PIECE DESIGN—Minimizes assembly and ate 9 

handling costs. Made to exact lengths required = 6 ‘ mn thr vears } 

Over 5,000,000 Guordian couplings cre oa H tut a rcial-industrial ‘ 
erigina! equipment. This is your assurence of Sent } : . - ee 5 
highest quality and universal acceptance in the neers « with . H 
eld I n it I 

e : +} nt ] th N y L 
al 

2. Oil TANK VALVES 7 7 r pollution regulat 

15 r 4 Se pt mber H 
No. 1910 B 4 . 
t ilbu r section of Air | 


Check These Superior 
Guardian Features— 
@ Metai-to-metai seating. 











@ Highest quality machined bar “ \y t nhairm t 
stock. 65 74 
@ Greater wall and body strength ? f its sul mitt S raize 
@ Fusible linkage available in all designs 2.635 ( 5 Laboratory Combustion Test Methods 
@ Valve designs for avery type of installation : 423 72 1642 ' . } 
k 5 186 5 Q whicl VW D | 
3. QUIK JOINT 
¢ 7 6 8 s 
Stee! compressier 
fittings for com CON SU MER r OF 
necting steel pipe JUMBER L BURNERS (000) § FUEL FOR CENTRA HEATIN 
Patent Ne. Installed Annually Total Heating ke or ( 
2,685,460 Q ss0 oO Eau Heating 
7 I end 1957 ¢perGal. Va ¢/Gal 
@ Eliminates threading of pipe ; : 
@ Decreases cathodic corrosion and electrolysis S ° 10( 16.80¢ NA 
@ Guaranteed for pressure up to 2000 P.S.! . 6 60 12 90 65 
@ Allows 7° angular deflection. ; ae ~ . : 1S N.A 6% gne 
@ U.L. approved for oll and gas. : ... ; 36 266 15.9 28.5 
( : 95 225 11.45 16.5 
Write 4 NA . 
fer free 12 2¢ 5 1.00 2.05 
descriptive 7 ( 7 9 12.91 445 
(tereture. 4 2 22 15.3 26.6 
3 265 14.90 17.75 
S ~ 86 14.50 21.7 
K 7 22 14.6! ] 5 
2 204 
1 Est te of central heating (50% of total installed) 
PRODUCTS CORP. ee eee ee 
COUPLING DIVISION 3 f : timated in New Yor 
Dept. F-108 1215 East Second Street 4 Ex led from totals a mplete information not available from affliat 
MICHIGAN CITY, INDIANA 5 ng units as we mmercial and public establishments 
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iM Pina abase 


LITTLE SWITCH PRODUCES "BIG SWITCH” FOR OIL HEAT OLLIE! 


HI, JIM. WHATS NEW IN GLAD YOU ASKED, OLLIE. THE 

BURNERS THESE DAYS ? BIG SWITCH TO OUR BURNERS 
IS ON, BECAUSE OF THIS 

LITTLE SWITCH. 










| HEARD ABOUT IT. 
THAT'S THE PERFXRAY 
 BURNER-MOUNTED 
a PRIMARY OF 
\. GENERALS, RIGHT 7 





HERES WHAT 
PERFXRAY 
MEANS TO 

YOU. 










vides complete factory wired and tested oil 
to connect 


















Assures satisfactory operation by eliminating troublesome, 
aria tack mounting conditions 


ve fail-safe performance guaranteed — not affected 
ation, stack corrosion, drafts. 


peration assured: flame detector responds to 
at of flame for fast action 


v minimized: flame detector hermetically 
sealed — not affected by high operating temperatures — 
not age — no periodic replacement 


nates on-the-job stack primary installation cost — 
saves time — Saves money 






RIGHT, OLLIE. THE PERFXRAY 
PRIMARY ELIMINATES A SEPARATE 


INSTALLATION COSTS, AND THAT‘’S 


STACK SWITCH - CUTS 


NOT ALL, OLLIE... 


No wonder the big switch is on! The revo- 
lutionary flame detector in the PerfXray 
burner-mounted primary is engineered 
to each type burner to provide quick 
response, dependability, high burner effi- 
ciency and low installation costs. Manu- 
facturers, dealers, customers alike profit 
from completely wired PerfXray units 
the modern, safe, low-cost primary. Ask 
your burner salesman! 





| GENERAL CONTROLS 


America’s Finest © 's for Home, Industry. and the M: 
Glendale, Califorma - ‘Stoha Hhnors + pegad cy 0. Can nade 
Six Plants — 42 factory branch offices serving the United Sta od Canad 











OHI Directors 


It pays to use 


e ppointed a subx a ‘ 
Genuine t DI D S ls | 
Factory r by the AP a 


Mines ntly was last | 


des vay fr | m slp ur : " , . 
t velop 15 prepared talks 


VER the 
years scores of oil burner teristics in their 
manufacturers have bought mil- ns 
lions of electrode assemblies from 


last twenty-five 


us for their original equipment. 
When you order SPARKTRODES 


from your Jobber, therefore, you 


Negative 


Manuf 
are assured of getting genuine 


factory replacements. 


Wherever you are, there’s a ts exploratory 1 
SPARKTRODES Jobber near you. H 
We back him with the greatest 





variety of assembly designs, insu- t vn 
lators, bus bars, cable and fittings 


available from a single source. 


Sparktros®® 


> 
i h 
dal \ — , 


— 


DIELECTRIC 


PRODUCTS COMPANY, INC. M 
Jersey City New Jersey N F: 


es Representatives in 31 States and Canada ru t nstructors for 


Authorized Jobbers ©® Coast-to-Coast 
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1 over to the An 


Advertising 





trend 
inted 


rs Bureau 






service in 
fueling 
operations 


The new EVER-TITE 
DUAL-POPPETED 
FUEL NOZZLE 


with controlled speed 


Fine engineering— 
best materials 
. 
For gasoline and oil 
service 
2 
Easy shut off 
e 
Aluminum construction 


. 
Rigid or flexible 
tubes 
. 


All parts are completely inter- 
changeable with parts of other 
“190” nozzles on the market. 


Order from your Ever-Tite dis- 
tributor. 


EVER-TITE COUPLING CO. INC. 
254 W. 54 St., New York 19, N. Y. 
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SLENDER TUBE 
CAST IRON RADIATORS 


KILTIE FIN TUBE 


BASEBOARD RADIATION 


DUNKIRK CAST IRON 
BASEBOARD RADIATION 


NATIONALLY FAMOUS 
ACCESSORIES 











BOILERS ano 
RADIATION 


HELP YOU GET 
THE BUSINESS 
Here is Why 


You have a choice of DUNKIRK Boilers for every size home 
and light commercial job. 


You get equipment designed and built for top efficiency. There 
are DUNKIRK Boilers for every fuel...GAS, OIL and COAL. 


There are DUNKIRK Boilers for steam or HOT WATER. 
DUNKIRK HYDRONIC* heating gives you the economical 


heating answer for modern single and split level, large or small 
homes. Permits sensitive comfort control. 


Every DUNKIRK Boiler is made of cast iron, the LIFETIME 
METAL. 


Built-in instantaneous tankless heater for hot faucet water is 


available. 
DUNKIRK Packaged Assemblies include nationally famous 


burners, controls and accessories,—get quick acceptance. 


Complete lines of baseboard and slender radiators give you a 
choice of heating units for modern room design. 


You get every economy of a ONE SOURCE PACKAGE... 
simplified ordering, quick deliveries, lower inventory and in- 
vestment. 


There are many more reasons why DUNKIRK Boilers and 
Radiation will help you get the business and make money 
doing it. 


Write for the Business-Building Facts on the DUNKIRK 
Package. Ask for Catalog No. 1157. 


*HYDRONICS—the science of heating or cooling with water. 


DUNKIRK RADIATOR 


owe 2. 2.82 & a ee 
DUNKIRK, NEW YORK 


Member of the Institute of Boiler and Radiator Manufacturers 








Webster makes it easy-- 


TO GET THE RIGHT TRANSFORMER 
WITH THE EXACT BASE 


TO MEET YOUR NEEDS! 





Webster Transformers... 


for over 200 oil burner models 


Now you can reduce your stock to a minimum = 
because each Webster transformer is available es 
with your choice of bases to fit the needs of Es & a i 
your territory. More than one hundred various — 


base styles are available. This wide assort- 
ment of bases makes Webster transformer 
easier to handle and service — with a smaller 
inventory. Transformers and bases are ordered 





separately; eliminates exchanging bases, extra WEBSTER BULLETIN C2A3 

handling. New terminal adapters simplify gives replacement, conversion 

hookup with a minimum of parts require data and installation diagrams 

less time and labor. on transformers built for over 
And, you can depend on Webster trans- 200 oil burner models 

formers to please your customers with quicke1 Write for your free copy - today! 


starts — longer, more dependable service 






REPLACE WITH WESSTER...!IT PAYS! 








HEATING Division 


WEBSTER ELECTRIC 


LC RACINE -WIS 


tronkhn ody A-123 


. . » « OH! Directors 
R. W. Newell deplored the observa 


tion that too few furnace manufac- 
turers were present. Then in discuss 
ing industry promotion he noted that 
our only basic problem is “to prove 
that oil heat is better than gas.” 

For the Public Relations Committee 
chairman Frank Brophy told the 
group that there had been a two month 
moratorium on the PR work carried on 
by the Mahool-Myers Agency due t 
shortage of supporting funds. How 
ever, at this time he proposed, and the 
group accepted, a motion to use $4,000 
from the surplus fund of the Distribu 
tion Division to revive the work for 
the fall months. During the period of 
April through August four clip-sheets 
were distributed through the industry 

1 newspapers representing a total 

f two million copies had carried items 
from them. Two stories have been a 

pted by the AP, another by House © 
Garden. Additional articles |} beet 
prepared for House and Home and 
Living for Young Homemakers. Elev 

n trade journals backed up the Jun 

ynvention and shows: seven newspa 
pers carried Cole's address for tw 
million circulation; 38 clippings hav 

me in from the story on Awards at 
the convention 

Robert Hundley, newly-appoint 
chairman of the Domestic Educatior 
Committee, presented a proposal for 
tests to be offered t ilheating me 
chanics throughout the untry t 
evaluate their skills, rate them by 
grade, and encourage their further dé 
velopment. This was approved in prin 

iple as a new ventur 

The Time and Place Committee has 
selected Philadelphia for the next 
board meeting, some day during tl 
week of January 26. At that same time 
the Commercial-Industrial Dvivisi 
will hold a meeting for their dealers 
The annual convention will be in & 


ttle, April 29 to May 4, 1959 


Robert J. Rose has been appointed 
district sales manager in central Ilh 
nois for the Heating and Air Con 
ditioning Division, Stewart-Warner 
Corp., Chicago. His headquarters ar 
presently in Lebanon, Ind., but he ex 
pects to move to Tuscola, III 
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Form Johnson Furnace Co. 
with Plant in Cleveland 


IRMATION of The Johnson Furnace 
Co. has been ar inced by F. E. John 
idet Chapin, vice 
resident: Jas Crombie, vice-presi- 
nt and treasurer. The office and plant 
t] mpat which will produce 
ntial automatically-fired heating 
reona juipment, is at 

) West 7th St., Cleveland. 
Johnson | been vice-president in 
rge of production for C. A. Olsen 
Mtg. C Ely: Ohio, and The Hen- 
ary in Medina, 
Chapu kground includes 
Fox Furnace and later 
* A Olsen 
s spent his entire 
rking lif the heating business, 
sta business with his 
R ter, N. Y., selling fur 


r Mar Furnace Co.. Fox 
Furt ind C. A, Olsen Mfg. C 
Most recent Was Vict president 
rf f Henry Furnace 
The Johnsor mpany expects to 
ve in production by early 1959 
plete heating and cooling line 


July Contracts up 24°: 
over year ago Figure 


ts t 
5 gain of 24% 

+ 95 with 

t $ I cording to F 
W. Dodge New York. The 
rt that the past three 


Vow /MA. THE ADVANTAGES 


OF WEBSTER’S AMAZING 
ROTARY FILTER 


plus greater capacity 
range... from 7 to 
65 gph! 





Capacity to 65 gph! 
Pressures to 250 psi! 
Speeds to 3450 rpm! 
CATALOG A9A2 contains com- 
plete specifications installation 
drawings and ratings 


Webster Service Savers 


You get all the performance and service-free advantages of the proven 
Webster ServiceSaver in an extended range of models for use with ail 
burners — from small residential to large commercial types. Stepped-up 
capacity from 7 to 65 gph! Greater pressures... up to 250 psi! Wider 


NEW 









range of speeds. .. from 1750 to 3450 rpm! And, you get the same clog-free, 
first. ji Ss x TT . , : 
> oe self-cleaning performance of Webster's exclusive rotary filter — with maxi- 
M mum filtering action at all capacities. 
} ‘ s i I1¢ 7 , 
is = Mighty sound reasons for specifying and installing new Webster 
wit total of ServiceSavers. An assurance, too, of complete customer satisfaction. 
=~ T tr < ~ 
“ tract Get ready for the coming heating season 
pa v Tt ag nr 
of 7 STOCK WISELY...STOCK WEBSTER 
N r lilding totaled 
$1,076,034 gain of 12% and 
itracts at $973 
49 from last July 
Cumulative totals for the first seven 
f 8 wer residential, 
$ 7.4 ip 4©¢; non-residen HEATING DIviSton 
6572 077 wn 5¢ heav 
peta setts acheter, WEBSTER ELECTRIC 
$5 74 77 0) > 11¢ 
~ , up 11%; RACINE-wis 
$? 369.554.01 
; eitin wts 0120 
dloil 37 
oilhea 
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PIPELINE ON WHEELS—E. Brooke Matiack ranks as one of the nation’s top 
haulers of liquid products...has been handling hazardous loads with utmost 
safety for almost 30 years. Safety and dependability are trademarks of 
Matlack’s 27-state operation...and so is the Mack Bulldog that heads up 
virtually every one of Matlack’s 850 tractor-trailer units. 


Could any other make of truck 


1956: E. Brooke Matlack adds 50 Mack Diesels 


1958: Units average 200,000 miles each with no engine overhauls 


Here’s the record of 50 Mack B-61 Diesel tractors 
that E. Brooke Matlack, Inc. added to their fleet in 
1956 . . . and that paved the way for 58 more Mack 
Diesel units in 1957. 


e@ Units average 200,000 road miles—some over 
300,000 


@ No overhauls on any engine 


@ No engine failures to date (despite an average 
of over two pumping hours per day on most 
units) 


e Average fuel consumption: 7% miles per gallon 
— constant 


e All units in “like-new” condition 





On the facing page you'll read how the people at 
Matlack feel about the economy, dependability and 
long mileage life of Macks. But for the best slant on 
Macks you can possibly get—invite your Mack rep- 
resentative to show you the Mack for you. And call 
in your best driver and ace mechanic. Mack Trucks, 
Inc., Plainfield, New Jersey. In Canada: Mack Trucks 
of Canada, Ltd. 


MAC K 


first name for 


TRUCKS 








"Maintain high average speeds,” says Earl 
Heffner, a 13-year Matlack driver. “Sure, 
it's a great truck all around, but my favor- 
ite feature is the 15-speed Mack Triplex 


transmission 


ibs. GCW in Pennsylvania to over 100,000 
in Michigan and they're right for any load. 
Those five extra gear splits, plus Mack 
power, give us the advantage on hills and 
let us maintain higher average speeds 
between terminals.” 
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MATLACK 
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_ - » eae 
"Long-term economy,” say the Matlack Co. “Depend- used Macks, they have measured up to our strictest 
able truck equipment is absolutely essential for our stondards in every way—in dependability, in free- 
type of hauling. During the mony years that we have dom from shop time, and in long-term economy.” 


"Macks maintain their quality,"’ says Shop 
Superintendent Lovis Knollinger. ‘We main- 
tain one of the finest preventive mainte- 
nance operations anywhere. We keep our 
Macks up to new quality, in fact, in fuel 
economy, power and efficiency. That's a 
pretty big order, but frankly it would be a 
lot tougher with any other moke of truck 
besides Mack.” 


We vary between 60,000 














STEINEN OIL BURNER NOZZLES 


ng makes! 











co ——, 
=m — 





| 

| 

| 

; ELECTRODES ASSEMBLIES. Another 

| Steinen quality product. Proven 
through its wide acceptance by 

| leading oil burner manufacturers. 

| Over 200 different types of standard 

| and special designs. 

| 

| 





Compare this outstanding line 
Write for complete information. 
SINCE 1907 


Wm. Steinen 


Mfg. Co., Inc. 


Bruen Street, Newark, NJ. 





©wWm. Steinen Mig. Co., 1957 
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Canadian Heating Show set 
for March 1959 in Toronto 


MARCH 2. . nd 4. 1959 ir 


the dates 
National Heating and Air Con 
Show which will be held in 
t Automotive Building, Exhibition 
Park Tor nt C: nad 
I w will be Si t 
I “ by t DY 
s tr ind 
' iting t Bus 
ff r the sl ted at 
745 Mt. P nt Rd., T 


Home Builders Convention 
scheduled for January 18 
NAL Ass esr H ’ 


B A l eV t 
xposit ( g 
J 8 to 22. TI 
t Conrad Hilt H 
Sher! t Colise 
Bu S 5 he ¢ 
if Oo rr yy t I ] 
rKal gur 
ilating k 9 








OOTMASTER 


Furnace Cleaner *521 
WITH DISPOSABLE FILTER 
There's no outside bag to worry about...no 
bag that you have to empty with NEW 
SOOTMASTER. This new kind of furnace 
cleaner has a super-efficient disposable filter 
with throwaway bag inside the tank. Double 
filtering action guarantees cleaner cleaning. 
Light weight. Eosy rolling. Preferred by pro- 

fessionals 


G.E. & PREMIER OWNERS! 
Sormastantns on» CONVERT 


rHrowaway Bac: fo this... 


ELIMINATE OUTSIDE BAG 

MODEL FU-IA 

Same Filter Unit as SOOT 

MASTER Cleaner especially de . 
signed to fit in the tonk of 
G.E. and Premier Furnace 
Cleaners. Eliminotes outside 
bag. Provides safe, sanitary ‘ 
way to dispose of soot and dirt 
Filter Unit complete with 10 
throwaway bags ond quick- 
release tie cord..........$17.50 





Model UC-IA 
Brand new suction motor 
unit plus FU-IA dispos- 
able filter unit assures 
quiet operation. Fits G.E 
and Premier Cleaners. Big 
economy replacement 
Guaranteed $54.50 











Dust bags and hoses for 
all industrial models. 
Order from your jobber 
Jobber inquiries invited. 





Distributed in Canada by Imperial Refractories 


MASTER-CRAFT 


INC. 


peerly CC, 
W.HAVERSTRAW,NEW YORK 


October 
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The Winkler LP has proved its ability to produce sales and profits! 
It has been in continuous production for years—backed by a 
solid organization known for a half century for the quality of its 
products. You can build an aggressive sales program around it— 
both as a conversion unit and as a star feature of a Stewart- 
Warner-Winkler furnace or boiler. 

This low pressure oil burner has piled up an outstanding record 
for fuel economy, reported in many cases to be as high as 50%. 
The LP is really sensational...by actual demonstration it can be 
proved an outstanding money-saver. 


Ends oversizing waste — slashes service costs! 


The Winkler LP ends fuel waste because its non-clog nozzle and 
built-in fuel meter permit exact sizing of the burner to the heat 
requirements of the building. Its trouble-free design features cut 
service—enable you to keep your profits. 

Certainly the Winkler LP costs more—but it pays for itself in 
short order. And it brings you a decent profit—because its out- 
standing, exclusive features give you something to sell besides price! 

Write today for full information on how to obtain a Direct 
Factory Franchise for the Stewart-Warner-Winkler complete line 
of quality heating and cooling equipment. 











GUARANTEED 10 YEARS! 


This is the clog-proof 
nozzle which cuts 
8 ) service troubles. 











j 





Symbol of 


sw 


oloil 


The Winkler LP 

emonstration 
Unit enables you to 
prove—-right in your 
own showroom—the 
amazing efficiency 
of this burner! 


STEWART-WARNER 


Excellence HEATING AND AIR CONDITIONING DIVISION 
Dept. H-108, Lebanon, Indiana 










“LOW PRESSURE 
OIL 
BURNER 
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Warm Air Heating Group aware of manual know-hov 
. . Association; Silver Shiek 
plans December Convention ciation; Sliver ¢ 
and its successful trial in 
ALL SESSIONS of the National Warm Mich 

Heating and Air Conditioning George Boeddener, manag 

tion’s 45th annual convention tor, expects attendance 

ld at the Statler Hilton hotel st in Association hist 
land, December 4 and 5 e 


, . +e 
f the subjects to be covered ° 


eetings are: Research results Jules Kovacs, vice-ptr 
re than 45 years and their im lator Products, Inc.. R: 
n the American scene: Evolu 


1 


is been placed in charge of t 
f heating from old tims sales, and H. C. Mouwen 
stems to the most modern perimete named manager of Purolat 
ting; Impact of Research Resi ind development department 
No. 4 on installation standards joined the firm in 1929 
j mfort engineer; successively ser 
int chief engineer, chief ¢ 
1950 was named vici 


Mouwen joined the firm 
MAKE MORE 


PROFIT ON 
EVERY GALLON 


BETTER HOMES 


HEAT WITH OIL 


SPEED-KLEEN 


Nozzle tube and 
fill pipe fittings. 


BETTER w 


OMEs 


Kleen fittings make all fills easy ; HEAT WITH 0) 
ae - a 


fills—you deliver oil to whistle 


Stop nursing problem fills! Speed- 





vented tanks at any speed you i b 
want—up to 100 g.p.m., or more 

—safely, cleanly, with less effort. 

Let us prove it and show how 

easily you may install this work 

saving, money making equip- 

ment without loss of time— 

simply put it on in place of the 

present fill cap. 


Don’t continue losing profits 
Write or phone C. G. Eyster at 


TIME SAVING FILLS, INC. 


Phone York 6119 


Three Esso fueloil storage tanks which have been acting as billboards for oil- 
140 W. Market St., York, Pa. heating. The tanks, located (from top to bottom) at Linden, N. J., Syracuse, N. Y. 
and Everett, Mass., all feature the slogan, “Better Homes heat with Oil.” 
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New way to cut costs, increase profits: 


PERMANENTLY-ATTACHED HOSE COUPLINGS 


nently-attached fuel oil and gasoline 
gs can save you money by elimi- 
ecessary... the hidden... costs of re- 
ngs. These unseen costs include such 
yval-time of old hose couplings, stor- 
uper work, re-attachment and more. 
ed to the higher initial cost of re- 
plings mean one thing: it will actually 
throw away a used Scovill perma- 
nently-attached coupling than to recondition a re- 
ipling for re-use. 


ttachable co 


you less to 


attacnabie Co 


a Ceoy-t-Mrorel el eli tar-s— 


It’s easy to see Scovill permanently-attached coup- 
lings save all along the line. In addition, distributors 
who handle hose car now buy fuel oil and gasoline 
pump hose couplings right from Scovill to save up to 
1/3 the former cost! And direct-to-distributor ship- 
ment means they can sell coupled hose to oil companies 
at better-than-competitive prices. For full details on 
the advantages and savings of modern permanently- 
attached hose couplings, write: Scovill Manufacturing 
Company, Hose Coupling Department, Waterbury 
20, Connecticut. 
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In Neptune Remote Control System, control 


valve at rack opens automatically when ticket is at Metropolitan Petroleum’s new Bronx Bulk Plant... 


“printed in.” 
Register at rack is accurately synchronized with 


ticket-printing register in office. These Red Seal with Red Seal Remote Control Metering 
meters are 18 years old, still highly accurate. 
Smooth, fast flow of dealers’ trucks through 12 loading bays is 
handled by one man in this modern, automatic bulk plant. Aided by 
Neptune Remote Control Meters, the dispatcher stays inside the 
office, with complete control over every delivery. 

The 12 registers in the office are accurately synchronized with the 
rack meters. When a truck rolls into a bay, the dispatcher “prints in” 
a ticket in the proper office register. This automatically opens oa 
Neptune control valve at that bay. No product can be drawn until 
this is done. The action of “printing out” the ticket closes the valve 
again. On his way out, the driver stops at the office just long enough 
to sign the ticket. 

There’s more to this story: All of these Red Seals were salvaged 
from Metropolitan’s old plant and are up to 18 years old. Instead 
of wearing out, they have mellowed into a condition of extremely 
stable accuracy. Now part of a system as modern as tomorrow, 
they’re good for decades more of accurate, dependable service. 


NEPTUNE METER COMPANY 
19 WEST 50TH STREET * NEW YORK 20, N. Y. 











. : , ’ 
Wide-open run-ways speed traffic. 12 light-fuel tetiiiiiai y i side citi 
bays are at this end; 16 bunker bays are at far 

° BRANCH OFFICES IN PRINCIPAL CITIES 
end. In background is tanker unloading at A 
terminal. 











How Neptune Meters Make Money and Save for Others: 


We have 25 Neptune Meters in use now on our trucks and loading rack and find that they are the 


. 


best that can be bought. We have used just about every type that is on the market . . .” states Mr. 
T. H. Potter, of T. T. “Tom” Potter & Son, Morehead City, N. C. 


25 in-plant vehicles ore refueled through Red Seal 
LP-gas “compact” meter at Torrance, Calif., plant of 
National Supply Co. This fully approved LP-gas meter- 
ing system included all accessories in one safe, easy- 
to-install unit. 


25 Neptune remofe control meters at Esso Standard Oil 
Company's big New Haven terminal speed loading o. 8 
transports and trucks simultaneously. Automatic interlocks 
prevent withdrawal of any product until authorized by lock- 
ing ticket into office register. 


s = 
SINCLAIR 


Rogers Oil Company, Raleigh, N. C., . . . a Neptune customer for 15 
years . . . have five 3-in. Auto-Stop Red Seals at their bulk plant, filling 
100 and 200-gallon truck compartments. Roger’s big business is kerosene 
fuel for tobacco curing and fuel oil for home heating. They also have 2” 
Red Seal meters on local delivery trucks. 


, 5 ~~. -_ —--~ 
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Small outlay keeps New York dealer's 32 trucks rolling: In 4 to 15 
minutes, practically any meter service problem can be fixed simply by 
substituting one of these “spares.” With the truck back in service, you 
can clean, repair or renew the parts at leisure. 








combination 








1 When you need to be competitive, you 
have the right price with Luxaire! 

This is a stable price that you can depend 
on— made possible by converting the cost 
savings from Luxaire’s more efficient, high- 
volume production into price savings for you 
— low enough to permit you to bid Luxaire 
superiority against cheaply constructed units! 
2 When you need excellence, you have the 
right qualities with Luxaire! 


Beneath the handsome cabinets of Luxaire 
Furnaces and Air Conditioners are the heav- 
ier construction and uncomplicated design 
that give Luxaire an enviable reputation for 
trouble-free performance. So you can make 
an extra margin of profit on replacement jobs 
with Luxaire! 


2 in 1 Luxaire has eliminated the problem 
of choosing between a low price and excel- 
lence. For Luxaire gives you both! 

See your Luxaire jobber, today! 


Lhiwaine.. .. EXCELLENCE FOR EVERY INSTALLATION ! 
7" : 


Basement Type 
Winter Air 
Conditioning 
Units. Burn 
either Gas or Oil. 


Counterflow 
Units and Utility 
Units. Burn either 

Gas or Oil. 


Winter Air 

Conditioner with Oil Winter Air 

>; a! Accessory Conditioner has 

Return Air Cabinet Factory-installed 
nstalled Refractory Firebox 


GAS FIRED... OIL FIRED... . ASSEMBLED AND WIRED! 


Save time! Save space! Save money! Compact new 
units ready to set in place and connect to fuel line, 
electrical supply, ducts and thermostat! Gas — 75,000, 
100,000, 125,009 and 150,000 Btu Input — Upflow 
and Counterflow! Oil — 78,400 and 112,000 Btu Out 
put Upflow and 78,400 Btu Counterflow! High static 
approvals for Add-On Cooling! 


Air Cooled Add-On 
Summer Air 


Conditioning Units. 
Water Cooled 2, Zand 5 H.-P. 


3 z — 
Combination 
Year ‘Round 
se | aban 
Units. 2, 3 or S : 
5 H.P. Air or ummer Air 
Water Cooled Conditioning 
Burn either —_ 3 and 
Gas or Oil ons. 


Gas 
onversion 
Burners 


- Compressor- 
Condenser 
Assemblies available 
with Duct or Plenum 
Type Cooling Coils 


C. A. OLSEN MANUFACTURING COMPANY. « eEnvria, onto 


Sf 
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What’s the right Truck for Your 


Proper Selection of fueloil truck Equipment should aim for lowest delivery Cost per Gallon 


by Matt E. Nuttila 
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lirements as much as 
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will often outlast 

SiS Obs lescence 
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rucks of improper 

re as to make neces’ 
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Matt E. Nuttila is Motor Vehicle Super- 
visor with Cities Service Oil Company. 
He has been employed by them since 
1925, following graduation in engineer- 
ing from Michigan State University. He 
is a past SAE vice-president and also 
past chairman of the Central Commit- 
tee on Highway Transportation of the 
American Petroleum Institute. 


When purchasing new trucks, the fueloil marketer sometimes 
neglects to consider certain essential details. This begins a six- 
part series analyzing methods of selecting proper fueloil truck 
equipment, aimed at picking a truck and accessories which will 
result in the lowest delivery cost per gallon. Three articles will 
deal with the truck itself; the remaining three will be concerned 
with the accessories and auxiliary equipment required. 
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cost comparisons where the wrong 
truck can be so severely off-size as to 
cost more to operate, even though ac- 
quired as a gift at no charge, than the 
proper vehicle acquired at regular cost 
and with full and legitimate deprecia 
tion included in the cost of operation 

The first fueloil trucks in the 1920's 
ranged from 600 gallons to 900 gal 
lons in size, and have increased grad 
ually over the years. A number of 
semi-trailers in certain areas today are 
well over 5,000 gallons in capacity. 
Generalizations regarding the most 
economical size are most difficult to 
make because of the numerous vari- 
ables involved, such as State laws gov- 
erning weights and dimensions, type 
of terrain, distance of customers from 
the loading point, trafic density, speed 
of loading and unloading, extent of 
automatic equipment, number of hours 
in the work-day or shift, amount of 
paper work required, maneuverability 
problems, etc. 

The effect of favorable changes in 
State laws alone is important, as short 
er permissible length limitations can 
readily influence a trend toward larger 
trucks and trailers. As improvements 
are accomplished in the area of load- 
ing and unloading speeds, etc., result- 
ing in more deliveries per day, there 
will consequently be more emphasis 
on the use of larger vehicles to elimi- 
nate the potential increase in the num- 
ber of return trips and consequent 
wasted time. 

Now, suppose we analyze factors 


of importance which require consid- 
eration in arriving at a conclusion as 
to proper capacity 
formance figures and costs are used, 


Wherever per- 


they are random figures chosen arbi- 
trarily to illustrate how they would 
be used in lieu of more definite figures 
which must be determined for each 
specific operation. The variation for 
different areas would be due to the 
effect of all the variables previously 
mentioned. 

Differing weight laws can have a 
very important bearing on the type of 
truck which best suits the purpose. As 
an illustration, New York State a few 
years ago, changed the bridge formula 
which determines the length of trucks 
in relation to gross weights, from 750 
(L plus 40) to 850 (L plus 40). Also 
the applicability was limited to the dis- 
tance between end axles only, whereas 
previously it also applied to 
mediate groups of axles. 


inter 


The formula determines the allow- 
able gross weight in Ibs., and L is the 
length in feet between the end axles. 
Other restrictions cover limitations on 
single and tandem axle weights, gross 
weights and maximum length. As a 
result of the change in the formula, 
the use of semi-trailers up to 5,600 
gallons (fueloil) and 3-axle trucks up 
to 4,000 gallons in capacity was stimu 
lated. Semi-trailers could be shortened 
by as much as ten feet in some cases. 

This was a very welcome improve- 
ment and served to contribute signifi- 
cantly to economy of operation. It was 
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+ While in delivery 














a rewarding experience 


us who participated in the « 


] 
ie! 


Such economy can help 
to hold volume of light 
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the same time benefit the 
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cause of decreased delivery 


The foregoing examp! 
1S¢ lated case Alm« st all 
eastern states have made 
within the last 10 years 
governing truck weight 
limitations, resulting ir 


benefits to all concerned 


There is a natural reluct 
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larger vehicles this is 
offset by the lesser miles 
sulting in very little ch 


per hour 


With more time av 
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. ... Selecting Trucks 
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route some 
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truck is large or small, unproductive 
mileage is expensive because the fixed 
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which is usually mor 
hourly costs, still contim 
sizeable item Tk 


costs ¢ of vehicles W hich are 
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are concerned in an ef 
the future. In the case of 
ften outlast the orig 
possible t 
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in anticipat 


an be 


1 , 
as bodies 


tractors at the time the first one needs 


to be replaced. In one instance, an 
unusual saving of 3,000 lbs. in tractor 
weight was accomplished during the 
life-span of the first tractor. The new 
and lighter tractors had equivalent or 
improved performance factors as far as 


brakes 


Fortunately it was possible to con 


power, etc., were concerned 
vert the savings in tractor weight int: 
increased payload because the trailer 


had 


oline which for the same gross weight 


originally been designed for gas 
resulted in a much higher capacity. It 
was later converted to fueloil service 
ind when coupled with the new trac 
tor, the weight-saving resulted in a pay 
aprovement of about 400 gallons 
f fueloil 


the 


load i 
ompared to operating with 
original This magnitude 
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tidal) 


tractor 
weight-saving is 
be normally 
t a tractor 
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' 
exaggerated way what is being a 


I vreater is to 


expected within the life 
above instance illustrates in 

m 
plished in the field of weight-saving 
in the industry and also illustrates the 


principle } it 
principle of how it 1s pe 


pare t take advantage 
provements. Experts in 
plan and in fact do plan saving 
accordance with their best judg 
Although this illustration appli 
the trailer field, the same general pri 
ciples apply to straight trucks. Present 
ly there is often a choice between 
chassis with similar performance spe 


fications but using lightweight metals 
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A—3 stops per hour while in delivery area 


B—4 stops per hour while in delivery 
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Policy makers in front 
of a photo-mural cf the 
firm's tank field on the 
Connecticut River are 
the Sheketoffs, from left 
to right, Merwin A., vice 
president; Charles J., 
chairman of the board; 
and Lewis S., vice presi- 
dent. William J. Ma- 
honey, president and 
general manager, is not 
in the picture. 


FIRST OF A MODERNIZATION SERIES 


Build Business with Replacements 


American Coal merchandises burner Modernization with an advertised Price of $95 





by William J. Stein bs. From 1951 to 1956 the volume of proximately 15 miles from the center 
nversior of the City of Hartford. This area was 


_— PROBLEM of maintainin source from which these jobs wer ilready well saturated with buildings 
growth in fueloil gallonage in the lrawn v hrinking constantly > This led to the conclusion that they 
current market is of primary concern ved a brief spurt in 1954. through would have to turn to fueloil consum 


i 


to all dealers. How the American Coal t] lisition of another: al < ers who used outdated equipment 
Company of Hartford, Conn., is cop par but th eady dowr namely, the replacement market, to r¢ 
ing with this situation should bh tre! not altered enforce and, perhaps, broaden 
interest. I 6 whe > numb ) current position 

Fifty years of business experien ersior bs done by American fell This decision was motivat 
taught the management to examin below the policy makers of tl factors: 1. It became n 
business trends carefully and plan it my lecide hing ticipate the possible loss of An 
course to best develop programs within had to be don he area of own oil customers t 
the framework of the forces of tl tion was limited to a radius of aj fuels; 2. It provided a means 
times. Originally this company 
coal distributor. In 1930 Ameri 
tered the fueloil business. Sin 


time, the oil gallonage develop: With the number of potential oil conversions from other fuels 


parallel to conversion burner inst dwindling—principally because most of them have been done— 
tions. Being in the coal bu fueloil and oilheating dealers are concentrating more and more 
American sought to convert its on replacement and modernization of existing oilburning sys- 
customers to oil heat as the tems. They have an excellent source of prospects among their 


for this product increased. This own customers; their service departments know or can find out 


continued through the first half 
1950's. 

To further this, American C 
quired a total of 17 coal compani 


the Hartford Area. The customers 


these firms continued as coal users for 


easily the age and condition of every job and cases of excessive 
fueloil consumption or too much service trouble can be spotted. 
Beginning a new series on this topic, the accompanying article 
tells how the American Coal Co., Hartford, Conn., intelligently 
holds gallonage and insures customer satisfaction by its approach 
to the burner replacement market. A successful approach it is, 
too; during the last half of 1957 American Coal surveyed 500 
customers’ jobs and sold replacements to 115 of them. 


some time. However, they served 
the pool of prospective oil conversion 
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Stripped Model 


Under the direction of Warren E 


nt, manager of the Heating 
i t Div American Coal 
1 this ge. In 1957 a pre 
tart to get the owners ot 
lipment t lernize with re 
nt burners. Warren Tennant 
th suggested by aut 
- marketers. When they adver 
the pri t quote th 
tail price of t nomy”™ or low 
ut the accessories 


I mplet r can be bought at 
However, tl istomer usually buys 
radio, heater, auto 

tic transmiss ind special equip 
rdance with his own 


It must be remem 


r t t n t se instances, it Is 

ften th rigis price that creates 

ision to buy. Similar logic was 

i by Warr Tennant to mer 
idising replacement oilburners 

American ( idvertised that it 





Water heating display is housed in one of American Coal's windows to intrigue 
those who pass by. Thet's Warren Tennant, manager Heating Equipment Division. 


would replace a customer's oilbur: 


latest model 


This pric 


with a brand new 
Thatcher burner for $95 
included installation and a one year 
guarantee. Bringing the price down 
below three figures, undoubtedly, had 
great appeal as an idea catcher. This 
advertisement first appeared in a local 
newspaper in the middle of 1957 
Then reprints were mailed to Ameri 
can Coal customers as a “Special of 
fer to A-C customers.” This was the 
first major attempt at penetrating the 
replacement market 

Again in the middle of May 1958, 
American embarked on six weeks of 
concentrated spot television programs 
Again replacements were an impor 
tant theme. In addition, this advertis 
ing covered oilfired water heaters and 
some institutional advertising relating 
to heating with fueloil 

Warren Tennant indicated that this 
approach was used for several reasons 
First it attracted the customer's atten 
tion. Certainly, it was felt this could 


be d 


ne with a minimum price rather 
than a maximum price. Then a base 
price was needed that would apply to 
the entire area. Different sections of 
the area surrounding Hartford had 
different code requirements which pre 
cluded the quoting of a uniform price 
for a full heating installation 

It was also felt that this procedure 
was promotionally sound. By compari 
son, after being quoted a maximum 
price many customers whose accessory 
equipment was usable would ignore 


this offer 


Moreover. such a broad 





quotation would have frightened off 
many prospective customers 

The effectiveness of this program 
could be measured by the fact that 
during the last six months of 195 
American Coal made in excess of § 
surveys to comply with inquiries about 
this offer. This resulted in 1 
ment jobs 


15 replace 
In each one of these re 


placements a 


piece of antiquated and 
inefhcient equipment was replaced by 
a new burner together with the neces 
sary accessories for proper function 
ing of the oilheating system 

A number of inquiries for surveys 
came from people whose equipment 
was only a few years old. As a rule 
such equipment was functioning quite 
properly, or could be made to do so 
with a minor adjustment. Unless there 
was something radically wrong with 
such equipment, which occurred only 
infrequently, no change was made 
Such surveys served the purpose of 
They 
also had the important effect of reas 


correcting minor deficiencies 
suring the fueloil consumer that his 
heating equipment was not only ade 
quate and serviceable, but also efhicient 
Further it virtually assured the con 
tinuance of the use of fueloil by these 
people for years to come 

In the Hartford Area this type of 
missionary work is extremely valuable 
The gas utility has been bombarding 
the community with its advertising 
slogan which refers to gas as the mod 
ern fuel. Therefore, a survey which 
reassures a customer that his oilheat 


ing equipment is giving him top serv 
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. . « « Replacements build Business 


ice, has the effect of taking him out of 
the heating equipment market and 
having him continue as a fueloil con 
sumer. It also has the added public 
relations value of showing him that he 


is dealing with a company 


oo 
o 
, 


cerned with servicing him at the low 
est possible cost. 

A review of the replacement jobs 
showed that there were only a few 
jobs done at the $95 price. In these 
instances the change of the burner 
alone was all that was necessary. How 
ever, in the vast majority of Cases it 
Was necessary to provide supplemen 
tary accessories to assure optimum efh 
ciency. Actually, a computation of the 
typical price revealed that in order t 


assure proper operating performance 
the average price per replacement job 
resulting from this campaign came t 


about $225. 

The customers understood and ap 
preciated the problems involved and 
were willing to pay for the necessary 
changes once they were called to their 
Where additional equip 
ment was needed, Warren Tennant 
provided the salesman with a 


attention. 





Sheketoff 
printed 
price sheet which the customer could 
This was done 


to reassure the purchaser that a sys 


examine for himself 


not used to hide the price of th: 
Soothes Customers 


This method of merchandising rey lt 
resented a reasonable compr 
fulfilled the basic objectiv 
ing customers as fueloil users. It r 


vealed the people who for 


son thought that their heating system t 

was out of date or inefficient. It gav W 
American Coal an opportunity to dis ff 

cuss the heating problems with thes k 

people and to make any needed alter that it 
tions where necessary. It might also be H 
noted at this point that these chang World W 


were made at the lowest ] 

to the customer. t. Thi 
In all these replaceme: 

customer definitely benefit 

more efficient heating syst 

as from the economy he derived. War Ar 

ren Tennant also justified t n1 

tion to American’s service 

Many of these jobs repla 

that were the source of fr 


ice calls. In some of thes 
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own leads as well as referrals by the 
firm. These salesmen live in the area 
they have been covering for many 
years. Servicemen also are alerted t 
the needs of the firm. A monetary in 
centive plan stimulates the location of 
sales leads for fuel and equipment 
There is always the question of 
whether the replacement business is 
profitable. American has two ways of 
looking at this. Lewis Sheketoff nots 
that each department in the firm 
first considered as a segment of tl 
whole firm and is expected to 
tribute to the over-all growth and 
benefit of the organization. However 
h department is als nsidered 
an individual operation with its ow: 


sts and income 


Sales Analysis 


An analysis of the sales of rep 
ment burners for the year 1957 showed 
that there was a profit of $13.75 per 
burner. A willingness to install re 
placements at this figure revealed tl 
purpose of the program; namely, ¢t 
support fueloil sales. As Warren Ten 


nant noted, “It represents an honest 


ompromise. It gives the customer th 
best possible installation and remov 
the pe ssibility of losing him to a n 


petitive fuel 
American Coal ty; 

the progressive business firms in tl 

Connecticut River Vall Under t 

direction of Charles J. Sheketoff, t 


firm has become an 





in the business community of Hart 
ford. It operates 30 tank trucks 
the largest bulk storage terminal 


the Connecticut River. T mm 


date its customers American Coal 





ited its office in the center of tow! 
n a main thoroughfare wv $ av 
ible to all transportat routes. Mor 
than 125 people are employed 
many of them have been with the firn 


for many years. In 1955 the firm pi 


neered with employee group insurar 
and hospitalization. In 1948 it org 
ized a profit sharing retirement 
for its employees 

American Coal is firmly entrenc! 
in the fueloil business in Hartford. | 
intends to continue its growth in this 


business. To assure this the immediat 
target for some of their big guns is tl 


replacement market 


October 


1958 





Should We subsidize Eq 


it the very least, the oil Man must go all out to sell It 


by W. G. Warrington’ 
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Push Replacements 


Cortainia ¢ ner 


should be spe 
replacement 
selling t [ urage dealers t 
heir own markets 
imperat that we give proper 
ynition re] ments. If we do 


e antiquated oil equipment, 


lectric and gas industry will at- 
pt to do it, building their future 


ir customers. The fueloil mar 


ket cannot expect to hold its present 
n unl capture our fair 
of this replacement business. 
Here, too. is better profit margin 


Vice-president, Rossoe Mfg. Co., Seat- 


Wast Cx tion of talk at Oil 
Institute of America, Distribution Di 
Ma ger eC 





than the more competitive new home 
market 
Where 


have penetrated a fueloil market, the 


strong competitive fuels 


new home market has gradually dis 
appeared only because the oil industry 


has allowed competition to tak 


it over 

It is a matter of record, that the oil 
industry, through a vigorous and con- 
tinuous advertising and pul 
tions program, can obtain a fair share 


of the new home market 


Dealers must help 


It is imperative that every fueloil 
dealer participate in helping acquire 
growth of this 

= bee dealoes® the le 
industry and the dealers’ business de- 


How 


we compete in this market is a ques 


pends on entering the market 


tion only we can answer, Certainly we 
can no longer sit and let the other 
fellow do the job. Every new oil heat 
installation is a future customer for 
some one of us. We can well afford 
y subsidize this business, 
we are to have a growth company 

It's a known fact that the oilheating 
equipment manufacturer has not been 
making much money. Most manufac 
turers are selling both oil and gas heat 
ing equipment. They have little or no 
strong loyalty to either fuel. They are 
practical and inclined to shift with 
market opportunities. Frankly, most 
oilburner manufacturers are pessimistic 
il’s future 


about they see their gas 


sales going up—they realize that it 
costs less for a gas installation. They 
recognize the importance to their sales 
of an active and progressive advertis- 
ing and promotion program by the 
local utilities 

Home heating equipment is sold at 
the dealer level by thousands of little 
fellows. Unless he’s in the oil business, 
he has little loyalty to either fuel 
but gas equipment costs less to install 
His business is a highly c mpetitive 
low profit business. He has neither the 
background nor the desire to sell 
against price. He is realistic: when nat- 
ural gas comes he sells gas equipment 


If we are to remain successful, prosper 











uipment P 


and grow, somebody must do our sell- 
ing. That somebody is the oil s ipplier 
and distributor 

An enthusiastic and effective sales 
equipment drive by the oil industr 
could change the pessimistic attitud 
of the oilburner manufacturer. Oil 
equipment must be sold by oil met 
I don’t necessarily recommend that tl 
supplier get into the oilburner bus 
ness, but they must use their influe: 
to interest the independent marketers 
to sell oil heat. Gas utilities not 
spend millions to just sell gas equi 
ment—they spend millions to ultimat 
ly benefit themselves from the load 
that the sale of equipment creates 
Both the supplier and the distributor 


1 


must use some of the profits from tl 


1; | ] 
distillate Sales t 


promote equipment 
sales 


You and I as we grow older develop 


ge and t g 
to the status quo. Until recently our 
comfortable attitudes have allowed our 
business to grow in spite of lethargy 


It’s time we awoke and searched for 
fresh factors if we are to prosper 

growing economy. We must attach 
immense importance to a change in our 
sales policies and marketing practices 
We must obtain for « 


sales personnel a growth concept. Ws 


urselves and our 


must provide incentive, desire, deter 


mination in our marketing practices 
Need sales policy 


Let’s be honest with ourselves—d 
we have a sales policy? Have we tried 
to educate our sales organization—d 
we hold sales educational meetings 
have we provided sales tools—are we 
acquainted with the advantages of our 
clean, healthy, safe fuel and the ad 
vantages of annual service, and com 
fortable, healthy oil heat installation, 
or do we merely have solicitors? 

Unfortunately, we don’t have time 
for long-range planning—our prob 
lems are with us today. A year ago 
most of us were determined to make 
some changes. But growth and status 


Look at your 


7 
h 


quo are incompatible 


(Please turn to page 110) 


53 








Oni of Long Island Booth a crowd-stopper Demonstration for Home Shows or Fairs 


Imaginative promotion 
material help in further 
of oilheating. A yea 
mallows toasted over 
combustion chamber 
tion of thousands at home shows and 
fairs. Now the Oil Heat Institute 
Long Island has devised 
stopping demonstration 
tiveness of oil-power water 

It’s particularly appropriate that tl 
effort be highlighted nou 
mended project for Oil P» 
October 12 to 18, even 
appeal permits its use 


promotion Location: Ar 


Sm OF THE BIGGEST hits 
vest f: > hiovest ' t s of equip! t S Long Island OHI! president Ray Nathan 
gest raped on: the t oo ns ; te A with modet Terri Scott who didn't 
the United States—the Mu tat t re I rounds ; stay in the tub through the entire fair. 
Fair Mineola. N. Y.—was tl 14 t muminen? etre ' She and her assistants gave out rubber 

: a “ ; bills to show how heating dollars can 
by ten booth of the Oil Heat Institut t be Chamber of mme! be stretched with oi! heat. 


of Long Island. It provided yuich nn 


stopper and a convincing sales Basic Equipment and Props: A g 


stration for about 40,0 
mated 400,000 peopk 
nine-day fair 

An eye-catching 


draped model was app 


ir 
to bathe in a bubble-filled 
received a constant flow of 
from an adjacent gun-ty; 
ter heater and 30-gallon 
winner of a free entry 
guesses on total gallons of w 
ing into the tub during 
hours the fair was open rex 
oil water heater of the tyy 
the demonstration 
Spectator interest gav \dustr water IS recil t n rd near booth entranc 
salesmen ample opportunity t .s 
suasive oilheating facts in ths Lis t isehold water ting a entries. All — 
of clues to the proper answer. A stand nt. C rm entire installation hibit should be of sam« 
ard water meter on the line from tank th t ul fire mars! I u und color scheme. On 
to tub was in the open but kept seal tor 1 the maint ng zn will identify 


j 


until the last hour of the fair. Back f the building reaching from nde to s 
ground signs punched across th \ sturdy pl rm should raise tu the various units beneat! 
heat message ot speed safety, c inl t K t ind t way n j bout hree poster like sheets ot 
ness and economy. Literature w t t above floor level for greater list major selling points 
available on an open table and dis ty if wd I heav} instructions. Two or three sn 
tributed by the model and salesmen ot rk curtain across back and possibly with specific operating data 
; placed on sides of equipment and with 

Rate semmpnee. by Se National Fa Appropriat s for closest esti in the cut-a-way model. A sign wit! 
Council afhliate of Oilheating Market R . —— } 


ports t fu r fl il consumption moving lights repeating the oil heat 
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ints must be high enough t 


vis I | ver Lose CrOW d 
Personnel: O <hibit chairman or 
r em red to make all ar 
nd through the as 

rking committee 


juipment and 

t ther trade groups 
tively as the Long 

ind work thx 
‘ ' At t ¢ t S() sales 
finit to man the 
three to five 


it! Xtras avall 


( r ty lels who are young 
tiv | intelligent enough 
ri ts, and who ar 


rfect propriety 
wrapper (over 


t) j the tubD and 


Maintenance: | full crew of at 


Kee] the booth a record 
rs, and offic 
nagement and 

ntenance depart 

together with phone numbers of 
mmittee. List 
t10!1 I Der of the nearest 


teley s hooked up 


Mimeogray | salesmen and 
fhcial instruc 

t gi t ind hours of 
rt hone numbers. de 
ls, lookers and 

spective duties of 


shifts 





Public Relations: Mail or deliver 


press notices of the exhibit to papers 


radio and Tv Stations a week befor 
its opening. If you have personal con 
tacts on these, phone and alert them 
Invite them to observe the demonstra 
tion and have detailed data regarding 
il heat ready to hand to them. The 
local radio station as well as the news 
paper may well accept a staged inter 
view with a local builder willing t 
extol the merits of oil heat and oilfired 
water heating. A TV station might be 
interested in picturing the pleasure of 


the young model in her high bubbling 


bath while an association sp %kesman 


grapns of the entire ex! 




















lescribes the contributions of oil heat 


Before the fair opens make phot 


ibit ing ciose 


ups of the heater, the ever-running 
vucet. and the rising suds about a 
When the 


ire present get shots with their heads 


omely shoulder rowds 

and shoulders in foreground but n 
: 

All pi 


tures have many uses: local newspa 


blocking view of the exhibit 


pers, regional trade magazines, asso 
ciation news bulletins, company house 
organs, TV news commentators, win 
dow displays, your own organization's 
record book, and as reference material 
for bigger and better selling exhibits 


55 


Engineering 


Comtort a woeal about the problem. Thes 


ings that leaked heat as a sieve leaks 


water 


Now insulation producers have be 


cluding my company, ve under 
taken economic research that has pr 
duced important results 
Perhaps the most significant stud) 
our “Low Cost Comfort National 


Test Program” inspired by a statement 


for more Sales wae oan prep ee 


How better Insulation can reduce heating Costs, 


by Tyler Stewart Rogers’ 


B Aps INDUSTRY of ours is 0 
of many parts. But we 
the same objective. We all try t 
indoor comfort 

No single element can liv 
we are dependent on each other 
customers need us all to get tl 
fort they want 

Once in a while what one segment 
of the industry does may great! 
the interests and activities of other 
groups. Such a case is the pron 
of “comfort engineering.” 

Comfort engineering is creat 
of the building insulation segm 
the heating and airconditioning 
try. The term has been coined to 1 
the application of accepted engin 
ing principles to the design of 
ings in order to provide maximum 
comfort at the least possibl 
cost. 

But comfort engineering 
he T 


more significance than t 


plies: 


@ It can build bigger and better 


markets for residential | 
and airconditioning equip! 
© It can help equipment 1 
turers sell more units 
production and selli 
increase their profits 
@ It has the power, to 
the business of tl 


*Technical consultant, Owens-( 
Fiberglas Corp 
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engineer, to the 
average house, built ar re in tl 


United States. ought t 


swell Profits, 
expand Markets 


150 home builders i: 


limate areas of the { Ss. WV now 


have about 165 houses in our program 
indergoing a two year study of actual 
r r. It yperating costs. The drawings of thesé 
tl man houses were first checked by ir engi 
make some products neers to be sure they repr g 
bsolete. give other big boost design practices. In short, they wer: 
© Comfort engineering may be the comfort engineer 
9 ssing key that opens the Comfort engineered” 1 ns thr 
loor to the potentially tre things: First, we insisted upon tl 
lous market for central air maximum practical use of insulati 
ynditioning systems for the Second, we required that sunny wi 
verage hom« dows be properly shad exterior 
I s industr pted levices such as Over! nd s 
g littl screens or heat absorbing s. Thir 
for operating costs or build we required gooc ventilation of r 
mics. It has lling te r attic sf s to furt t 
t remov ild I t of g 








RESIDENTIAL HEATING UNITS 


How Comfort Engineering May Affect Market Demand 
PRESENT FHA Btu's COMFORT ENGINEERED 


- UNDER — 
co" 50000 <.. 


to 15,000 
- | 


y 75,000 
— ¢ tol00,000 


100,000 
toi50,000 

















OVER 
150,000 
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How Comfort Engineering Standards 


How Comfort Engineering Standards 
Affect Heating Costs 


Affect Airconditioning Costs 


A B Cc D 6 B Cc D 
Net Time to 30-Year NetCost Annual Time to 30-Y ear 
Cost of Annual Repay Net Sav- of Year Saving Repay Net Sav- 
Winter Saving Extra Cost —ings in Round in Fuel Extra Cost —ingsin 
Comfort in of Comfort Heating Comfort and of Comfort Operating 
Engineering Fuel Eng. Costs Eng. Power Eng. Costs 
Zone | North (30) $ 83.80 $31.57 2.7 mos. $ 945 Zone | North (30) $14.27 $43.48 3.7 mos. $1,300 
Zone 2 Central (61) 106.72 36.41 3.1 mos. 1,090 Zone 2 Central (61) save 28.84 63.16 Prepaid 1,895 
Zone 3 South (35) 108.14 13.09 8.3 mos. 392 Zone 3 South (35) save 32.34 61.05 Prepaid 1,830 
National Avg. (126) $102.73 $28.78 3.6 mos. $1,862 National Avg. (126) save $19.55 $57.88 Prepaid $1,736 





loads. Of course we also required that 


heating and airconditioning units 
houses be sized in 


proper relationship to the summer and 


nstalled in thes 


Where year-round airconditioning 
is involved, building to comfort en- 
standards cost $19 less 


than if built to meet FHA minimum 


gineering 


that will handle the reduced loads due 
to comfort engineering 

Operating costs obviously are re 
lated to heat gain or loss. Thus, when 


winter is as reduced by these im- standards. This lower cost is due to we reduce heat transfer we reduce 
rovements bigger savings on cooling units than power and fuel requirements for the 

W it some firm base for on heating alone life of the building. These savings are 
th 1 r 


mparison of results. We assumed 
indidate house would have 


rm to the Minimum 


Only in the North is the initial cost 
for comfort engineering greater, and 


only $14 more. In other words, the 


very generous. They pay better divi 
dends than any securities 


Possibly some who manufacture 


Property Requirements of FHA. All builder cannot afford not to use maxi heating and cooling equipment have 
test houses als re related to a stand- mum insulation when he adds aircon begun to wonder if this idea is so good, 
urd house of 1,200 sq. ft. floor area, ditioning or if providing for aircondi after all. Part of the initial cost sav- 
with fuel costing 10¢ per effective tioning option. ings comes out of their sales dollar. A 
rm and power costing 2¢ per kilo These costs and savings are vital smaller unit is sold than would have 
watt hour The “extra™ cost of comfort engineer- been needed if the owner never heard 
Here are some things we found to ing is due to the use of maximum, in- of comfort engineering 
late: Wher ting alone is involved, stead of minimum quantities of insula- Let’s think that through before de 
t g r standards in- tion, plus window shading devices and ciding against the idea of comfort en- 
the builder's initial cost of in- extra ventilation where needed. From gineering. Some top manufacturers, 
; ver FHA minimums by $103, this total we then deduct the differ- editors and technical men already have 
t thereafter saved the owner $29 a ence in cost between the larger heat recognized the soundness of this new 


the investment in 


ing and cooling units needed under 
FHA minimums and the smaller units 





RESIDENTIAL CENTRAL AIR CONDITIONERS 
How Comfort Engineering Affects Future Markets 


Btu's 


UNDER 24,000 


24,000 - 30,000 


30,000 - 36,000 


36,000 - 48,000 





LARGER THAN 48,000 





a 

















trend. They believe, as I do, that 
equipment manufacturers will be bene- 
hted 
the wide adoption of comfort engi 


¢ 
4 


and generously benefited—by 


neering standards 

The trend toward operating econ 
omy is desirable and practically in 
evitable. One of the industry's experts 
recently said, “Up till now there has 
been an apparent willingness on the 
part of this industry to attempt to heat 
or cool anything that can be erected 
In my opinion,” he added, “this has 
been a shortsighted point of view, but 
a perfectly natural one. We have given 
lip service to good construction prac 
tice, including insulation, but we have 
not gone as far as we might in in- 
sisting upon it.” 

The Heating 


what 


Units chart shows 
‘omfort engineering standards 
would do to the heating equipmen 
market in new house construction 
For example, the small units may 
increase over 50 times in sales while 


the demand for the large sizes above 
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. » « » Comfort Engineering 


100,000 Btu may practically evapo 
rate. The two smaller sizes combined 
will hog about 90% of your future 
markets instead of 47% as of today 

The Federal Housing Administra 
tion at present has no Minimum Prop 
erty Requirement for airconditioned 
homes. But it is under pressure to rex 
ognize airconditioning as a desirable 
sales feature and has created an Ad 
visory Committee to guide it in this 

One of the factors bound to influ 
ence FHA decisions is the demand of 
the electric heating industry for maxi 
mum insulation as a prerequisite t 
Their 6-4-2 


” 4 | } 
rule (meaning 6” of mineral wool or 


an electric installation 
equivalent insulation in ceilings, 4” 
in sidewalls and 2” in floors) naturally 
delights the manufacturers of insula 
tion. But since everybody knows that 
it takes from 3 to 7 times as mucl 
energy to remove a Btu of heat as to 
add it to a house, and since most cool 

ing equipment now sold uses electrical 
ly driven compressors, it is logical t 

apply the 6-4-2 concept to cooling in 
stallations. 

This is exactly in step with comfort 
engineering standards. The wisdom of 
such a practice is amply demonstrated 
by our Low Cost Comfort National 
Test Program. 


Airconditioning Demand 


The “Residential central Air 
tioners”’ chart shows what our L 
Cost Comfort studies indicate will be 
the distribution of demand for central 
airconditioners in the future. Units 
rated at 24,000 Btu or less will repr 
sent 32% of the market, with units 
rated between 24,000 and 30,000 Btu 
representing the next largest segment 
(29%). Note that these tw 


sizes should satisfy 61% of the futur 


smaller 


new-house demand 


The next two sizes. from 3 1) to 


48,000 Btu should satisfy 36% of the 
market. But there is no need for 
5-ton unit as a special residential item 
The last 3% of the house market can 
probably better be handled by custom 
adaptations of commercial unit 

These figures are all related to the 
new house and do not reflect the larg: 
business 


replacement enjoyed by 


equipment manufacturers. Also, th 
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ire based upon the correct sizing of 
equipment in relation to load. One 
by-product of our Low Cost Comfort 
study has been to confirm the finding 
that “most furnaces are too big or too 
small.’ We found such conditions as 
96,000 Btu furnace in a house with 


half that load. Thirty-six per cent of 


ooling units were under-sized: we 
ften found builders planning to use 
2-ton units where the load. before 
ymifort engineering, called for 3-tons 


or greater capacity. Less frequently we 


found builders apparently) xious t 
f by specifying 5-ton units 
W I tons T less Ww Ssery 
Market Obstacles 
Earlier | predicted that comfort er 
gineering may be the long-missing key 


the potentially tremendous market 
for central airconditioning systems for 
the average home. The 


+ ¢ 


principal ob 
this market in the past have, 

pinion, been thes. 

1) Initial installation costs have 

een too high or units sized so low as 


mostly be 


ise the estimate has been made with 


to perform inadequately; 


ut thought of insulating the house as 
prerequisite. In consequence, bids 


have been based on 3-ton and 5-tor 


t corresponding prices 
b) Operating costs have been tox 
high. Some homeowners using popular 
window units of inadequate capacity 


+¢ 


ind drafty performance, have been 
cked at the jumps in their electric 
er bills. So they erroneously con 
that a central system would kk 


even more expensive to operate 


) The comfort” provi ‘ 
poorly engineered airconditioning in 
stores, theaters, trains and some houses 


is been far below standard 


Window 


inits ar rreat off. n lers t many per 


nsitive to drafts. Our industry. 
n effect, has promised comfort but 
£3 seme ] 7 } . ] _— 
elivered mechanical gadgets 
rtain performat 


Comfort eng 


ineering corrects thes 
major faults and thus can open up this 
market if we use it wisely. It lowers 
nitial sts, lowers operating costs 


liminishes the risks of inadequate en 
gineering of the installation. and pri 
vides a standard of comfort that can 
not possibly be achieved by any short 


ut methods 





Mrs. Henry Schwartz, wife of the 
president of Paragon Oil Co., Brooklyn, 
N. Y., is shown with J. M. Willis, Beth- 
lehem-Sparrows Point Shipyard man- 
ager, at the christening of the S.S. Kings 
Point, Paragon's new super-tanker. 
Largest built in an American Shipyard 
for an independent oil company, the 
tanker will carry in excess of 10 million 
gallons of oil, operating mainly between 
Gulf ports and Paragon's Atlantic Coast 
terminals. The tanker was named in 
honor of the U. S. Merchant Marine 
Academy at Kings Point, L. |., and was 
christened on September 9. It has oa 
capacity more than twice that of a T-2 
tanker and operates at 16'/2 knots. 


Springfield, Mass.. Dealer 

doubles oil storage Capacity 
THE RECENT COMPLETION of a 45-tt 
high oil tank by C 
Co., Springfield, Mass., 


million gallons storage and just al 


mverse-Carlis 


doubles the firm's capacity 


hy be 
Ot Es 
gee * . Oa 
<TR 
Buffalo Tank Corp 
Bethlehem Steel, erected the tank 
William H. Flood. Converse-Car 


isle president, describes the new tank 





S a “Major expenditure 
vides added security for users of 


heat.” 
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Like Most People... 


- theeat with oil 





More people by far heat ovtomatically with oil than with 





thot your 


any other fuel. This fact con be your guide to complete 
satisfaction in home heating. 

Whether you ore buying a new home or converting to 
cutomatic heating it will pay you to insist upon oil heat. 
In c new home it's a symbol of quality building . . . in an 
existing home it is an investment in proven economy and 
moderate-cost comfort. 

When you choose clean, dependable oil heat, remember 





is in a competitive b ; he will strive 


to keep costs down and service up to a high stondard. 
Ask your neighbour why he chose oil heat. Most people 
hect automatically with oil ... and when you select 
oil heat you'll understand why. 


7-2 





OHA 


of Canada’s Program bolsters 


Oil as the dominant heating Fuel 


by A. f. 


Rowe-Sleeman’* 


PTAIL FUFEI 
R la have 1 = 


greater progress 


rs across Can 


st eight nths in organizing 
rative pr than in the pre 
five year rding to their 
trade organization, Oil Heat 
Associat i da. One of the 


| factors stimulating the Ass 


raj : th has been the 

truction of 1 +.500 mile trans 

tinental g peline, now nearing 
pletion in northern Ontario 

The Associat Fueloil Retail Di 

n emp! rganization man 

ger who conta ding independent 

rketers in n enters to assist 

to organize local Chapters afhli 

ted with the national Association 

Once a new organization has been 


rtered, conti 


us field contact 1s 


naintained by rganization man 
ger to assist the Chapter to carry out 
projects in the national Association's 
rogram, and help them take advan 
ge of advertising and public relations 
services offered by the national Asso- 
tion 
Today, co-op advertising campaigns 


ire being conducted by OHA Chapters 
from Winnipeg to Montreal 

The current oil heat promotion had 
ts beginnings in the Toronto market 
ur years ago when the Association's 


first local Chapter was organized there 


*Managing Director, Oil Heating Asso 
iation. Toronto 7, Ontario, Canada 


to undertake a co-op advertising pri 
gram for oil heat in advance of the 
irrival of natural gas from Texas via 
Niagara 

Though the local utility's advertising 
ind sales promotion budget always has 
been far greater than the oil men have 
raised in any one year, oil's top rank- 
ing position, with over 75% of Toront: 
homes oilheated, has never been seri- 
ously threatened. Federal Government 
statistics published recently show small 
gains in oil's total position, though gas 
has almost reversed these figures in the 
new homes market in the suburbs 


Extent of Program 


The Toronto experience has been re 
peated in the new OHA Chapters, 
where the national Association's “Lazy 
Joe” newspaper campaign has been 
adopted—Winnipeg, Kingston-Belle 
ville, Port Arthur-Fort William, 
North Bay, Kitchener, Galt, Niagara, 
Peterborough, Cornwall. The cam- 
paign is available to all Association 
Chapters who may use all of the co-op 
billboard, radio, news: 
paper, transit cards and direct mail- 
free of charge, with the local advertis- 
ing committee responsible only for 


ad materials 


paying local media costs. Chapters at 
Montreal, Ottawa, London and Ham- 
ilton have created their own campaigns 
using billboards and newspapers, and 
this material is also freely available to 
other Chapters. 

The national Association is now de- 


veloping a Public Relations Program 
to be carried out both nationally and 
in local projects developed in coopera- 
tion with the Chapters 
either individually or through their 


Members. 


local Association, can draw on the na 
tional Association for information on 
establishing local industry press rela 
tions, news stories and feature mate 
rial for local editors and real estate 
sections, scripts for speakers to use in 
addresses before service clubs, PTA pro- 
grams, etc. The services of home econ 
omists trained to speak before women’s 
groups are available to Chapters; the 
chapters pay travel expenses 

Public relations policy in the Ass. 
ciation, though handled as a joint 
activity of national and local groups, 
is oriented towards local markets 

Both nationally and in the Chapters, 
Ona of Canada is developing new 
work projects to lend further impetus 
to the industry's remarkable growth 
since the war. According to available 
statistics, the number of oilfired in 
stallations in Canadian homes has in 
creased from approximately 70,000 in 
1946 to more than 1,800,000 at the 
end of 1957, accounting for well over 
50% of all homes in the country 
While the introduction of natural gas 
in all Canadian markets, except for 
the Atlantic provinces, will decelerate 
the past rate of growth to a certain 
extent, the fueloil retailers’ new will 
ingness to cooperate in industry pro- 
motion, and the success that existing 
programs have already achieved, leave 
no doubt about oil's continuing future 
as the dominant domestic fuel in 


Canada 
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CASE HISTORY NO. 8 


Home Cooling 
by oil Men 


Year-round Comfort 
motivates Milford Oil’s Approach 
to airconditioning Sales 


74 E WENT INTO airconditior urs. Although the association be matter of continuous 
ing to augment our fueloil tween heating f ind the willingness to learn by 


and oilheating business.” That the listriDution O1 as re ed very gineering installation 


statement of Ray Sloat, sales manager rly oling w: nsidered eig nance. It was a rule at Milford tha 


of Milford Oil Co., Milford nn intil after W ‘ar u. Then the every man had to attend 
It was soon clear that in addition t nterest started to grow } eople and technical school tl 
lending support to the present fueloil t Miltord w: 1 this closely. but able to him. That was 
business, the airconditioning phase were ! iously impressed with th Ray Sloat confirmed th. 
started playing an important role in [ isiness until they decided opinion that a man had t 
bringing in additional oilheating bu rcondition their own showroom he was selling. He |} 
ness and getting new oil accounts Using their experience in the possibilities, as well as th 
Milford is the largest distributor of r heating line, te with th in every situation. Hi 
fueloil in its community. To maintain gestions made by the Carrier rep onvincingly when talkir 
that status the company furnishes all ntative, Milford set up its c tomer and had to make wu 


the allied Services. First it was ineat Ing Init in its own pl wi recommendations and suggest 


ing. Milford pitched right into that we e could do it f urselves, would convey confiden 

Constant application built a substan why Idn’ lo it commercially?” f the customer 

tial business and today, sales total h nclusi obviou here In this connection Sloat praised the 

about 300 heating plants a year. Thi fter any inquiry for cooling was no cooperation offered by Carrier and its 

was a major source of growth in fuel erlooked. That was five years ag Connecticut distributor. Air 

oil gallonage. It naturally followed At first they limited their efforts ing schools, workshop session 

that inquiries concerning cooling cam to packaged units that did not involve and technical informati 

from persons whose heating nuch engineering knowledge. Astheir __ personal service offered by these sup 

tions were made by Milford echnical “know how” increased they pliers made it possible for Milford t 
Sloat noticed that oilheating cus broadened their sphere of operations operate effectively. With individual 

tomers automatically expected Milford hi arted cautiously. For the first installations that presented particular 

to be in the airconditioning business three yea hey limited the number difhculties, Carrier offered its engi 

Members of the firm felt that this con f installations to relatively few. These neering service 

dition was something that could be were installed with utmost care and Getting into the airconditioning 

capitalized upon or, perhaps, further retully watched with the eye of one business was not like a sudden expk 

emphasized in the mind of the publi who was cautiously feeling his way sion. For the first three years it was 

Milford did this by using the term n addition to the technical elements largely a matter of feeling one’s way 

airconditioning along with heating on it was important for them to deter Last year Milford did 18 jobs. This 

all their trucks, letterheads, adverti Lins ts and problems related t year they are well on their way t 

ing and sales efforts in all areas. It ervicing ward doing 50 installations valued at 

was Sloat’s contention that if fueloil get their “know hor a over $100.000 

dealers universally followed this | 

tice, the association between comfort 

heating and cooling and the fueloil Airconditioning fit in as a natural adjunct to the oilheating 

dealer would be considerably strength equipment, fueloil and burner service already offered by Mil- 

ened in the minds of the consumer ford Oil Co., Milford, Conn. So when the company’s satisfied 

Thus people, generally, would lear customers thought about cooling, they turned to Milford. To 

to accept the fueloil dealer as the nat capitalize on this opportunity, Milford Oil went into air- 

ural supplier for airconditioning conditioning and now does everything possible to identify 
Milford has been selling heating for itself as a dispenser of year-round heating-cooling comfort. 


60 October 
1958 








go into residential 


I I r part of the installa 


I r future instal 
M ts iting 
! t f installing 


be used for cool 


las Deen 


ers which, with 





et 





WI! \ Milford uses an 
red Car e with a plenum 
r the insertion of 
Carrier It is felt that, 
igh the customer does not install 
g at the time, it shouldn't be tox 
rd to sell him airconditioning in the 
future. The actual cost of the 
is thus spread over two peri 

f tin 
The t distribution system 
s first absorbed by the heating instal 
Als I electrical we rk has 
be e at time, the owner or 
r is made aware of the electrical 
rement oling. The sugges 
f then r that these require 
ments be fulfilled. In most cases this 
s complied with because the added 

s relativ small at the time. 

In t Milford usually installs 
Carrier heating and cooling thermo 
stat. This, t ves future costs for 
tential customer and reminds 
meov that cooling is avail 

to his 
Ultimat Sloat feels that many 
hese people will be his aircondi 
ing customers. There is an added 
r involved. Milford usually gets 
fueloil account after installing the 
ting, plus oilburner service 


sponsibilit Then the service de 
urtment picks up the “ball” and car- 
in the eyes of the 
the customer has a 
experience with oil and 
why not use the same 
rganization for airconditioning? It is 
Sloat’s experience that customers are 
nclined to follow this practice. 
There have been several instances 
where Milford has been asked to serv- 
ce airconditioning equipment in- 
stalled by someone else. This was a 
natural outgrowth of their depend- 





ibility in servicing oilburners. This 
nclusion. With 


the growth of airconditioning, a cus 


led Sloat to another « 


tomer who has both heating 
ing would prefer to have only one 
reliable source for winter and 
service. Thus. a fueloil firm that can 
service a customer for only part of tl 
year, leaves that customer open t 
competing firm who can do tl eal 
round job. 


Getting the Business 


Hi W di eS this airce nditi ning busi 
ness come in? Milford has three sales 
men, plus Sloat, who is the manager 
These men work on both heating and 
airconditioning. Leads come from sev 
idvertising 
has been found to be quite effective 
A certain amount of 


eral sources. Direct mail 
advertising 1S 
done in local newspapers. Recently, 
Milford contracted to have its name 
appear on a 
which there is a heavy amount of local 
automobile trafic. Heating and fuel- 
oil customers prove to be a valuable 


ri 
railroad bridge under 


source. 

The oil deliverymen and the serv 
icemen are in repeated contact with 
their customers. These men develop a 
friendly status similar to that of the 
postmen in a small community. Their 
trucks and equipment bear the adver- 
tisement “heating and aircondition- 
ing.” Hence, it is natural for custom- 
ers to direct inquiries about possible 
cooling to these men 

Such inquiries are immediately di- 
rected to the sales department. For 
each such valid lead the driver or serv- 
iceman gets a predetermined payment. 
If the job is taken by the firm, the per- 
son who brought in the lead gets an 
additional Bringing in 
valid leads then becomes a matter of 
dollars and cents to everyone in the 


commission 


place. 

Airconditioning is a profitable part 
of Milford’s business. They follow a 
practice developed with their heating 
business. All costs are figured accu- 
rately. This includes the price of the 
equipment, materials, electrical work, 
ductwork, delivery charges, taxes, la- 
bor and cost of servicing. To the sum 
of these costs is added a figure which 
represents the gross profit. This figure 
is determined at one-third of the ac 

































































































The Shoreline Motel at the intersection 
of Boston Post Road and the New Eng- 
land Throughway is another aircondi- 
tioning job done by Milford Oj! Cco., 
Milford, Conn. This installation uses a 
Carrier convector type chilled-water 
cooling system. The sign is typical of 
those used by Milford to advertise 
the cooling side of its business. 


tual selling price. Overhead and sell 
ing costs are absorbed by the gross 
profit. Based on these computations 
Milford’s accountants find that there 
is a safe margin for a reasonable net 
profit on each job 

In the airconditioning business a 
fueloil dealer finds that he has a cer 
tain advantage as related to the prob 
lem of overhead costs. He already has 
his offices, shops and service trucks 
The airconditioning phase tends to 
spread overhead costs over a wider 
base 

Milford, of 
advantage. Having a substantial warm 


course, has another 
air heating business enables the com 
pany to operate a good size sheet metal 
shop with experienced hands to fabri 


cate ductwork. The only « i 


utside need 
is an electrician 

When asked for the company’s ob 
jective, Ray Sloat stated that he and 
the principals of the firm, Francis 
Guyott, president; Louis Guyott, sec 
retary and treasurer, wanted to in 
crease the fueloil business and take 
care of their customers’ heating and 
cooling needs. They intended to do so 
at a price fair to the customer and to 
themselves and by stressing good serv 
ice, they assured business continuity 


and growth. 


él 





Heating oil Ads 


As HE LATEST free advertising mat service f 


r local 
businessmen, prepared by the American Petroleut 


el 5 ; : ; 
nstitute, again includes a collection of ads for heating oi 


distributors. Most of them are reproduced on thes pages 
prepared for oil jobbers, which is general 


is 1s OMe 


noug 


ised by heating oil men 


API 


the local oil man pri 


portfolio of free ad mats issued by serves 


ose. It makes available to 


prepared advertising to help build sales ar 


rd S 1 J ; | 7 ‘ 
n or you stig r himself and the industry. At tl 
6 . 


newspaper advertising managers a 


time, 
suitab! 
local marketers 


Long after you and your family have gone to sleep, our 


drivers are still on the road—heading your way with 


write Am 
West 50th St., New York 20, N 


by number and provide your 


; Hat the j 
gasoline to power your car, oil for heating your home and 1 Mats of these ads, 


hundreds of other oil products that make for better living 

»il industry, 
il jobber and 
ommunity gets ample 


In America’s progressive and competitive 
every oilman has a special job. As your local 
distributor, our job is to see that this « 

supplies of oil products where and when they are needed. 
This is our pledge that we'll never let you down— 
never stop trying to bring you even better 


n the future 


service 


AD No. 8-J-2 
3 Cols. =x 150 Lines 


YOUR NAME HERE 


... Industry of 
PEOPLE, PRODUCT 
and PROGRESS 

















The Heat’s On! 


Better not plan your heating 


ing that sign! Avoid possible r 

Our special service guarantees y 
satisfaction with us will be base you better 
in this highly competitive, p n ahead for 


Winter by calling us today. Then jus t s deliver th ods! 


YOUR NAME HERE 


3 Cols. x 67 Lines) 


@ Winter is almost here—time to make 
eure that Jack Frost's little friends don't 
get a foothold.in your home. Our heating 
oil trucks are his worst enemies —they 
mean that Winter warmth and comfort 
are moving in. 

Se call us right now—let us help you 


prepare your home for reliable heating 
comfort. In America’s progressive, com- 
petitive oi] industry everyone has a spe- 
cial job—our job is to “make it hot” for 
Old Man Winter. 

Call us — find out how fast and how per- 
fectly we do that job ! 


YOUR NAME HERE 


.-.- Industry of 


PEOPLE, PRODUCTS 


and PROGRESS 





To be warm 
this Winter— 
Call egageita 


eee eran 


@ Winter ix closer than you 


think — and se is your 


: assurance of perfect Winter 
comfort. It's as near as your 
- phone — just call us and 


we'll help you prepare your 





heme for perfect heating 
comfort this W inter 





Seeing that vou have a 
comfortable Winter « our 
job in America’s 
mpetitive and te bet ae get between you and the chills OF 

oo ’ 
dow your way 
progressive oil industry wr home with the finest heating oil 


Se call us now —let us wever hed Her suse wr 
mesinene 


take on your Winter 
problems We know 
you'll be pleased 


with our service YOUR NAME HERE 


GME 


-». industry of PEOPLE, 
PRODUCTS end PROGRESS 


YOUR NAME HERE 


EDM = 


YOUR NAME HERE 


ao N “ 








Don’t call us... 
we'll sees call on you! 
@ W inter never catches a squirrel with an empty nest—because the squirrel 
me 


testing Gaal to their hemen. “th Gur ol en. “thes toe plans ahead! Se, if vou want perfect heating comfort this Winter, vou 
# fuct supply gets lew, your truck pulls up and the should plan ahead, too. Call ux today 


Some people think we consult a crystal bal! before def 


YOUR NAME HERE 


ne magic metheds—but we de have seme There'll be more people than ever heating their homes with oil this 
mat “degree-day” system it sutemat 


. oe seve oe ts Alan cco, a Winter—and we are busy right now preparing te Gill yeur Winter needs. 
wding extra services, hhe the Tce , stem, ib 
9 ill ; bene ~~ in : oe aienaiten A+ local businessmen we pride ourselves on knowing what these needs 
of 5 ter bone you~ cur customer — are will be. That is Low we can best play our part im the progressive oil indus- 
ane S racemes enused of finer geteele: 
me ¥ prtrcivum products, and ot vensenabile prices try that brings better living to this community. Call us—let us prepare 


your home for perfect Winter comfort 
YOUR NAME HERE 


YOUR NAME HERE } ee 











Sparky tells 
about Servicing 


“Best Serviceman in the World” says 


few burner Owners know Kind of Service They nee 


ee my best friend am 
many oilburner servicemen | kt 
follows a daily routine identical t 
of thousands of other serviceme! 
summer months, his work is 
mainly routine. Then most of hi 
ing days include lugging around 
vacuum cleaner, going from 
cleaning out furnace or boi! 
smokepipes and combustion 
and following a well-set procedur 
make certain his customers’ oilh 
plants are ready for splendid 
tion comes fall. 

Only occasionally in summer does hs hen the starting wind 
have to spring into the kind of activity 
that shows him off at his best 

Throughout every heating season 
however, every working day is fille 
with bright spots. Every ring 
bell, of the telephone that brin 
service calls, makes Sparky bristle wit 


nervous excitement that he en 

About this telephone he says, “You 
never know, when that phone 
swered, what words and what 
will come’in from the other end! 
imagine, all that anyone has t 
get heat again, after an 
breakdown, is to call our 1 
Then, in a jiffy, Sparky will get g 
to the job and will restore condit 
there to normal.” 

I asked Sparky if on any 
he had been forced to tell an « 
owner that broken down 
would have to be idle for a « 
length of time—-say a day or half 

That brought forth a hearty S; 
snort, together with, “With m 
World’s Best Serviceman, never does 
that happen. Never has happen 
never will! In fact, that’s one of ths 
things that makes me the World’s B 
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pe-start an outboard 


usual trouble it’s 
As | had expected. 
characteristic snort fr 
by these cry] 
dy’s seen a 
on't start until 
jolt. But most f 
never seen an oilburner tl 
same way. To believe wl 
with this loony oilburner 
to see things for yourself 
“The owner will be home 
ing up this old house | 
He'll also be able to tell 
two.” 
After leaving the main 
wed been going along a 
ten minutes, when Spark; 
car into a driveway that was littl 
than a path. We went 
some f I 
the house, for this wa 
considerably from the r 
We found the owner 
ment, puttering around wit! 
and a power saw. He 
1 retired big-business exe 
Nodding at the nearby 
furnace, fired by a pressur 
Sparky asked the owner 
start it this chilly morning 
did it go off?” 
“It’s a confounded nuisan 
what it is!” the homeowr 
“Took me twenty minutes t 
going today, just like every ot! 
for the past week or so—since I needed 
a bit of heat mornings.” 
Sparky introduced me to the owner 
emphasizing that I had come by plane 
all the way from New York just to see 


this particular oilburner installation 
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was my closest 


articles he writes 
Sparky concluded 
his engineer always 


s foremost oilburn- 
1 he’s the Technical 


l-famous magazine, 


the owner moved 
asked him to 
started the oil- 


nearby oilburner 

rd the motor-starting 
ntrol click in, and 
rmostat circuit was 
f starting, the oil 


ive out the hum 


the owner 
igain and again, 


tube, and blower 


still greater efforts, 
more, do better! 
inety seconds! The 
1 safety!” 

tety it did gx 
bout five minutes, 
devices of the stack 
g off, Sparky scold- 
it not following in- 
wner made clear that 
to put his hands on 
ing that had given 

k 
shock!” 


name because I'm 


exclaimed 


round with high-ten 
been hit by a spark 
I'm still alive.” 


Sparky starts It 


Judging the correct time for this 
said that he would 
and properly, he 
stressed. First turned off the base- 

lights, for he said in the dark 


be tter 


had arrived, Sparky 


start the burner 


a statement I 
bout at the moment. 

After pressing the re-set lever of the 

ck control, Sparky ran to the oil- 

r and assumed a position that 

me think he was trying to drag 

yace forcefully. What 


he weve! 


the furt 
was to first give a 
, pull, then give a mighty push. 
ction moved the gun 


tube back and forth about an inch 
Added to his 


back-and-forth action was a jump in 


peculiar, forceful 
the air every so often. This was caused 
sh« cks The 


burner casting, motor, and gun tube 


by his getting electric 


were alive electrically with line-volt- 
age current, and Sparky was standing 
on a damp floor 

While he went through these gym- 
nastics, manfully trying to disregard 
the electric shocks he was getting, 
Sparky kept shouting to me to “See 
the electric sparks!” 

Sure enough, in the dark basement 
I could see plenty of big sparks all 
around the burner’s gun tube, where 
it entered the furnace base and came 
in contact with the metal front of the 
furnace. Those sparks, and this entire 
performance, were what I had come 
from New York to observe 

What Sparky was doing had its ef 
fect on the balky oilburner motor 
While he worked shoving the burner 
back and forth and producing the gun- 
tube sparks, the motor did more than 
give the 60-cycle current hum. It 
growled loudly from time to time. Sud- 
denly the motor snapped into normal 
operation. It revved up to normal 
speed and, wonder of wonders, the 
oilburner seemed to be running per- 
fectly! 


Don’t kick the Oilburner 


The burner owner now spoke to 
Sparky, “You got plenty of electric 
shocks. That I could see. Also, I know 
from my own experience. Because I 
went through that performance once 
myself—or I started to, but stopped 
when I was half electrocuted. I'll never 
again lay hands on the burner and give 
it that back-and-forth action of yours 
Not if I have to kick it all morning 
to get it started!” 

Sparky said, “My way starts it every 
time. Me, I don’t mind a few electric 
shocks. I simply will not do anything 
so ridiculously ineffective as to kick an 
oilburner to try to start it.” 

Then Sparky really did well ex- 
plaining the highly unusual trouble. 

He prefaced his explanation by 
complimenting me, “With your knowl- 
edge of things electrical, you won't 
need a diagram to understand this dif- 
ficulty, though it is complicated 


“To start out, consider that the 
oilburner casting, motor, gun, and. so 
on are not grounded electrically by 
metal-to-metal contact with the steel 
front of the furnace. Incidentally, the 
furnace is grounded through the water 
line that serves the humidifier 

“The two electrical service lines that 
bring in current for this oilburner are 
hundreds of feet long, starting out at 
the road and running over the owner's 
property in to this house. They also a 
old, having been installed about 
years ago, and they are undersize 
deteriorated—or probably both 

“When the burner motor is trying 
to start, the live line running in here 
from the road has an excessive voltage 
drop, of say 20 volts. The voltage out 
at the pr le at the road is perhaps 115 
volts, but at the burner the live-line 


voltage is down to 95 volts.” 
Sparky explains the Trouble 


Sparky went on smartly and smugly. 
as he knew the A-to-Z of this problem 
and correctly was extremely proud of 
this, “Now, the situation is exactly 
the same for the neutral leg or ground 
leg from the house to the pole out at 
the road. This leg also has a great volt 
age drop with the burner motor trying 
to start. Call this also a 20-volt drop 

“Add the 20-volt live-leg voltage 
drop to the 20-volt neutral-leg voltage 


drop—and the burner motor trying t 


rop ot 
40 volts. It gets 75 volts across its 


start is affected by a voltage 


terminals instead of 115 volts, there- 
fore the motor just hums, and it can't 
Start 

Sparky continued, “Now it so hap 
pens that, idle all summer in this damp 
basement, the winding of this burner 
motor developed an electrical ground 
Follow me closely, as this is most im- 
portant: This particular electrical 
ground has the same effect as connect- 
ing a wire from the frame of the motor 
to the motor’s electrical terminal which 
is ground or neutral. 

“Under these conditions, burner mo- 
tor trying to start, at the burner end 
of the neutral or ground line (at the 
neutral or ground motor terminal) the 
voltage is not zero as it should be 
instead it’s 20 volts higher than that 
That's caused by the 20-volt voltage 
drop of the neutral line running out 
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. - «+ Sparky on Service 


to the pole at the road. Of course il tank 


used my voltmeter also at the main nd oil piping are not grounded on 
And on this job, tl 


switch for the whole house, and at wiring 


electric meter. to the burns put a ground 


“But grounding this line at the burn n it n many 


nduit puts 


er will make its burner-end 
zero. Doing that cuts out the » burner. but 1 
drop of the neutral line running out 3 final desonat: 

to the pole at the road, and gives th drove a nail in the crevic: 
motor 20 volts additional voltage. That s gun tube so tha 
gives the motor 95 volts for startin wedged tightly betweer 
instead of the 75 volts 

volts is enough to start the motor 


and the 95 sheetmetal 
furnace 

though 75 volts is not 
“When I ground the entire burner 

electrically, I ground the motor termi 

nal that’s neutral. That starts the m 

tor by increasing its terminal voltags 

volts to 95 volts 


75 


from 7 
“Normally, as it stands there, this 


burner is not grounded electrically 
But rubbing its gun tube against the 
furnace metal grounds it.” 

Sparky whispered to me that 
owner had left the basement and ¢ 
upstairs, | would now see a c 
demonstration that would 
points the owner should not knov 
After uncoiling about 40 ft. of 
lated No. 14 wire, he connected 


end to a water pipe to ground it 
A portable Ground 


Stripping the other end of insulati 
he showed it to me saying, “Here's my 
portable ground. Anything I toucl 
with this is connected to ground 

He turned on the burner motor t 
show that it would hum, but would 
not start. Then he quickly proved that 
he could start the motor by touching 
the end of the grounded No. 14 wir 
to any part of the burner itself, or t " rfect oilburner servi 
the motor terminal screw whic he airport 
supposed to be neutral or ground , 
Perfect service Points 
even to the inside, 275-gallon fu 
storage tank in the basement 

Also, with the motor humming but remembe 
not starting, he connected the ground know 
ed No. 14 wire to one lead of his volt 


meter. With the other voltmeter lead hor VI x would get 


though th 


connected to the live-line motor termi long using t il, if he knew about 
nal, the meter reading was about peration 
volts. The reading from the neutr nd_ perfect wi r that 
line motor terminal to ground w 

about 25 volts. Giving readings, th econd,” Sparky went on. “you 
voltmeter trembled. Connected to th never start servicing a burner, accept 
two motor terminals, the meter gav ing full responsibility for it and having 


t 


a reading of about 70 volts r service contract. until vou 
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have checked over the entire installa 
tion thoroughly and eliminated ever 
defect and shortcoming 

“Third point is to give special at 
tention to all wiring and controls 
Many servicemen are not checking the 
try-for-ignition period of every in 
stallation they service, for example. On 
every one of my jobs, I test that at 
least twice a year. Therefore, I never 
have a firebox flooded with fueloil as 
the result of a burner motor continu 
ing to run following ignition failuré 

‘Fourth, give special attention t 
the burner’s oil-handling parts. all 
them including the fuel unit and atom 
izing nozzle. Have plenty of excellent 
nozzles of all types and capacities witl 
work 


you, when you go out on servics 


>place, at the drop of a hat, a noz 
zle that doesn’t seem perfect to you 
Never try to clean a nozzle on the job! 
As insurance against trouble. and t 
insure minimum fueloil nsumptior 
year basis 


il-line filter 


you can buy on every or f your 


replace nozzles on a once 


‘Fifth, install the best 


installations. Without fail, replace the 
lement of every oil-line filter once 
year! That precaution, alon 


hundred service calls 
Second shut-off Valve 


Sparky and I agreed about 
; 


int: Every pressure burt 
ive a delayed-opening soler 

in its nozzle line. In 

proving flame start-ups and 
jowns, thus minimizing formati 
smoky 


burner the security that coms 


ff valves 


and soot, such iv alve 


two separate shut 
During our last-minute talk at th: 
I told Sparky, “Good thing 


that the grounded motor terminal 1s 


1irport 


onnected to the neutral or ground 
leg of the two wires providing current 
for the motor. If the two wires giving 
current to the motor were switched. 
trying to start the burner would blow 
a fuse.” 

He answered happily, “But the tw 
wires were the other way, when I first 
saw the installation. A couple of other 
servicemen blew dozens of fuses trying 
to start the burner. Only Sparky knew 
enough to provide temporary heat by 
switching the two wires that go to the 


motor!” 
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Which design Basis 
tor new No. 6 oil jobs 


Dealers installation Patterns are changing to match 


heavier No. 6 Fueloil. But, are They changing enough? 


lea Dupuis 


&¢ | ilburner in 
rk 1s important 

York fueloil sales 
larg 

ers us 

pe year 

esidual fuel 


half of his 


new oilburn 

6 oil, are 
ers may hb 
pleted. They 


converted 


1 
Orly 


ab. yut th 


burner 

customer of 

him that his 
rtcomings, 

nts out. “I know 
irn N 6 oil ex 
better in spe 
bout than this 

g trouble burning 

f fueloil 


with my 


tomer, the burner owner 
will get me into troubk 
that x ld the new 


want n 


with 
pany ilburners 
such trouble 

On the other hand, I 
yo along with the men wh 
the new burner, and wh 
it to N 
this stage of the troubk 
ind succeed, the burner 


probably will have n 


trying to switch 


But the burner owner ' 
few thousand dollars 
an he would pay for N 
f my competitors may 
the owner, emphasize tl 
mmendation to buy thi 


sive No. 5 


gre atly, belittle my advice 


il increased 


wind up with the fuel 
ket 

This fueloil salesm 
ind specific in condemni 
performance of the 
stallations he refers t 
standable, for indeed 
where it hurts, in his px 
However, he is not 


ilburt 


it hurts the entir< 


hurt by such poor er perform 
ince lhea 
dustry, and the entire fuel 

try. It hurts the equipment dealers ; 


manufacturers of the mmercial-in 


Not 


picture those wh 


dustrial oilburner 


industry 
leave out of the 
ire hurt most 


directly: It hurts the 


building owners who had enough faith 
1 the oilheating and fueloil industries 
buy automatic burners supposed t 
splendidly at using No. 6 fueloil 
Check-ups of installations, 
ould 
6 oil, bring 
out the point that the dealers responsi 


certain 


having automat burners that 


do better using today’s N 
ble for the design patterns of these 
installations stubbornly won't 
how heavy and viscous No. 6 


can be 


realize 
fueloil 
and still be legitimate 

These dealers have improved their 





.. . « Which design Basis? 
“ENTERPRISE Burners perform 

to our fullest expectations 

—year after year” 


Says Otto Walters, Head Custodian, -—* 
Capuchino High School, San Bruno, Calif. 


Vv as 


COMMERCIAL & 
INDUSTRIAL 


oilburning 








installation-design patterns in recent 
years in recognition of the fact that for 
perhaps eight years or so, in many 
cities, No. 6 fueloil actually delivered 
has become more and more viscous 
But these particular dealers are not 
using installation-design patterns 
which match the heaviest fueloil that 
can be legitimately delivered as No. 6 

Five to ten years ago, many dealers 
handling commercial-industrial burn 
ers thought they knew what No. 6 oil 
was. They had gained all their know] 
edge of this grade of fueloil by ex 
perience with what was delivered t 
their installations after No. 6 oil was 


ordered 
Oil Specifications 


By-and-large, these dealers were not 


" 


aware that the No. 6 oil being de 


Users, Engineers, Contractors—all agree: livered at that time was much less vis- 


cous than No. 6 oil legitimately can 


“Everyone Benefits When It’s an Enterprise” _ ve. The pertinent Commercial Stand 


ard gives 300 SSF at 122°F. as the 











maximum viscosity of No. 6 oil. Fuel 
The man who’s on the job with heat- range of Enterprise Burner sizes oils these dealers Cancers © be 
ing operations day after day has’ shown here: representative No. 6, five to ten years 
the facts. At the modern, two-level ago. had viscosity from 150 to 20 
Capuchino High School facility — MORIZONTAL ROTARY OIL BURNERS, SCF 122°F : 
which includes fifty-one class rooms, & COMBINATION OIL & GAS BURNERS OF at ile 
heated pool, gym, theater, auditorium, Going by their on-the-job experi 
cafeteria, shops and kitchen—this man INPUT OuTPUT ences, these dealers patterned their 
° ° ‘ ces, S « S atl 1G I 
is Head Custodian Otto Walters. His | | Redistion- 
four E is “6 Suenos} Meter! GN-GrG Cop |__Seem ico hn new installations to be capable of 
our Enterprise Burners have deliv- Size | HP | Mex |CF/HR|UBS/MR] BHP] 5% Ft. — 
ered smooth, trouble-free service for i—J - pumping and burning the only No. 6 
both class rooms and hot water needs aA | 4 | 00; 464) 13] 1880 facial thee tine —wihich wee the 
. i y A i as 
5 days a week for nearly eight years. A Al rived Wiveed Heed Serves q N 1 
, c , 15 | 2250| 1740| 50 | 7050 ig sasv flowing No. 6 oil b 
On-the-job performance such as ha nice, light, easy flowing : 
: . . E 2 | 20 | 3000} 2320| 67 | 9400 stall : 
this naturally scores big with every- > la) ae kan) eenle ie ing used on their installations 
. % | 30 | 450 0/10 
one down the line — dealer, engineer, Gl} 35 5250 4060 | 118 |16400 A certain commercial industrial 
contractor and user. Check the facts— ae so | 7s00| seco | 168 123400 } Deal he N York 
’ . 8 ) > > > > > r ¢ >< 
you'll learn that the men who specify . a 60 | 9000] 6960 | 201 |28200 a a eS a % 
and work with Enterprise have found es : pes - assumed the attitude that it is unfair 
Ps rt Nace tay ast s | 2 75 |11250| 8700 | 250 |35250 ; 
Fi seh eis 100 |15000 | 11600 |336 |46900 for an oil company to start delivering 
it your spec ions > . . 
» your a5 aged the right L | 3 135 | 20250 | 15660 | 453 |63400 No. 6 oil which is much more viscous 
urner model from the complete m|5 200 |30000 | 23200 | 672 |94000 : : 
1 ! | than the No. 6 oil the same company 











delivered in the past. 
Three years ago, this dealer made 


The Choice of Heating Experts check-ups on the viscosity of No. 6 


GY) ENTERPRISE > cist 


a — 
DEPENDABLE BURNERS 
heavier and thicker oil. He concluded 


ENTERPRISE ENGINE & MACHINERY CO. « 18TH AND FLORIDA STS., SAN FRANCISCO, CALIFORNIA that the Ne 


the many burners he had installed 
this was the No. 6 oil delivered before 


oil companies started delivering 


6 oil delivered to his cus 
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SAFETY SWITCH 


THAT SHUTS OFF FUEL 
IF BLOWER FAILS 


Protection 
for 
Oil Burners 
a 
Industrial 
Ovens 
- 
Power 
Gas Burners 


WHAT IT DOES 


The Dewey Safety Air-Flow Switch protects against 
opening of fuel valve until fan is up to speed. 

Insures purging of furnace before fuel valve opens. Closes 
fuel valve if fan slows up or stops. Flashes danger signal 
if fam or fuel steps. Safeguards against danger from gas 
fuel failure when used with safety shut-off valve. 
Thousands sold. Factory Mutual and Underwriters 
Laboratories Approved. Standard equipment on leading 
products. Write for prices and literature. 


DEWEY GAS FURNACE CO. 
100 E Baltimore Detro® 2, Mich. 


CPVPAL sacety amevow switch 













FREE 








Here's An Expert— 


THE COMMERCIAL INDUSTRIAL 
OILBURNING BOOK 


Computing boiler load 
Selecting burner size 
Combustion volume 


Boiler types 


Firebox construction 


Water tube boilers 


Selection of burner 





And other valuable informatica 


Contains a series of articles of particular value to 
you, including 12 features by Kalman Steiner on 
the “Design of the Industrial Installation.” 


ORDER YOUR COPIES TODAY! 


2 West 45th Street 
New York 36, N. Y. 


Fueloil & Oil Heat 
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fo 
properly prepare 
heavy oil for combustion 


use 


EAGAN 
“pre-packaged’’ 


FUEL OIL PUMP and 
HEATER SETS 


Use the most efficient and up-to-dote means for 

the proper preparation of heavy oi! for combus- 

tion—on EAGAN “pre-packaged” fuel oi] pump 

and heater set. These ore the benefits you'll get: 

@ speedy installation since an EAGAN unit is 

delivered ready to operate. Only connections 

to oil and steam supply, burner, bypass and 
relief valve are required. 

@ elimination of combustion difficulties coused 

by improper field assembled combinations. 






























@ reserve capacity. EAGAN units exceed mini- 
mum requirements of the burner with an 
adequate safety factor to provide for even- 
tual wear and future demand increases. 

@ easy maintenance since all parts are located 
for easy occess. 

@ long life because of special engineering, 
sturdy construction. 

EAGAN fuel oil pump and heater sets heat to 
300°F, pump to 400 psi and have capacities to 
3000 gph. Single or duplex units are available for 
steam or electric drive. Duplex “‘electro-steam” sets 
provide for electrical failure by incorporating one 
steam pump and one electric motor driven pump. 
Other EAGAN fuel oil pump and heater sets can 
be made to your special requirements. 


Write, wire or call and let us bid on your job 


Walter H. Eagan Co., Inc. 


2339 Wallace Street, Philadelphia 30, Pa. 


boiler feed 


~ snd #we 
centrifu ‘ 


Pump Specialist Since 1920 
2” 

















Designing for heavier No. 6 

AVOI D tomers should have viscosity no high 
rt 180 SSF at 122°F. The design 

CAVITATION I for his new installations. this 
r k v, would not permit them 


by reconciling pump speed to u vier, thicker fueloil satis 
and oil viscosity with fact 

KRAISSL CLASS 60 With his mind 
reduction drive units. ve a 


If a pump is run faster than the liquid 
will fill the displacement chamber 
cavitation will result. This produces an 
undesirable audible whine, adverse leah va : 
mechanical effects, and reduced ca- pecin n writing it will deliver Ni 
pacity (see Fig. |) and efficiency. Fur ( Vil maximum viscosit1 
thermore, heavy oil viscosities increase 
rapidly with decreasing temperature + £6 

Typical pump data are shown in Fig Several fueloil companies refused t 
2 for 400 rpm pump speed. Other 
speeds can be accommodated. Sug- 
gested motor horse powers are indi- " For four months, it delivered 
cated on curves. 
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Fig. 1—Vacuum-capacity chart »- bi an she inetaiie 
i s t th 
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Fig. 2—Viscosities up to 8000 
sient V iscositv too high 
going t ers 
horat 
| cit 29 SSF t 
} Ss s De 1x 
rN 
t Cor rcial St 
I rner ler hurried to the 
It W r of ti t iti 
plete det I 
ep n to telephone the n ger 
f ¢] fuel il supplier 
I wing the dealer's instructions, 
t vner told the fueloil company 
manager, “You guaranteed maxi 
Ni Sif T LR B but oC t us 
t ble | lelivering with 
wii f 29 
Bulletin A-1193 gives you full dato— After the burner owner ha om 
write for your copy today! nversation and hung up 
the burner dealer asked 
cat ! KRAISSL CO. inc. rly, “What did he say? 
= What's t il company going to d 
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The oilburner owner replied. “TI 
il company manager said he knew 
his trucks were taking out r 
No. 6 oil, but he didn’t know it w 
as heavy as 29 Viscosity 

TI installation was switched t 
No. § oil, which it could 
ilburners running di pendabl 


fic ntly 


running 


Who sets Design? 


Who establishes the design basis for 


utomatic installations which use N 


6 fueloil? In many instar burr 
I lers Manufacturers of 
burners are responsible t great d 


gree, for they must provide installa 
tion-planning instructions for their 


lealers. Consulting engineers are re 


sponsible for the design bases of is 
stallations for which they draw up d 
tailed spec ifications 

Whoever he is and 1 ter whor 

works for, the man who draws up 
the design basis for N | 
stallation must make a decision. Either 
the design basis will permit the jot 


to use the heaviest, most vis 
that can legitimately be delivered 
or it will not 

With new refining methods. the 
percentage of residual oil in each bar 
rel of crude became less. Proof was 
given that with certain refining meth 

xls there would be no residual left 

in the barrel. The entire barrel could 
be made into more valuable products 

Since the percentage of residual in 
each barrel of crude was to be less, 
f the 


entire barrel wind up in the residual, 


ind since the bad qualities 


the quality of residual was bound to 
suffer. Unquestionably what the re 
finers predicted has come to pass, The 
quality of residual decidedly is not 
what it used to be. 

The effects of this lowering of 
quality have been just what one would 
expect. The users of residual oils by 
and large are not happy with what 


they are getting. Such things as fre 
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FOR LIGHT OIL AND GA 


re Tackle ty You " find THE 
burner for most 




















ALM applications 
: here E 
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Save countless man hours looking for the right 
burner to fit a particular application. Power- 
Flame offers you a complete range of models and 
sizes in light oil and gas combination gun type 


burners. Every Power-Flame model has been de- 
signed and tested to reduce installation and main- 
tenance costs, and provide economical, efficient 
heating. 


Combi-matic, 
Dual Fuel 
Gas-Oi!l Burners 


With these out 
stending festures 


e@ Completely factory assembled 

and wired 
@ Balanced combustion on both fuels 
@ Automatic air change for each fuel 
@ Each fuel has its own ignition system 
@ Manual or automatic changeover. 


Underwriters’ 
Laborotories, 


< > Inc. 
n capacities to 3,500,000 BTU. 


C bi « 
ombi-matic, 
Dual Fuel 
Gas-Gas 
Burners 
: + A BFGG — For all gasses and Lique. 

fied Petroleum. A complete line from 
. ‘ 450,000 to 20,000,000 BTU. The BFGG 
. Series incorporates many of the product 


Listed by features of the famous FGO Series. 
Underwriters’ Laboratories, Inc. 








Write today for complete literature, information 
and specifications on POWER-FLAME’S Combi- 
Matic dual! fuel burners. Also get the facts about 
THORO-MIX gas burners and POWER-FLAME 
gun type and spread type burners. 





FOR LOW COST HEATING 
PLANT POWER-DRAFT AND 
INDUSTRIAL EXHAUSTING 


Patent No 


Specify SF 
Ouickdraft 


* NO MOTORS, FANS OR BEARINGS 
IN EXHAUST LINE * NEEDS NO STACKS 
* ACID RESISTING FINISHES * STATIC 
PRESSURE UP TO 20 INCHES 


FOR HEATING PLANTS AND INCINER- 
ATORS, Quickdraft provides constant draft for 
efficient and economical combustion. It eliminates 
pulsating or chattering, puffing, smoking and sooting. 


Costly, tall and unsightly stacks are unnecessary. 


FOR INDUSTRY, Quickdraft offers up to 20 
inches static pressure for exhausting corrosive 
gases, abrasives and paint spray . . . moving fine 


bulk materials and wastes. 


FOR MOVING AIR ... 
. Quickdraft is outstanding. 


in or out of building 
through ducts. . 


N-566-QD 










IMPORTANT NOTICE 


For withstanding corrosive gases, all Quickdraft units 
are available in standard acid resisting vitreous enamel, 
No. 316 Stainless Steel, rigid plastics (P.V.C.) and with 
plastic and Fiberglas coatings. 





Write for QUICKDRAFT ENGINEERING 
DATA on your application . . . today. 





Power Flame 


1203 MAIN ST. 


Division, Inc. [onanoviaw. MO. Quickdreaft NN: 


CORPORATION Canton 1, Ohio 
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July big burner Shipments Arkos Mfg. Co. organized: 
oilburning 


show slight Rise over °57 makes direct fired Heaters 


KOSARIN & A tes, D 

quent strainer clogging, 
ging, fire-side corrosion of | 
fly carbon and tank sludging 
tend to make friends 

Whether residual oils 
these troubles can continue t ld ments for t mont f heating industry for tl 
their own with competitive fuels 1 t am K mpared with 2,31 is firm has represent 
mains to be seen. Certainly g is r ag vever, for the first sever ifacturers of direct fi 
making great advances as an industrial mont pments of 12 I is supervised thi 
fuel. Combination gas-oil industrial the 13,202 for n I ition, assembly 
burners are selling very well thes i U rhe new 
days. So are industrial gas burners 
where there are no restrictions 
use of gas. 

The industrial stoker business is als 
quite good and is getting better all 


time. Many fuel users apparently wer 8 to 3 Ralph D. Hiser has been nam 


t 


have concluded that industrial fueloil r 30 to | 39 5 les manager of custom products, Ir 

doesn’t offer as many advantages as aie a , dustrial Division, A. W. Cash Valv. 
it did a few years ago. Stoker fuel ha Mfg. Corp., Decatur, Ill. He was for 
not deteriorated and stokers have im mS = on a> 7- merly associated with the A. W. Cast 
proved in methods of control with tl TOTAI $3 Co., also of Decatur. Hiser will deal 
result that stokers often can do as well M AL ATOMIZIN with industrial valve users and O.E.M 
as oilburners. gta g Bes 





For FIREBOX TYPE BOILERS... 


JOHNSON 
FORCED DRAFT Package-Wntt BURNERS 


with Burner mounted below 
the Control Cabinet and Blower Unit 





Now you can have Johnson Forced Draft Burners built with the Burner 
mounted beneath the blowers and the control panel . . . an arrangement 
that makes it possible to install these super-efficient heavy duty burners 
on firebox type boilers which require a low burner mounting. 

With this new Johnson unit you get all the fine performance and fuel 
economy that characterize the conventional type Johnson Forced Draft 
Burner built for Scotch Type Boilers. 


eet ee eee 


These Johnson Forced Draft Burners are available for firing with Oil 
only ... Gas only .. . or Combination Oil and Gas. They are assembled, 
wired and tested at the factory, ready for inexpensive installation. They 
bring you smooth, high-efficiency combustion regardless of stack con- 
ditions and firebox pressure variations. 


They are powered by the famous, easy starting Johnson Model 53 
Burners in sizes from 25 HP to 500 HP. If you want the utmost in 
heating satisfaction and economy, these new Johnson units will give 
you what you are looking for. 


S. T. JOHNSON CO. 
940 Arlington Ave., Oakland 8, Calif. 


Builders of fine Oil Burner Equipment since 1903 : 
Church Road, Bridgeport, Pennsylvania 





October 


” 1958 





A New Way 
to Tell the Story* 


of G/\SOUNE 
PROGRESS Y 


* to your friends, 
your neighbors, 
your customers 


CUSTOMER: That sounds reasonable, 
but what does it prove? 


DEALER: That with today’s gasoline, 
you drive a real bargain! Measured 
by the “‘ton-mile,”’ today’s gasoline 
does 70% more work than gasoline 


did in 1930 


DEALER: You're getiing 70% more 
work out of your gasoline, and you're 
saving 18% while you do it! 


CUSTOMER: Fill ‘er up! 


CUSTOMER: What's the best way to 
measure gasoline performance? 
DEALER: The best and newest way 


to measure gasoline performance is 
in “‘ton-miles” per gallon. 


CUSTOMER: 70%? That's a terrific 
improvement in gasoline performance. 


DEALER : Right! in 1930, the average 
car on the road gave 25 “‘ton-miles” 
per gallon. Today, the average is 43 
“ton-miles.” 





CUSTOMER: What are “‘ton-miles” 
per gallon? 

DEALER: That's the distance one 
gallon of gasoline will move one ton 
of automobile. It takes into account 
the varying weights of today’s cars. 





CUSTOMER: But how about the cost 
of gasoline per gallon? 


DEALER: You gain there, too! In 
1930, you spent % of a cent for gaso- 
line for each “ton-mile.”’ Today, you 
spend only a little over 42 a cent for 
each “‘ton-mile” you drive. 


The “TON-MILE” Story is the story of 
gasoline progress. Tell this story every chance you get. 
itll be good for your business! 


American Petroleum institute, Dept. G 
50 W. 50th Street, New York 20, N. Y. 


| would like to obtain more information about today’s gasoline quality, prices 
and taxes. Please send me your FREE booklets. 


NAME _ 





ADDRESS 





ZONE__—s STATE_ 





REMEMBER OIL PROGRESS WEEK— OCTOBER 12th to 18th 
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73 





Dozen Volkswagens added 
to Meenan service Fleet 


IN OCTOBER, 1957, Meenan Oil Ci 
Inc., Levittown, Pa., bought a Volks 
wagen Transporter for its Burner 
Service Department. During the win 
ter a thorough test of its peratio! 
was made 

The vehicle was equipped wit! during a winter of heavy 
shelves and racks to hold burner parts ecutive days of 
and then was assigned to a servic r. In addition 


man. According to T. F. Hickey 


president, the truck performed we 


, miles per 


under 


You'll be amazed! 


THERM-OVAL TUBE 


Gy PACKAGED BOILER UNIT 


COMPETITIVELY 
PRICED 


BUILT TO 
PERFORM 


PACKAGE Includes: aa Bees 


Boiler, Built-in Combustion Cham- trucks. 12 more Volkswagens 
ber, 3 G.P.M. Coil, Jacket & Ther- added. The bodies 


ire painted milk 
mo-Altimeter, Burner, Nozzle, Pri- 


white and lettered in Meenan green 

mary Control, Thermostat, and 

3-Way Aquastat Relay, Circulating 

Pump, Flo Control Valve, A.S.M.E. 

Relief Valve, and Draft Regulator. 

ASME CONSTRUCTION AND ASME So 
LABEL. “a 


FLUSH AND EXTENDED JACKETS. i William C. Beach has been named 


The paint job serves as an attractive 
billboard, and has resulted in mam 


favorable comments fron 


assistant general sales manager 
Weil-McLain Co., Michigan City, 
Ind. Other company appointments in 
clude: Philip R. Stockwell, sales man 
Exceptionally High Quality, e . ager, Middle Atlantic rea; Philip A 
LOW PRICE. Write us — j Mowrer, assistant sales m inager, Mid 
You'll be GLAD You Did! < dle Atlantic area; Lloyd E. Loos, as 


sistant New York manager; and Fred 


| & r PR DUCTS INC “ : wee poy Technical 
« 3 z Services Section. Shaffer will be as 


SCHUYLKILL HAVEN, PENNA. sisted by Wayne Hollett who is also 


supervisor of sales training 


October 
1958 


Crated, Wired.» 
and Assembled. 
Ready to Go! 








atlower Prices: 


Here’s the biggest value in Water Relief Valves today. 


The new No. 39 series of Thrush Water Relief Valves have 
high capacity, backed by the Thrush reputation for quality 
and dependability . . . and they are low in price. They have 
high-lift, heat-resistant silicone seats with special heat- 
resistant diaphragms. The bodies and working parts are all 
brass. These new valves are made in two types. 


1. FOR HOT WATER HEATING 


The No. 39, without lever, and the No. 39L, with con- 
venient testing lever, are designed for use on Hot Water 
Heating Systems. The diagram at the right shows either 
of two suitable places of installation. These valves are non- 
adjustable and factory set to relieve at 30 pounds pressure. 








2. FOR DOMESTIC HOT WATER HEATERS 
The No. 39H, without lever, and the No. 39HL, with 


lever, are designed for use on domestic water heaters. They 
are nonadjustable but can be set at the factory for any 
specified pressure from 45 pounds to 150 pounds. These 
valves will provide safe and positive relief from excessive 
pressures. You can install them with confidence. 





GAS 
oR 
ELECTRIC 
HEATER 





See your wholesaler today or write 
Department C-10 for more information. 





illustration shows No. 39 HI installed 
on a domestic hot water heater. 








Better Heating-Cooling Council 
plans New York annual Meeting 


THREE NEW study groups will report 
at the third annual meeting of the Bet 
ter Heating-Cooling Council in New 
York, November 17-19. 

One group is reviewing the indus 
try’s marketing practices and consid 
ering the need for new and expanded 
hydronics promotional efforts. Robert 
W. Williams, American Standard, is 
chairman. 

Another group is investigating the 
development of a wholesaler program 


& 


to aid these businessmen in promotion 

and sales. Philip C. Kosch, Bell 

Gossett Co., heads the committee 
Henry Gibb, National-U. S. Radia 


tor Corp., is chairman of the group 


looking into the problems and meth 
ods of promoting hydronics in the 





tee 








light construction and _ institutional 
fields 

It is planned that basic elements of 
the Council's current hydronics cam 
paign will be continued and expanded 
in 1959. Franklin Greene, executive 
director, said that emphasis would be 
given to expansion of the local coun 
cil system and the builder cooperative 
program during next year 

Hydronic industry leaders on Long 
Island, N. Y., are organizing a Better 
Heating-Cooling Council, Chairman 
of the organizational dinner meeting 


was Alfred Hewitt, Altom Plbg. & 


Htg. Corp., Mineola, L. I. When es 
tablished formally the Long Island 
Chapter will be the fifth such opera 


tion in the country. Others are located 


Fueloil Workshop is planned 


for North Carolina Meeting 


CHARLES EYSTER, Goodling Electric, 
York. Pa 


- j j 1 , 
gallons delivered per day at the fuel 


will speak on 


ncreasing 


nvention 


| workshop session of thy 


NOZZLE 


planned by the North Carolina Oil 

Jobbers Association, October 20-22, 

at Grove Park Inn, Asheville, N. C 
Local distributors will discuss office 


short cuts, managing a service depart 
ment and degree-day delivery systems 
during the fueloil session 

John Winger, petroleum economist, 
Chase Manhattan Bank, New York, 
will discuss trends in the oil industry 
at Monday’s open meeting 


Burning Oil Distributors plan 
Symposium in French Lick, Ind. 


THE BURNING Oil Distributors Assi 
ciation, Chicago, will hold a fueloil 
symposium October 15 through Oc 
tober 17 

The group will meet at the French 
Lick-Sheraton Hotel, French Lick, 


Ind 





Activities of local and national 
industry associations are reported 
monthly in this department. Secre 
taries are invited to send reports of 


activities to the editor by the Sth 





/ wouldn't be 















without it! 











QUICKLY. ..EASILY... 
AND ECONOMICALLY 
CONVERT YOUR “PICK-UP” 

TO A MODERN SERVICE TRUCK! 


Mount Stahl Utility Side Boxes on any make or 
model of pick-up truck. All-steel, welded, furnished 
complete with mounting brackets, bolts and in- 
structions. Keep your tools dry, safe, organized. 
Thousands of pairs in use. Write today 

for Literature and Name 
of Neorest Distributor. — 
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STAHL— BUILDER OF Stah 
UTILITY BODIES FOR 


THE NATION'S BEST- 
KNOWN UTILITIES. 
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TS, INC. 


7 ea Sl 
pay 





EXTRACTOR 


Removes nozzle 
in seconds! 





A special quality tool for oil burner service men, 
designed and perfected by an oil burner man with 
years of service experience. 

Three wrenches in one compact tool. 

Makes nozzle removal easy in practically every 
type gun assembly. 

Eliminates the bending of electrodes and crack- 
ing of porcelains causea by the use of ordinary 
wrenches. 

A “must” for good service work! 

“Saves me valuable time!” 
For details, write to: 


BOSTON MACHINE 





Oll Heating Supplies Div. 
7-17 WILLOW STREET 
LYNN, MASSACHUSETTS 





WoORKS COMPANY 
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Reduce 
your 
inventory 
problems... 


THESE 4 PUROLATOR REFILLS 
SERVICE 98% OF ALL 
OIL BURNER FILTER INSTALLATIONS 


With the addition of three new sizes, the 
famous PurOlator line of Micronic® filter 
refills (including gaskets) will now fit 98% 
of all oil burner installations. 


In addition to supplying most requests from 
a minimum stock of four sizes, you can give 
your customers the five outstanding benefits 
of PurOlator Micronic filtration—no matter 
what filter is installed on their job. 


1. Water and acid resistant element. 

2. Uniform density filtering to .0005”. 

mar [ot . 3. No channeling or “‘soft'’ spots. 
4. 


Will not shrink, distort, stretch, flake 
or deteriorate. 


5. A guaranteed filtering capacity of over 
100 gallons per hour U.L. approved. 





r--MAIL COUPON FOR FREE CROSS-REFERENCE CHART-—, 


| Purolator Products Co., Inc. 
| Rahway, New Jersey 


This handy guide shows you, instantly, the filter 
refills which may be used, interchangeably, in all 
leading filter units. 


Please send me ________ copies of your Oj! Burner Filter 
Element Cross-Reference Chart. 


PUROLATOR 


PRODUCTS, INC. 
“FIRST IN THE FIELD OF FILTERING” 








Address___ a ——— 


| 
| 
| 
| Nome 
| 
| 
| 


Rahway, New lersey and Toronto, Ontario, Canada 


| 
| 
| 
| 
| 
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Fuel Oil Dealers merge with tueloil matters will be under the super automatically become members of th 
Fuel Merchants of New Jersey vision of the current Board of Trus Distribution Division, Oil-Heat Insti 
: *s of the Fuel Oil Distributors Ass tute of America 
ON SEPTEMBER | the Fuel Oil Dis ciation of New Jersey who are being 
tributors Association of New Jersey named as an Advisory Committee for , : 
formally merged with the Fuel Mer this purpose. The ie PTE he © Dr. Koch to head AsHak Study 
chants Association of New Jersey. The beat Chamnclt soit peitbinds ae on thermal comfort Responses 
jwint announcements made by th com] etely separate and autonomous COMFORT RESPONSES to thermal en 
presidents of both groups— Merrill H init under its present leadership.” vironment will be a long-term project 
Thompson, Fuel Merchants. ind Rich TI 1S. there now is One state fuel f the Research Laboratory of the 
ard Morgan, Fuel Oil Distributors rganization in Jersey, with Hugh American Society of Heating and Air 
explained that the Fuel Merchants Tompkins as managing director. Mem Conditioning Engineers. Cleveland 
group has undertaken “supervision of bers who are exclusively fueloil deal Ohio 
fueloil matters within the State. All rs or combination coal and oil dealers The medical-physiological aspects 


testing with people will be under th 
guidance of Dr. Walter Koch. E. F 
Snyder, Jr., Minneapolis, chairman ot 


the research committee, said that many 





projects will utilize the new Environ 


ment Test Room completed this year 


Li ‘ Oo p di LS 4 ° a weneee _ a - 


This room is designed to do subj 





tive testing using six to ten peopl 

a given time. Temperature, humidity 

ir motion, along with radiant wall 

temperatures, can be varied in tl 

room over a wide range of conditions 
Studies of the influence of therma 

nvironment on the mfort of sede 


ry workers, optimum conditions f 


mfort at different lev f work 
human productivity or 
fhcienx ind ti t « 
dren as relat t y t 
ll be ma 





Connecticut Petroleum Group 


: see ail appoints standing Committees 
eeding fuel oil relia 
g Y PRESIDENT W. D. Rot} 


for many years in thousands of homes nounced the standing committees { 
t Connecticut Petroleum Associ 


n 

TWO KINDS OF INSTALLATIONS. You ca tr tree operation 7 
use Autopulse as a component of your a a a a oe Chairman of the nvention com 
complete oil burner installation. Yo Te ene ae permits you to get Pat eS mittee is Mever Goldberg and servin 

. - Autopul us ye ge 4 } rage 2 ~ 
pre also install it, later, in any conven business two ways with him will be William H. Wesso: 
ient line location between tank and , 
burner. 1 As an integral part of a heater or oil dvertising committee chairman; Irv 

: . burner installation ing Shiner, trade show chairman: a1 
Autopulse is both a “pusher” and 5 = = oe 
“puller” 2 After a heater or oil burner has been Don Hafner, tickets chairman 
’ } 


No fuel lifter of comparable reliability — Others heading various committees 
costs less. None has a better record of May we send you information? ire as follows: Ben Goldfarb. outing 
Walter Macauley, legislative: Merwin 

Sheketoff, clinics; William Mahoney 

marketing; Robert Lynch, Jr., oil pr 
isitineen motion; W. D. Roth, Nojc: Robert 


AU TOPULSE iiiediae Goldstein, membership; George Stet 


son, auditing: Martin J. Ryan, Jr 
WALBRO CORPORATION IW DR : s 
Bie @ ‘i Mich een entertainment anc Xot nomi 
nating 
October 
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Here's How You Can 


HELP YOUR PROFIT PICTURE 


You Make More Money When You Use 
SID HARVEY’S REPLACEMENT PARTS 


ALL KINDS—ALL MODELS 
EXACT REPLACEMENTS 


Means no wasted time, No running around. 
No piping or wiring changes. 


IMMEDIATE EXCHANGES 


Get what you want, when you want it, 

from our huge stock of completely rebuilt units. 

Turn in your defective unit and walk out 

with it’s perfect twin. 

Mail orders shipped same day received. 

Every unit is packaged and labeled for your convenience. 


FREE BONUS 


With every Sid Harvey Rebuilt Unit 
there’s a built-in feeling of satisfaction 
and peace of mind. They have 

what it takes to build up your 
customers confidence in you. 
























i, Vt Yj » ~—s Fully described in Sid 
; ME 0 Harvey's Catalog. Write 
for it on your firm's let- 
terhead. It’s FREE to the 
trade. 





VALLEN STREAM, REW NORK 


AVAILABLE AT ALL SID HARVEY STORES 


eloil 
" 
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Newspaper Section features 
Oilheating in Union County 


Committee Chairman appointed 
to serve Maine Association 


AN OIL HEAT supplement was pub RING the recent director's meeting 
lished by the Elizabeth (N. J.) Daily Maine Oil & Heating Equip 
Journal on September 13, in whicl ment Dealers’ Association, chairmen 
members of the Union County O t ious committees were named 
Heat Association advertised their in I mmittees and their chairmen 
dividual firms. re Marketing, Kenneth R. Gifford, 
The supplement was devoted exclu Augusta: Legislative, David W. Full 
sively to Union County’s oilheating r, Bangor; Membership, George M 
industry and was the third time tl Wing Hallowell; Fina Mor 
the newspaper has organized a spe D. Harris, Portland; Conven 
section. tion, I A. Morrell, Brunswick 


PLAGUED 


by Costly Service Calls 
due to 


/ / CLOGGED NOZZLES? 
1 / ee 
FOULED POINTS? 









‘Fulflo Filters protect your 
profits against costly service calls 
caused by oil impurities. 

Long the most popular oil 
burner filters in America, Fulfio 
Filters now employ the new Honey- 
comb Filter Tube. Developed espe- 
cially for today’s complex oil burner 
fuels, the new tube provides con- 
tinuous micro-clarity at a substan- 
tial reduction in price. All tubes 
are manufactured to carefully con- 
trolled densities. You can depend 
on their absolute uniformity—each 
tube providing the same precision 


performance. 
So safeguard your profits two 
ways—by dependable protection 





against costly service calls and by 





and Public R Ed 
ward P. Hacker, Portland: and Liaiso 


with Maine Fire Chief's 


Publicity 


1Ons, 


Association 


Louis B. Cook. Rockland 
The second southern Maine oil heat 
conference will be held ring O 
Progress Week, on October Il¢ 
Charles Burkhardt, national secretary 
Distribution Division, OH! of Amet 
a, will be the featur ker 


School in Hartford sponsored 
by Better Home Heat Council 


THE BOSTON School of Advanced O 

H Training X Hartfori 

> . for a three day sess Septer 

ber 12. The school wv ponsore 

I the Better Home H Coun 

In nN cooperation wit Alur 

Association of the Bost S 
Ralph Dennis. scl t 

the instructor for tl urs 

T} nmittee assisting 

rangements for the « t 
Robert Lynch, Jr., Alt Bra 

E. J. Quigley, Warren T 

Fr ick E. Bottiger 


Central Supply Association 


has Convention in Chicago 


INCREASING Profits tl 9 

Control” was the then r 
vention held by the Central Su 

ply Association at Cl} Pals 
House 

Two cost-control workshops wer 
held as well as a managen 
plus a manufacturer's sales s r 

Sir Leslie Munro, president of t 
United Nation's General Assemt 
was the main non-industry speaker 
Industry speakers were Neele FI 
Stearns, Crane Co., and Harry Stuhl 


dreher, U. S. Steel C 


Cleveland Committee arranges 
December wholesalers’ Meeting 
rking 


ational 


CLEVELAND'S host group is « 


n arrangements for the Inter: 


. Convention of the Natio1 eating 
the economy of the new low-priced bb 8 App peer: - ; . 
Honeycomb Filter Tubes. ind = Airconditioning W ona 
In scheduled at the Statler Hilton 

Hotel, Cleveland, December | 
COMMERCIAL FILTERS CORPORATION eae mee Ge ceeecea Ue 

MELROSE 76 MASSACHUSETTS 

center around policy, profit, promé 

PLANTS IN MELROSE MASSACHUSETTS AND LEBANON, INDIANA ? 

tion, product, price and peopl 
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80 
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Cities Service uses MARLOW PUMPS 
at new Fort Wayne bulk plant 


High capacity and 
long service life big factors... 


When Cities Service built their Fort Wayne, Indiana, bulk 


1 Apr 1956, they installed four, 3-inch, Marlow 

priming centrifugal pumps. These units, selected 

se of their ability to pump high capacities over an 

ptionally ng service life, serve five, 20,000-gallon 

ground storage tanks plus the plant’s loading racks. 

The pumps are handling “Milemaster Gasolene,” “Super 
5D Gasolene,” +1 and #2 fuel oil. 

B se these Marlows prime themselves automatically, 


ca sed for both loading and unloading. Loading 
ndled at capacities of 150 to 160 G.P.M. Capacities 
from 170 G.P.M. to 130 G.P.M. when unloading 
nsports, depending on the height of the product in the 
e-ground tank. These pumps, with their vapor han- 


dling qualities, can strip transports completely. 
Marlow builds a complete line of self-priming centrifu- 
pumps for bulk plants, retail delivery trucks and trans- 
ports, making them a leading choice of both majors and 


independents alike. 


For complete information on this great line of pumps, 
write for Bulletin PM-06 and the name of your Marlow 
dealer today! 








Four Marlow Model 32 HELP-9 Self-Priming Centrif- 
ugal Pumps are used for unloading transports and 
serving the loading racks at the new bulk plant of Cities 
Service Oil Co. at Fort Wayne, Indiana. 


DIVISION OF 


BELL & GOSSETT CO. 


Midland Park, New Jersey 


Longview, Texas @ Morton Grove, Hlinois 


,7-2874 





. +. Industry Groups 


Charles Burkhardt is Speaker 
at Long Island Ont Meeting 


FIRST GENERAL meeting of the new 
season was held September 10 i 
Farmingdale, N. Y., by the Oil Heat 
Institute of Long Island, Inc., Charles 
Distri 


bution Division, OHI of America was 


Burkhardt. national secretary 


the speaker 
The Association sponsored a display 
14) 


which featured an oilpowered water 


at the Mineola Fair (September 6 


is ‘way up 

there when 
it comes to 
fine design, 
quality and 


performance. 


bi 


Down-to-earth 
policies include 


competitive 





prices, plus 
a solid rock 
guarantee. 


H 


WRITE FOR FREE CATALOG 


Herco Oil Burner Corp. 
Lancaster, Pa. 





cath 











heater which continuously pumped 
hot water into a bathtub complete 
with pretty girl. (See feature in this 
issue, The Display 


Water.) 


new hot 


Heat-operated Airconditioners 
covered by new Art Standard 


OGNIZING the development of new 


f heat-operated aircondition 


the Air-Conditi 


ition Institute has 


ning and 


issued the 


OIL THRIFTY 





~~ OlL BURNERS—Firing rotes 


S 0.5 to 20 gph 


~_ 


BOILER BURNER UNITS—8 sizes, 
115 to 840,000 BTU 


a! 


a 


HOT WATER SUPPLY BOILERS 
7 sizes, 100 to 1000 gph 


WARM AIR FURNACES 


12 models, completely assembled 





The new standard applies to units 
“whose major energy input is in the 
form of heat—either directly from oil 
or gas combustion, or from such en 
ergy sources as hot water, steam or 
electric resistance units 

Copies of this standard, 
available the Institute, 1346 
Connecticut Ave., N.W., Washing 
ton 6, D. C., for 35¢ 


250-58. are 


from 


Hunter re-elected President 

of National Petroleum Group 
GUY B. HUNTER, Quaker State Oil 
Refining Corp., Oil City, Pa 
elected president of the National Pi 


troleum 


Was Ire 
Association at the group's 
56th annual meeting in Atlantic City, 
September 10 

Also elected were Rexford S 
Blazer, Ashland Oil & Refining Corp 
first vice-president; John E. Selden 
South Or! 


second vice-president; and O. P 


Pennsoil Division, Penn 
Co.. 
Keeney, recording secretary 

This will be Hunter's third term as 
president and he will continue to serve 
has held for 


s treasurer, a post hy 


many years 


Tennessee Oil Men make Plans 
for Convention in Nashville 


LUNCHEON SPEAKERS at the annual 
fall convention of the Tennessee Oil 
Men's Association will be Dr. Ker 
neth McFarlin and R. E. Keresey 
The convention will be held a 
Andrew Jackson Hotel, N 


Tenn., October 19-21 


ashvill 


William R. Kelly has been promoté 
by Sincliar Refining Co. to manager 
of the Rocky Mountain Division wit! 
headquarters in Denver. He suc 
D. R. McCallum who has moved t 
Fort Worth as 
Birkett, manager of Sinclair's South 


eeds 
assistant to O. F 


western Division 


David P. Haring has beer 


gional 


1 made re 


sales manager. Southeaster 
states, for Typhoon Air Conditioning 
Co., Brooklyn and Typhoon Heat 
Pump Co Both companies 
are divisions of Hupp Corp. His head 


quarters will be in Atlanta 


Tampa 


October 
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RIMSET... 


today’s 
easiest-to-set, 
easiest-to-read 
thermostat... 
you simply 

dial the rim! 


Bi? a4 
eH. 


| 


USE PENN HEATING CONTROLS 


... they deliver the greater comfort you sell 


You always fulfill your promise of carefree, 
dependable gas heating comfort with Penn con- 
trols. They incorporate the “extras” to create 
better-satisfied customers for you! 


For example, the Penn RIMSET has features 
your customers want and can’t get with any 
other thermostat. It is easier to set... you 
simply dial the rim . . . the scale remains 
stationary and is always easiest to read. There 
are many more advantages. Try Penn on your 
next heating job! 








ype 442 sofety limit or : . Type 520 liquid expon- 
operating immersion one sion combination fan 


control with ‘‘trigger- - ond limit control with 
quick” response for hot “ " calibrated dials for 
water jobs 7 warm oir furnaces. 


PENN CONTROLS, NC. csc sien 


EXPORT DIVISION: 27 E. 38th ST., NEW YORK, N.Y. 
FOR HEATIN SERATION, AIR CONDITIONING, APPLIANCES, PUMPS, AIR COMPRESSORS, ENGINES 


‘ol 
: 





Tennessee Oil Men's Association, 
annual fall convention, Andrew 
Jackson Hotel, Nashville 

National Association of Oil Equip 
ment jobbers, annual conven 
tion and trade show, Hotel 
Adolphus, Dallas, Tex 

Nebraska Petroleum Marketers 
annual convention, Hotel Pax 
ton, Omaha 


Calendar of Coming Events 


OCTOBER 
10—11—-Association of Desk 
Clubs of North A 
annual convent 
Hotel, Los Angele 
Kansas Oil Men's As 
meeting, Lassen H 
Oil Progress Week 
South Dakota Independent 
Men's Association, annual con ennsylvania_ Petroleur eas vention, LaFayette Hotel, Little 
vention, Sheraton-Johnson He nagement Institute. Pennsyl Rock 
tel, Rapid City, S. D ; tate ( 
Indiana Independent Petrole 
Association, annual cc fall convention 


Hotel Severin, Indian li ;rove | rk Ins Asheville, N.C 


Arkansas Independent Oil Mar 
keters Association, annual con 


lina O lobbers Asso 


J. OVEMBER 
>- 8—National Oil Jobbers Council, ar 
“the woes gto g, Noe 5 Hiltot 
Hotel, Chicag 
only 13—API annual meetit 
*. 
g00d.price 
—_——————— 


ton, Palmer H 
gress Hotels. 





EMBER 


3—National Heating 


BRICE THAT IS GooD 
FOR EVERYBODY.. 


cluding 


ing Wholesalers 
vention, St 
Cleveiar G 
National Exposit 
Mechanical 


seum, New 


you!” tion with 
American Sx 
Engineers 

National Wart 
Air-Condit 
nnual cor 


Hotel, ( 


7— 9—Institute of Appliar 
turers, Statler 


Dallas, Tex 
5-18—I-B-R Short C 


State Universit 
Mich 








JANUARY 1959 

! AM A CONTRACTOR... MEMBER OF THE CAS on , 26—29—International 
Conditioning 
vention Hall 
in conjunct 
meeting of 
ciety of Heating 
tioning Eng 


AUTOMATIC VALVES 


A. W. CASH VALVE MANUFACTURING CORP 
666 East Wabosh Ave., Decatur, lil 


e by Cash-Acme in the interests of its wholesale distributo ntractors and deoler 
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handle 


99% 


of all your 
test needs 
with the 


ALL-PURPOSE 
AMPROBE RS-3 


Check resistance of 
motor control solenoid coil. 


Balancing circuits. 


There’s only one way you 
can do it... with the 
new AMPROBE RS-3... 
the only tester small enough 
to fit in your pocket, yet 
versatile enough to measure 


vol ts, amps = : us 
and OHMS! ™~ 


Pyramid Instrument Corporation, Lynbrook, N. Y. In Canada: Atlas Radio Corp., 50 Wingold Ave., Toronto 


eloil 











Check resistance of 
transformer windings of ballast. 





Use as continuity tester 
to determine if fuse is good. 


Check for low voltage condition. 


Meets every commercial voltage 
requirement on three voltage 
scales ... 0-150/300/600 volts ac. 
Accurate current readings from 0 
to 300 amps on five current ranges. 
The ohmmeter scale is designed 
specifically for you... readings as 
low as 0.5 ohms can be taken, en- 
abling you to readily distinguish 
the difference between short cir- 
cuits and actual coil resistances. 


Doesn’t it make a helluva lot more 
sense to use this one all-purpose 
instrument than to tote three sep- 
arate testers that can’t even come 
close to AMPROBE efficiency? ° 


85 





ries of regional education 


—— . ngs, built around a 
MANUFACTURERS : aa 
ACTIVITIES : ( ntr y| with the Be ll 


de sion 


al 


m 


meet 


anual, 


& Gos- 


System of primary and sec 


ng.” The meeting 


7 , ; mn September 
B & G Schools cover Zoning, 


Airconditioning, Refrigeraton 


held in at least 
ndance is by invitati 
A SERIES of education meetings and he airconditioning 
schools being conducted by Bell & tion course is part of 
Gossett (oe... Morton Grove, Ill. « program in B & G’s “I 
a new zoning system and aircondition is The first sessi 
ing-refrigeration 


The zoning system is the sul 


Let Sinclair's ‘Big Four” 


BRIGHTEN YOUR 
PROFIT PICTURE 


ndary 


which 


Detroit, 


r 





Here’s what you get as a Sinclair 
Heating Oil Distributor... 


1 Premium quality product at regular price. Sinclair 
Heating Oil contains RD-119®, Sinclair’s exclusive 
anti-rust ingredient that reduces service calls. 


2 Strong advertising support at the local level 
where it counts most. 


3 Profitable new sales ideas in a special sales 
training program. 


4 An assured supply — thanks to Sinclair’s huge 
production and storage facilities. 


Get the most out of your market with new Sinclair Heating 
Oil. Write today for details: Sinclair Refining Company, 
600 Fifth Avenue, New York 20, N_ Y. 


SINCLAIR 


HEATING OIL 
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cities 


categories: fundamentals of refrigera 
tion; service and maintenance; prod 
uct and application. Classes will be 


perated at regular intervals 


Honeywell factory Employees 
add to firm’s control Sales 


IN TWO MONTHS, the pl 
employed by Minneapolis-Honeywell 
Regulator Co. in its Minneapolis 
plants sold more than $2 rth 
t controls. This was tl 

mpany-sponsored “Star 
program 

Employees—approxin 

production workers 
‘nds, relatives, heati1 
ilders to install all-H 


| systems in homes 


Included in sales m 
were systems for thre 


vernment buil 


1 many homes. D 


production control w 


grand prize by persu 
use Honeywell 
han 700 houses 
‘We started this pr 
periment and were r 
the effectiveness of our 


men,” said Tom McDor 


National-U. S. makes Changes 
within its sales Departments 


THE HEATING and Air C 
Division, National-l S 
Corp., Johnstown, P 
hanges within its sales 
John Fussner has been 1 
f the Finned Surf 
Moving from this posit 
O. Shelkey to manag 
Mich., branch. Will 


was appointed Ci 


Another company 
William S. Patton 


1amed_ the 











FOR YOUR NEEDS 











e Button on top of handle 


wntr 


e Tripping lever for locking 
or releasing arm 


e 180° swing permits deliveries from 
either side; 5 locking positions 


e Adjustable arm extends from 
14% to 23 in.—fits any size reel 


e Removable pulleys make hose replacement 
easy, without removing nozzle 





Fully adjustable hose guide cuts delivery time, lengthens hose life 


More deliveries per hour! Less wear and tear on hose! 
Guided unwinding and level rewinding! You get all these 
new or old trucks—with the Philadelphia Valve 
guide! Ball-bearing rollers can be removed to per- 

t replacement of hose and the symmetrical rollers can 
inverted to double the life of the flange. Arm swings 
out of the way when traveling, locks in any one of five 
positions when in use. Adjustable arm length permits its 
use on any size reel, guides hose around corners of 
truck. Unit weighs only 1442 Ib., withstands a 500-Ib. pull. 
Rugged construction means long life that virtually 
assures freedom from replacement costs. Control wires 
ire fully enclosed to prevent cutting by hose. Write to 


is or your distributor for full details. 


PHILADELPHIA VALVE COMPANY 
ARAMINGO AVENUE AND EAST TIOGA STREET, PHILADELPHIA 34, PA. 


DISTRIBUTORS 


NORTHEASTERN PETROLEUM SERVICE & SUPPLY, INC., 37 BROOKLEY ROAD, JAMAICA PLAIN 30, MASS. « OIL MARKETING EQUIPMENT 
MPANY, 325 FREMONT STREET, SAN FRANCISCO 5, CALIF. e HOWARD SUPPLY COMPANY, 5125 SANTA FE AVENUE, LOS ANGELES 11, CALIF. 


eloil, - 


vilheat, 





. . . « Manufacturers’ Activities 


Lill Coal & Oil Co., Chicago, recently 
celebrated its 125th anniversary with 
a two-day celebration at the company 
offices and yards. Shown in the picture 
are standing left to right, George Lill, 
ll, president, and Fred Norman, vice- 
president. Seated at the table are Roger 
Goettsche, accountant; Ed Deuss, adver- 
tising agency executive; Walter E. Eck- 
hart, vice-president, Eckhart Mfg. Co., 
Inc., and two Lill office employees. Visi- 
tors were able to see all company fa- 
cilities including stock rooms, testing 
equipment, as well as the complete line 
of Korth oilburners. 


Atlanta district sales Office 
is relocated by Penn Controls 
PENN CONTROLS, INC., 
has moved its Atlanta district 
ofice to 1269 Amanda Circk 
catur, Ga. 

Harold S. King, district manage 
and Joseph Chomel, sales 
will continue to service the area fr 


the new address. 


Decatur sales Office. Warehouse 
opened by Robert Barclay. Ine. 
CUSTOMERS in the Decatur, Cham 
paign, Bloomington and Springfield 
Ill., area will be serviced by 


Sales. installation data Sheet 


issued by Gorton Heating Corp. 


FOR HEATING AT ITS BEST 
WHEN WEATHER DOES ITS WORST — 


INDUSTRIAL 


Giving information about the firm’s 
valves for steam heating syst 
leaflet, sales sheet and installati 


sheet 


Federal Boiler Co. expands 
Jersey manufacturing Space 
THE FEDERAL Boiler C 

Park. N 


facturing facilities. New 


J., has expand 
has been added to incr 

A_ factory showroom 
added, Federal makes st 


iron steam and hydroni 


HEV-E-OIL 
BURNERS 


Hev-E-Oil burners furnish all the air neces- 
sary for combustion, assuring perfect fire 
control under all weather conditions. Low 
fire start that builds up gradually to the 
flame size required means smooth, safe 
operation. And once the burner is set 
for greatest efficiency, it stays that way no 
matter what the weather. 

A complete package! Fire tested! Auto- 
matic, electronic controls. Meets all codes. 
Easy to install. Models from 5 to 150 gph. 

For more information on Hev-E-Oil 
burners write Industrial Combustion, Inc., 
4507 N. Oakland Ave., Milwaukee 11, 
Wis., Dept. FO-10. 


COMBUSTION 








EXECUTIVE OFFICE: 


INC. 


MILWAUKEE 11, WI 


4507 N. OAKLAND AVE., 


SCONSIN 
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Stopwatch shows how J-M insulating fire brick 
helps you do both! 


Seconds to cut! Seconds to heat! Any 
wonder Johns-Manville insulating fire 
brick are so widely used everywhere for 
oil burner firebox construction! 

Save time and labor 
J-M insulating fire brick save you time 
on the job! Quickly, easily cut with a 
hacksaw, they make it easy to build fire- 
boxes to the exact size and shape manu- 
facturers recommend for top efficiency. 


Assure customer satisfaction 


J-M insulating fire brick save your cus- 
tomers as much as 10¢ on every fuel 
dollar! Here’s why 


JM 





Heavy, ordinary fire brick soak up 
heat, take longer to reach operating 
temperature. Lightweight J-M insulating 
fire brick eliminate this fuel waste! With- 
in seconds after the burner goes on— 
they heat to white-hot intensity. Cus- 
tomers also appreciate the noticeable 
reduction in soot, smoke and odor made 
possible by higher combustion chamber 
temperatures. And they welcome the 
sound-deadening qualities of J-M_ in- 
sulating fire brick which reduce operating 
noise. Recommended insulating fire brick 
for domestic oil burner fireboxes: JM-20, 
JM-23, JM-26. For industrial use: JM-28 
and JM-3000. 


For information, see your nearest 
authorized Johns-Manville Distributor. 
Or write Johns-Manville, Box 14, New 
York 16, N.Y. In Canada, 565 Lakeshore 
Road East, Port Credit, Ontario. 


For sealing against gas and 
air leaks, use J-M Firerre* 
Asbestos Furnace Cement. 
For lining hearths of ro- 
tary burners, use J-M 
STANDARD FIRECRETE* 
—a hydraulic setting re- 
fractory—ready for use 

in 24 hours. 


Johns-Manville INSULATING FIRE BRICK 


FOR “SKIN-HEAT-IN-SECONDS” IN FIREBOXES 





. . . « Manufacturers’ 


General Filters surveys 
furnace humidifier Market 


A RECENT market analysis survey com NS he 
pleted by General Filters, Inc., Novi ear nter of Rol 
Mich., concluded that nearly 7 Yontrols Co. began ri 
lion families need a furnace humidifiet 
Other highlights of the report cover Xalph V. Coles, the center’ 


Activities 


Robertshaw-Fulton will build 
new eastern research Center 


TRUCTION on the new eastern re 
w-Fulton 
at King 


, near Philadelphia 


Xertsha 


ce ntly 


s general 


replacement plates and profit pot 


tials in the humidifier market 


The report 


1s 


av 


ailable 


charge upon request to the ¢ 


at 43800 Grand 
Mich. 


Exclusive WIX PORO- 
SITE pleated paper fil- 
trent 

* 
Removes even micro- 
scopic foreign particles 
from oil 

e 
Guaranteed to exceed 
120 gph gravity flow 


e 
Lightweight, Rustproof 
Aluminum construction 

y 
COMPACT! 5 %16”" high, 
2 3/4” wide—8 ounces 

e 


Listed as Standard by 
Underwriters Labora- 
tories, Inc. 


WRITE: 


Get the facts on this amazing 
WIX Spin-On Filter that makes 


extra profits for you. 


90 


River Ave.., 





Oil BURNER 
FUEL FILTER 
OBF-100 


SPIN-ON TYPE 
OIL BURNER FILTER 


You make more money—you save time and trouble, too! 
Here are the best of good reasons for you to install the 
revolutionary WIX Spin-On Oil Burner Filter on every 
Oil Burner you sell or service. 

Installation is simplicity itself! All you do is insert the 
die-cast aluminum head in any 4” N.P.T. line (one or 
two pipe high or low pressure system). Then spin-on 
the WIX Cartridge . 


. no tools . . 


just a twist of the wrist does it 
no mess ... no filter pot to clean out' 
Now, the oil will be truly clean for the season. Your cus- 
tomers are happy and you've made friends AND profits! 
The WIX Spin-On Filter is the engineered answer to 
unnecessary service calls. It does a much better job of 
filtering. Features such as the exclusive air bleed and the 
safety locking screw SELL the home owner on sight. 


OIL BURNER FILTERS 


WIX CORPORATION * GASTONIA « N. C. 
In Canada: Wix Corporation Ltd., Toronto 


ee (6NITION 
TERMINALS 
a ol 


v 


A counter display of ignition terminals 
has been designed to serve as a visible 
inventory by Crown Engineering Corp.., 
Keyport, N. J. Besides the terminals 
packaged in individual polyethylene 
bogs, the display features a new crimp- 
ing tool. The wire rack is supplied with- 
out charge by the manufacturer. 


National-U. S. Radiator gives 
1-year college Scholarships 

sixth consecutiv 
S. Radiator C 


has given tw 


FOR THE 
ional-U 


wn, Pa.. 


rr 


graduates the opportunity 
a complete four-year 
tion 
The 
1958 scholarship awards 
Court, New Castle, Pa 
Henger, Johnstown, Pa. Ths 


recipients Of the 


pays college tuition, buys 
pays living expenses so that 
men can get their engineering 
During the summer, the 
may work for the company to 
practical experience. Foll 
ation, they are offered fi 
ployment 


Bell & Gossett Co. publishes 
comprehensive product Catalog 


HYDRO-FLO PRODUCTS manufactured 
by Bell & Gossett Co., Morton Grove, 
Ill., are described in a new compre 
hensive catalog, 

The loose-leaf book includes infor 
mation on pumped heating and cool 
ing systems, heat transfer equipment, 
heating and airconditioning comp: 
nents, pumps, air compressors and vac 


uum pumps, and air coolers 


October 


1958 











No. 4 OIL 


BURNER 
by 
ELECTROL 


fully 
automatic 


ELECTROL HO Series Oij Burners are designed specifically 

to burn No. 4 fuel oil and feature: 

® No moving arms and rods, special pumps, or heaters. 
Famous Electro! Cut-off Valve prevents after-drip. 


Hot oil at nozzle on every burner start. 


a 

> 

@ Standard stock items—heater, controls, valves, nozzles, pump, etc 
* 


Three models, 2 to 20 gph. 


and ... the finest and most complete line of +2 oil burning 
equipment including warm air furnaces, boilers and water 
heaters, from .75 to 24 gph. 


Write for “HO, No. 4 Burner” literature, or on any 
oil burner problem. 
ELECTROL BURNER MANUFACTURING CO., INC. 
RUTHERFORD, NEW JERSEY 








Help your 
customers 


‘STOP 


BURNING 


FUEL OIL CONDITIONER 


You'll profit in two impor- 
tant ways. Easy, extra profits 


@ Eliminates oily smoke 
and soot 

@ Keeps nozzle tips and 
strainers cleaner 


for you . and more satis- 
faction and savings for your 


= WALKER 


SHUR -FLO 


THE INSIDE STORY OF 
SHUR-FLO EFFICIENCY 
@ Hi Volume Self - feathering Fan 
@ Self-Cleaning Blades ( No soot 


belt-©9) © Sisiniess Stee! Shaft, 
Hub. and Blades. 


=") "Most Efficient 
Draft System 
Ever Made’ 


| 6° 1 don't fuss and fret with uncertain draft anymore 

Sy «since Walker brought out this low-priced draft in- 
ducer -teguiater combmation. Now. | install Walker 
inducers on all my jobs. That puts me way cot 
ahesd, because with good draft | know every job 
will be exactly right from the start." 








customers! 

Proved on thousands of in- 
stallations of all types: 
ndustrial, commercial, resi- 
dential and marine fuel oil 
burners. Write for informa- 
tion, today! Valuable terri- 
tories still available 


@ Saves up to 20% on 
fuel oil 

@ Easily instalied . . . 
takes no floor space 

@No chemicals — no 
electricity — no re- 
charging 


EVIS MANUFACTURING CO. 


5955 No. Rockwell St., 


Chicago 45, Ill. 


Say Heating Contractors, 
Architects, Home Owners 


Draft problems are eliminated with a Walker Shur-Flo 
Control (Pats. Pending) in an oil, coal, or gas-fired 
installation because it’s the SUREST DRAFT SYSTEM 
ever devised. 

Here’s an economical draft inducer that’s a 
fool-proof answer to every draft problem from older 
heating installations to modern, low-roofed houses. You 
just install it and forget it. What could be better? 

Moreover, the Walker Shur-Flo with fan operated draft 
inducer moves ONLY flue gases; does not suck in outside 
air. Building and home owners like the Shur-Flo 
because it runs quietly, costs less to operate, and requires 
little power. You'll like the Shur-Flo because it installs 
quickly at any angle—vertically, horizontally, or at a pitch 
—and virtually eliminates costly callbacks and corrections. 








There’s a Walker Draft Control scientifically designed to meet every 
draft problem of fuel. 28,000,000 in use prove efficiency. 
The standard of performance for the industry. 





md» ¢ 


ROYAL PURPLE JUNIOR LINE | DOUBLE SWING | VENTURI CAP 
for smaller central; central heating | for gas fired for heating 
heating plants | budget control equipment | ond ventilating 


For full details, see your supplier or write direct 


WALKER MFG. AND SALES CORP. 1750 Penn St., St. Joseph, Mo. 





Kramb and Marshman discuss 
Supply and Demand for Espa 


AIR 1S THE VILLAIN? 


FEATURED during the September 8 
; : ; , sel distwesion. “Pusiod Suncly. D 
in hot water heating or chilled water cooling systems = | rea : - Fuel - | | 
mand, INeW ses and irner I] 


; provement,” at the fall meetir 
we be Empire State Petroleum As 


it Saranac Inn, N. Y.. were talk 
Gd Vinge VENTS C. E. Kramb. Gulf Oil Corp.., 
Wt LLY = L. S. Marshman, Socony Mobil 


Kramb, marketing manager 


CONTINUOUS VENTING ACTION Heat-Oil Division for Gul 
ENDS CIRCULATION WORRIES! bout the middle distillat 

, = ‘ look. He began with tl 
that the fueloil supply 

very rosy indeed over 
particularly with the better fuel 
sulting from improved ref 

No. 7 AUTO-VENT 

No wonder Number 7 is a big favor- 
ite with both heating and air-condi- 
tioning experts! Fully automatic, this i : 
brass vent has a self-closing, float : Ab a = 
operated valve — all mounted on a : trom And thy 
removable bonnet for quick servicing. 

Small (434” x 2144” with 4” LP. 

female connection) it does a big job 

of eliminating air. For pressure up 

to 75 Ibs. 


However, he report 
that late August 


figures for Gulf 


Float Type 
No. 67 = 
AUTO-VENT No. 72 
ae AUTO-VENT 
limited? Then ee ee 
No. 67 is your pes f ectors 
Auto-Vent! Its é 
overall size is 
only 3 3/16” x 
14” with Y% 1” 1.3 . 
I.P. male con- mA 1 . ~ : * evident ¢t me, 
nection. Takes r 


Marshman, manag 
30 lb. pressure 


for Soci 
nb in the demand 
ypes during the next fi 
No. 27 AUTO-VENT stern United States 
Smaller sized 3” x 214”) for mand will increase 
I i a 0 g W 1 ’ 44 
ee eS X- he said, middle distlla 
on convectors, radiant coils, ete. will be sh wed ~ mew! 
Takes up to 50 Ib. pressure. iis can be « xpected t 
than the ground they 


No. 37 AUTO-VENT H a 
e predicted an in 


Similar to No. 27, but designed . : : 
for horizontal mounting with 1/4” iting oils (Nos. 1-4) 


I.P. vertical male bottom connec- 18% during the next fiv 
tion. Size 3” x 214 0 Ib. pres 


canna he cautioned, “We in tl 
ness must offer the cust 

Get full information from ge the complet Fei 
your jobber or write for This includes the fuel il, 
catalogue, today! went on, efficient automatic delivery, 
reliable burner service and a balanced 
Float Type payment plan. “We must offer our 
accounts these basic four ingredient 
of reliable oilheating comfort or b 


prepared to take the consequences.” 


MAID-O-MIST, Inc. 


3217 NORTH PULASKI ROAD - CHICAGO 41, ILL. 
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“Join OHI” 


OIL HEATING EQUIPMENT AND HEATING OIL DEALERS who are interested in the future of their business 


have a vital stake in membership in the Distribution Division of the Oil-Heat Institute of America. 3,400 dealers who 


profitable to belong to the Oil-Heat Institute. 
oking businessman in the Oil heating equipment or heating Oil business can afford not to belong to this 


forward 


Association 


Treasury 


“ Rebert Kopple 


Assoc 


of indust 


Contractors, Ine 
450 Seventh Avenue 
New York |, N.Y 


“ Eugene A. Berr 


Atlanti 


Heating & 


Garden State Oils 
0 East Verona Ave 


West Atlantic 


“ F 


City 


ank J. He 


B x Oil Trade 


529 F 


by Avenue 
New York 6! 


New 


“ Lee R. Wolfe 


ng 
Nor 
ago 


a) Lee Wolfe 


Ol} Distrit 
h Michiga 
Iiinots 


ago Oi! Burner 
th M 


wt ; 


higa 


Callis, Se 


| } 


ve activities, public relations, committee work, bulletin service, etc., 
{ a dealer's business life. 


Exec 


y 
r 


N 


3 of all the Fuel Oil at retail in the country, and more than 50% of the Oil heating equipment, have 


many business stimulants, guides, and assists which the Distribution Division furnishes in the form of 
f Advertising” promotional pieces, novelties, technical education, and service training, technical film strip 
raining and education, management conferences, institutes, and clinics, industry speaker service, insurance 


in 


Sec 


ci 


Secretary 


at 


York 


Se 


Ave 


Ave 


Del-Mar Oi! Heat Assoc 
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05 Fir Street 
Vancouver 9. B. ( 
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Vicinity 
P. 0. Box 214 
Second & Tiighma 


Chester 


Mr. A 


Delaware Valley Fuel Oil Dealers 


Assn 
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Pa 
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Secy 
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of Chester 


New York 


Sec 
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Kissileff. Exec 
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16 West 
Glenside 


Glenside A 
Pennsylva 


ve 
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ue 


Secy 
al Oi! Burner 
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ooling Assn 
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Secy 


DISTRIBUTION DIVISION CHAPTERS 


Mr. W. H. Talley, Secy. 
Oil-Heat Institute of Delaware 
9 East 12th Street 
Wilmington, Delaware 


Mr. Harry B. Hilts, Secy 
Empire State Petroleum Assoc 
122 East 42nd Street 

New York 17 Y 


Mr. Rebert Page, Secy 

Fuel Oi! Dealers’ Assn 
Rockford, tt! 

c 0 Rockford Lumber & Fuel 
Company 

201 E. State St 

Rockford, it! 


of 


Mr. Dean Call 
Oil Heat Assn 
c 0 Suite 723 
504 Broadway 
Gary. Indiana 


Exec. Secy 
of Gary 


Mr. Harry Kerner, Exec. Secy 
Gotham Retail Fuel Oil Dealers 


Assn 
Belt Parkway & Bay 38th Street 
Brooklyn, N. Y 


Mr. N. J. Biddle. Acting Secy 
OHI of Greater Detroit 

135 East Grand Bivd 

Detroit Michigan 


Mr. Edw. E. Estertine 

Exec. Secy 
Greater Phila. Fuel Conference 
Newton Building 
53rd and Baltimore Ave 
Philadeiphia 7, Pa 


Mr. A. Graham Shields, Mer 

Oil Heat Institute of Greater 
. Inc 

1507 “‘M"" Street. N. W 

Washington, D. C 


Dir 


Mr. G. W. Davis, til, Secy 

Oil Heat Assn. of Central Penna 
P. O. Box 1166 

Lancaster, Penna. 


Mr. Frank W. Harper, Exec 
OH! of Indianapolis, tnc 
5231 Winthrop Avenue 
indianapolis 20, Indiana 


Secy 


Mr. Stephen M. Fleener. Secy 

Indiana independent Petroieum 
Assn., Inc. 

Hotel Severin 

indianapolis 9, Indiana 


Mr. J. C. Langdon, Manager 
OHI of Iniand Empire, inc 
706 Hutton Building 
Spokane 4, Washington 


Mr. L. W. Munson, Exec. Secy 

OH! Div. of towa Independent 
Oil Jobbers Asen., inc. 

1010 Liberty Bidg. 

Des Moines. lowa 


(MEMBERS—Display the OHI 


Mr. Robert Barr. Secy 

Oil Heat Institute of Long Island 
65 Greenwich Street 

Hempstead, L. |.. N. Y¥ 


Mr. G Marquis, Secy 
0.H.A. of Lawrence County 
Youngstown Road 

RD 


Pa 


2 
New Castle, Pa 
Tom Carson, Executive 
Secretary 
Oil Heat Association of 
Maryland, Inc 
219 East 25th St 
Baltimore 18, Mad 


Mr. Joseph D. Hadley 

Exec. Secy 
Michigan Petroleum Association 
547 East Jefferson Avenue 
Detroit, Michigan 


Mr. Peter W. Hunt. Secretary 
Middlesex Co. Oi! Heat Assn 
Mid State Oil Heating Corp 
402 Georges Road 

New Brunswick, N. J 


Mrs. Waldron. Recording Secy 
Missouri-Kansas Oi) Heat Inst 
4638 J. C. Nichols Pkwy 
Kansas City, Mo 


Mr. R. W. Hadlick, Secy 
Missouri Petroleum Association 
620A Jefferson Street 
Jefferson City, Mo 
Mr. ivan H. Sutherland 

xec. y 
Oil Heat Institute of New England 
839 Beacon 
Boston 15. Mass 


Mr. E. Miranda, Secretary 

Oil Heat Institute of No. Nevada 
Union ice Co. of Nevada 

P. 0. Box 2066 

Reno, Nevada 


Mr. Bernard D. Levy. Exec 
Ni a Oil Heat Association 
1417 Main Street 

Niagara Falls. New York 


Dir 


Mr. Donald M. Ward. Secretary 

0. H. |. Chapter of North 
Carolina Oi! Jobbers Assn 

201 New Bern Avenue 

Raleigh. North Carolina 


Cleveland 15, Ohio 


Mr. Edward Heeg, Exec. Vice 
New York Oil Heatine Acsn., 
19790 Braadwav—Room 405 
New York |, N 


tne. 


Mr. James P. Walsh, Secretary 

Oil Heat Institute of Oneida & 
Herkimer Counties 

ec @ Rood Utilities, inc 

130 Hotel St 

Utica, N. Y 


Mr. Len Gassner, Managing Dir. 
Oil-Heat institute of Oregon 
920 N. E. 7th Avenue 

Portiand 14, Oregon 


Mr. H. J. Selig. Secretary 

Oil-Heat Association of Central 
Pa.. inc 

150! Herr Street 

Harrisburg, Pa 

Mr. Edward R. Hintz, Secy 

Pennsylvania Retail Fuel 
Merchants’ Assn 


147 N. Sth St.—P. 0. Box 298 
Reading, Pa 


Mr. Frank Cady. Secy 

Oil Heat Institute of Rochester 
116 N. Plymouth St 

Rochester 4, N 


Mr. Dave Catierton, Secretary 
Richmond Oil Heat Assn 

515 West Grace Street 
Richmond, Va 


Mr. George Koertel. Secretary 
Oil-Heat Institute of St. Louis 
3917 Federer Place 

St. Lowis 16, Mo 


Mrs. Chartes Scruggs. Secretary 

Somerset County Fuel Dealers 
Assn. 

P. 0. Box 469 

Somerville, N. J. 

Mr. W. L. Heinz, Secy. 

South Carolina Oil Jobbers Assn. 

P. 0. Bex 957 

Columbia, S$. C. 


Mr. Roger Alien, Secy. 
Seuth Jersey Fuel Merchants 


Assn. 
10 West Atlantic Avenue 
Audubon 6, N. J. 


Mr. Kenneth Hartzier. Mer. Dir 

Oil Heat Institute of Southern 
Idaho 

Box 1122 

Boise, Idaho 


Mrs. Elizabeth Walker, Executive 
Tennessee Oil Men's Association 
1811 Division Street 
Nashville. Tenn. 

More than 170 dealers belong 


make membership in OHI the most 


Mr. C. A. Mowry, Secretary 
Tidewater Oil Heat Assn., inc 
538 New Monroe Bidg 
Norfolk, Va. 


Mr. *hilip K. Carter, Secy 
Union County Oil Heat Assn 


P. 0. Box 
Piainfield, N. J 


Mr. Harold Gast, Secretary 

Oil Heat institute of Western 
Michigan 

1320 Niles Avenue 

St. Joseph, Michigan 


Mr. james Grady. Exec. Secretary 
Westchester Oi! Trade Ass 

6 Palmer Avenue 

Scarsdale, N. Y 


Mr. Robert Elmslie, Managing 
Di 


r 
Oil Heat Institute of Washington 
400 Dexter Street 
Seattice 9. Washingten 
Mr. Richard A. Werte, 

t institute of Wisconsin 
622 North Water Street 
Milwaukee 2, Wisconsin 


Mr. Hamlin L. Tanner 
Secy.-Treas 

Oil Heat Inst. of Western Obie 

¢ o Standard Oil Company 

526 High Street 

Toledo, Ohio 


Mr. R. H. Higinbotham. Secy 
OHI of York-Adams Area, inc 
c © Aero Oil Company 

New Oxford, Pa 


Mr. R. C. Moore, Secretary 
Alamance Wholesale Oi! Assoc 
c/o Meore Oil Company, Inc 
Box 1558 

Burlington, N.C 


Hugh Tompkins, Managing 
Direct 


‘or 

Fuel Merchants Association 
of New Jersey 

1060 Broad Street 

Newark 2, N. J. 


Revinald B. Newman 
Chairman 

Oi! Heat ‘nstitute of Buffalo, N Y 

330 E. Niagara Street 

Tonawanda, N. Y. 


Temporary 


John Spain, Secretary 

Pu'na™ Councy Fuel Oif Dealers 
Associati 

87 North Main Street 

Brewster, N. Y. 

as associate members in those 


areas where Distribution Division chapters do not exist. These 
extend as far east as Australia and as far west as Sweden. 
including areas of the United States and many parts of Canada. 


Seal in ALL your advertising and promotion!) 


Distribution Division Headquarters 


OIL HEAT INSTITUTE of AMERICA, Inc. 


500 Fifth Ave., New York 36, N. Y. 


Space Contributed by FUELOIL & OIL HEAT 


(Longacre 4-3755) 








DOLLARS 


AND 


SENSE 


Regardless of what oil heat unit you now 
sell, you must be making money or you'd 
be out of business. On the other hand, 
you may be losing money on service calls, 
through dissatisfied customers, or you may 
be losing out on new sales. 

Now, doesn’t it make sense that you will 
make more dollars if the heating unit you 
sell (1) actually pays for itself in 5 years 
because it SAVES UP TO 40% fuel costs! 
. .- (2) provides all the domestic hot water 
your customer needs the year round! .. . 
(3) is of outstanding quality construction 
built by a firm more than 100 years old! 
This is the BETHLEHEM DYNATHERM! 


TheBathlhem DYNATHERM 


MODEL 100 (shown) 


For motels, greenhouses, small churches, apartments, 
garages. Shipped in one goodlooking unit, as- 
sembled and tested at the factory ... comes to you 
as complete as your television unit! 


BIG PROFITS FOR YOU ON OTHER DYNATHERM MODELS, 
TOO! THERE'S A SIZE TO FIT EVERY NEED. 


Write for full information to 


BETHLEHEM FOUNDRY AND MACHINE CO. 


Bethlehem, Pennsylvania, U.S. A. 


PRODUCTS 


Walker Shur-Flo combines both 
a draft Inducer and Regulator 


WALKER’'S Shur-Flo unit combines a draft inducer complete 
with flue pipe and draft regulator in pipe sizes from 4 to 
10 ins. It consists of a motor-driven + iif 
fan mounted on the flue pipe, with 
tainless steel shaft extending inside 
pipe carrying a stainless steel, self 
ning propeller type fan blade 
It creates and inspirates draft in a 
himney when the natural draft 
ent or the chimney is poorly 
At rest the device offers 
triction to natural draft. Motor 
ings are air-cooled by a built-in impeller and 
tor mount. Constructed of heavy gauge galvani 
unit inspirates draft up to .05” water gaug 
f electric current at 110 volts ac. It 
draft inducer only where a regi 
Walter Mfg. & Sales Corp 
Mo 


Reading Tool-Mates are utility Boxes 
for Installation on pick-up Trucks 
READID Tool-Mates 


it-yourself installation on pick-up trucl 


weather-proof to 


n wheel 
x | Mates ire 
le of 16-gauge 
th remov 
divider trays 
1d removable 4 
and adjustable bin dividers. Fit all standard pick-up trucks 
from 1% ton to 1 ton chassis; available in four lengths, 
8, 90, 96 and 108 ins. They feature double panel, water 
tight doors, slam-action locks and full-length hinges 
Made by: Reading Body Works, Inc., 420 Gregg Ave., 


Reading, Pa 
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ee, 


FF-530V 


(Metal Bow! 
with Shut- 
Off Valve) 


CHEMISTONE © 


ELEMENT... 
True Filter, 


not a strainer; 


long-lasting, 
cleanabie . . . 


exclusive with 


Kiemm. 


_ the right filter for every use 


FUEL OIL FILTERS 


@16 MODELS-ONE FOR EVERY 
APPLICATION 


@ CHOICE OF GLASS OR METAL BOWLS 


@ BUILT-IN SHUT-OFF VALVES 
AVAILABLE 


@ EXCLUSIVE CHEMISTONE FILTER 
ELEMENTS 


No matter what kind of an oil burning installation you're 

selling or servicing, there’s a time-proved, customer- 
satisfying Kiemm Fuel Oil Filter to keep 
it running . . . and running right. That's 
why it pays to insist on genuine Kiemm 
Filters — “Millions Since 1932.” 


\ cy APPROVED MODELS AVAILABLE 


PRODUCTS 
pivision of KLEMM AUTOMOTIVE PRODUCTS COMPANY 


1722 North Damen Avenue, Chicago 47, illino:s 


EXPORT: Guiterman Co nc 


’.- PACEMAKER FOR PROFITS 
from Expert Tune-up Service 


Making the most of your ability to do an ex- 
pert tune-up job will pay you big dividends 
im gaining you competitwwe leadership and 
neighborhood recognition of your ¢ t 


Tester. Now, for the first time, you can adjust 
an oil burner quickly and expertly for highest 
CO2 without objectionable smoke ... do away 





as a heating expert. The combustion-testing 
kit shown here contains precision-made qual- 
ity instruments with which you can make ful- 
lest use of your know-how in making a fuel 
conservation survey, checking a burner for 
wornout parts and needed repairs, or running 
an efficiency test to close a replacement deal. 

The kit contains the well-known FYRITE COz 
ndicator, the versatile MZF Draft Gauge, the 
all-metal TEMPOINT Stack Thermometer and 
the sensationally new TRUE-SPOT Smoke 


with g k, and “hit and miss” — 
in adjusting for clean firing. The “Scale 
Soot” which comes with the TRUE-SPOT tells 
you the limits of permissible smoke for var- 
tous burners and types of heating systems. 
This amazingly simple method of oil burner 
adjustment ts the greatest advance in com- 
bustion testing since the introduction of the 
FYRITE. You will be proud to be among the 
first to own this “up-to-the-minute” combus- 
tron-testing kit. 


For complete information on this and other new tune-up equipment— 
write for Bulletin 777 


BACHARACH INDUSTRIAL INSTRUMENT COMPANY 


200 N. BRADDOCK AVE. © PITTSBURGH 8, PA. 


New York 4 


* CANADA. Eigee td Toront 





. . . « New Products 


Smith-Mills Unit for commercial Jobs 
fired with gun Burner for No. 5 Oil 


SMITH-MILLS B5J4 is a new addition to the 250 series of 
cast-iron water tube boilers, furnished in integral unit 
omplete with burner, prefab combus 
ion chamber and controls. Designed - 0 
r small commercial buildings the unit 
lipped with a gun type oilburner 
with Nos, 4 or 5 fueloil 
are available in four sizes with 
m ratings of 1,950; 2,275; 2 
1 2,926 sq. ft. and water boilers 
guivalent ratings, ranging from 
to 4,805 sq, ft. net rating. Built 
ss water heaters supply up t 


from 6 to 8.8 gph 


Made by: The H. B. Smith Co.. Inc W estfie 


Pullman introduces Model JB252F. 
heavy-duty furnace vacuum Cleaner 


wi 


AND GET A 


PERFECT MARRIAGE 
EVERY TIME! 


@ One-Piece Bow! Construction Eliminates 
Connection Leaks at Bottom 


acuum 


e Hexagon Extensions Provide for Easy In- 
stallation and Servicing 


® All-Wool Felt Cartridge for Finest Filtering Carlin oilburner Models for small Units 
Interchangeable with Most other makes of 


" now come equipped for pedestal Mounting 
Filters t 


S.-CARLIN high pressure gun-type oilburners Models 150F 


BETTER izte}'s the JOB nd 150SF-2, go0- ny: eg with fl 
ing 10Ww are being offerec 
BEST FOR YOU aan iyeoct. ) 


lestal mounting as 
: : ; The “150” line is engi 
Superior Design and Competitive Price means Su- ; . ‘ 

. on j - of > + y 
perior Profits for You! Tear out and mail coupon net J r efficient oring in 


below for full details. ilers and furnaces 


ewer enwmeenreaee ae eee ese = = S| we F hasa firing range 


AUTO-FLO CORPORATION from .65 to 2.0 gph; Model 
12085 Dixie Street, Detroit 39, Michigan 

Please send me full information on: 

{_] Auto-Flo Fuel Oil Filter [] Auto-Flo Automatic Humidifier ; 

aie : 1.35 gph. The new pedestal 


Address mount has two burner level 


City Zone State ing screws in the base so that burner may be adjusted over 


equipped with a 


ad, fires from .65 to 











” range from 8” to 11”, 
Made by: The Carlin Co. ,Wethersfield, Conn 


October 
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Thie ie all | need to know 
about nozzlec " 











That's right, it’s a Delavan, and when 
the service job is completed there is 
satisfaction in knowing you have used 
the best nozzle available. This means 
better fires, fewer call-backs and sat- 
isfied oil customers. Never settle for 
less than the best when you're dealing 
in precision controls. Dealers across 
the country find Delavan to be best. 








A birds-eye view of the Delavan plant in West Des Moines. 
in this plant can be found the most complete, modern nozzle design, 
testing and manufacturing facilities available anywhere 


. 
Canadian Representative: 
Ontor Limited, 12 Leswyn Road 


P. ©. Box 608, Station L WEST DES MOINES, IOWA 
Toronto 10, Ontario, Canada 


America’s largest manufacturer devoted exclusively to the design and production of nozzles. 


eloil 





. . » « New Products 
Radiant Utilities adds PK Series 
glass-lined, oil water Heaters 


heaters have been 


PK SERIES, packaged, glass-lined water 

added to the Radiant line 

quipped units are offered in three 
] 


These automati in burner 


2 


1 


izes: 135, 200 and 270 gals. per hour 
The | 


and assembled heaters featur 


completely wired, mount 
temperature combustion chamber 
sulated tank packed with rock w 
fibre. controls and a to year guaral 
tee. 

Made by 
8817 18th Ave Brookly + N Y 
Paracoil Thermo-Film safety Heaters 
available for high temperature Water 


PARACOIL Thermo-Film safety-barrier ty] 
incorporate design features making then 
use in oilfired high temperatur 

A single Thermo-Film heater | 
perature and isolates the | 
circuit. A number of double 
within the heater shell, with oil t 
the shell and boiler water flowin 
through the inner tube. A ver 


fluid separates the oil and water so that in the case of tube 
failure the oil becomes trapped in the heat transfer liquid 
system and rises in the expansion chamber sight glass 

Made by: Davis Engineering Corp., 30 Rockefeller Plaza 
New York 20, N. Y 


Johnson Fuel Demand Meter measures 
accumulated effective Degree-days 
YIHNSON Fuel 


lement fastened to the 


Demand Meter, consisting 
roof and 


asures 


m 65° base 
readings « 


n Degree Day Systems 


MOLDED HUMIDIFIER PAN DEFIES CORROSION 


TOUGH! Resists chipping, cracking and small pin holes 


Which lead to corrosion. ¥s’ thick—won’t distort from heat 


EXCLUSIVE LIFETIME FEATURE OF 


GENERAL “800” 
HUMIDIFIERS 


SPECIAL 
PHENOLIC 
COMPOUND 


Developed for parts continually 
exposed to heat and water, 
this specially formulated phe- 
nolic compound is tougher than 
porcelain 


steel, needs no 


enamel coating—can’t chip! 


ABSOLUTELY "CORROSION-PROOF! 


Withstands strong acids and alkalies. 


. here is the first LIFETIME humidifier 
pan. Molded from a tough, heat-and-water-resistant com- 


No doubt about it . . 


pound, the new General pan absolutely will not rust, pit 


or corrode as conventional metal pans often do. Stronger, 
more rigid and easier to clean, this new pan is adding 
800”. 


exclusive new trouble-free features to the General 


DO THE JOB RIGHT. when you sell « 
General Humidifier recommend a General 
Filter. Customers need both. 


October 
1958 





Put ere on BIG Profits When converting fireboxes 
wit 


2 DY ss FINGER-TIP SELLING DATA 


The Firewel PROFIT-MAKER PLAN Sell the 
Brings Low-Cost, Trouble-Free, 


mate ioe BICGER PROFITS Difference 
oat in Dollars 


Complete Line of Gas or Oil-Fired Furnaces 
featured in Fact-Filled 


Se 
* Available to Firewel Dealers — Colorful 
Sales Data, Catalog Sheets, Envelope 
Stuffers, Newspaper Ads and Window 
Decals. Write for full information. 
Select Territories Available. 


j BLOWER- FILTER 
UNITS 


—j LO-BoY 
) UNITS - 


i | al 
HI-BOY COUNTER-FLO 





The Firewel Company, Inc., 3695 Broadway, Buffalo 25, N. Y. , 
You can make money and save your customers 


money, too, when you put across the B&W Insu- 
Stetement of Ownership lating Firebrick story. Here's why: 

: Fireboxes lined with lightweight B&W Insulating 
wne management and r ation required Dy 


August 24 J12, as amended by the Acts of 


i 1 Firebrick can save 15% to 25% in fuel bills. The 

uly 2, 1946 (Title United States Code, Sec “ seta ; if P “ 
L & OIL HEAT, published monthly at Baltimore reason? Millions of tiny insulating air cells stop 
ty of New York—s the flow of heat through the brick . . . bounce the 


y put mn and for the state and county aforesaid . 
bert Gray, who, having been duly sworn de heat back into the firebox. The hot face of these 
s the editor of FUELOIL & OIL HEAT and that : ° 
best of his knowledge and belief, a true state lightweight refractories come up to temperature 
i management of the aforesaid publication for s 
sie ae hee ak ees SA Se on cee faster on start-up, then keep furnace temperature 
3 and July 2, 1946 (T 39, United . 
a om - . higher during firing. That not only cuts fuel costs, 
mnes ond ebiroum of Ge gables, efi, auengieg but also assures more complete combustion and 
g Publishers, Inc.. New York, N. Y clean, odorless heat. 
ray, New York, N. Y 
Bert Dunphy, New York, N. Y 


a Vuln. tee Ye Y These B&W benefits will keep selling for you be- 


is: (If owned by a corporation, its name and cause your satisfied customers will spread the word 
i and also immediately thereunder the names and , , . . 

sses of stock Jers owning or holding 1 per cent or more of to neighbors. Your oil sales will go up a and 80 

amount stock. If not owned by a corporation, the names and . . . . ’ 
s of the individual owners must be given. If owned by a partner will your reputation in the community. It’s smart 

or other u orporated firm, its name and address, as well as that b . : . 
we cae pen meyers Sap ems usiness to explain the difference 
Publishers, Inc.. 2 West 45th Se. New York 36, N. Y. . . . 

Stockholders: Leod Becker, Milford, N. J.; A. E. Coburn, Yon- in dollars with B&W Insulating 
kers, N. Y.; Robert Gray, Chalfont, Pa.; A. G. Winkler, Ft. Lauderdale, 


Fla Firebrick. 


Thar the bondholders mortgagees and other security hold- 
' 








‘ 
B&W FIREBOX 
ers owning holdi | per cent or more of total amount of bonds, y, . 
rtgages, or other securities are: (If there are none, so state.) None A Valuable Guide 
4. That paragraphs 2 and 3 include, in cases where the stockholder 
c security b appears upon the books of the company as trustee for Every Installer 
any cr duciary relation, the name of the person of corpora zm 
tion for whom trustee is acting; also the statements in the two oday for this Handbook 
paragraphs st the affiant’s full knowledge and belief as to the circum- Send ¢ ' 
tances and aditions under which stockholders and security holders 
who do no upon the books of the company as trustees, hold 
tock and securit in a capacity other than that of a bonafide owner; 
j t has no reason to believe that any other person, asso- We 
o has amy interest direct or indirect in the said THE BABCOCK & ILCOX co. 
er securities, than as so stated by him j /) 
ROBERT GRAY, Editor 
ribed before me this 15th day of September, 1958 General Offices: 161 East 42nd St., New York 17, N. ¥. 


MARGARET V. McINERNEY , 
My commission expires March 30, 1960 Works: Augusta, Ga 
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. . . « New Products 


Watts Regulator has two new Valves 


IH | for temperature and pressure Relief 


TS REGULATOR announces two new ASMI itt 


rated, 
h d closing temperature and pressure relief valves. Desig 
punc en S i 141S and 141X. both have male 
coal ‘ 3 ”” 


nd %” female outlet connec 


. * tions. No. 1415S is equipped with lever 
Slow, messy fuel Oil delivery ss ssc thermoste, No. 141% ha 
—_— lever and extension thermostat 


ro 11 
of all-bronze construction 


n pressure discharge rating 
y This balanced ’ Btu/hr at 125 Ibs. set 
type valve controls ting, water rating of 750,000 Btu/hr 
fuel flow at all Made by: Watts Regulator Co. 10 
pressures — opens is 1 ’ 
seat ae et dae Embankment Rox awrence, Mass 
without chatter. Its 
compact design de : 
livers high capacity for faster Zone-A-Matic motorized globe Valve 
delivery. The Buckeye No. 9361 aw 9 ‘ > o ; 
valve construction eliminates or Zoning forced hot water Sy stems 
“liquid pockets” after the valve 
has been closed, reducing exces ZONE-A-MATIC heavy duty motorized globe valves 
sive dripping. The No. 9361 is igned nvert forced hot water heating systems t 
- also available with internal check valve , ¢: 
Constructed of lightweight aluminum, the 
No. 9361 valve is easy to operate and 
maintain. The entire valve assembly 
guard, and inside seal is removable with 
out the use of special tools or equipment 
Available in 14,” to 144” sizes 


Se 


The valves incor 


isbestos fibe 


g from line and 


2 The Buckeye No. 8702F swivel, with 
exclusive “O” ring seal and nylon bear 
ings, extends the service life of fuel oil 
hose. No more kinks, twist, or damaging 
tensions on hose. The Buckeye swivel al 
lows the hose and valve to turn independ 
ently. Manufactured for 1!" and 114" sizes 


New moulded Pan resists Corrosion 
in General “800” furnace Humidifier 


% NOW IN PRODUCTION is a moulded pan for the General 
Complete details are available in the new Buckeye Catalog ae 
For your FREE copy write 


} 


j oo ‘ 
umidifier made from a special phenolic compound 
protection against 


orrosion. The pans 
BUCKEYE IRON & BRASS WORKS, Dept. F 
Box 883, Dayton, Ohio 


Send me Buckeye’s Free catalog for details on the 
No. 9361 Valve and the No. 8702F swivel 


NAME 


ribed as chip and 
proof and free from pin 
es that result from contact 


with water and heat 





The pan resists high tem 
ADDRESS. 





peratures, will not burn and is 


onan amen aman an an ant 


city unaffected by sulphuric acid and sodium hydroxide. It will 





ot corrode from electrolysis. It can be readily cleaned and 
BUCKEYE IRON & BRASS WORKS, Dayton, Ohio has a tensile strength of 6500 psi. 
Valves and Fittings for The Oil Industry Made by: General Filters, Inc., 43800 Grand River Ave., 
Novi Mich 
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Federal adds two cast-iron Boilers; 
euarantees steel Units for Ten Years 


eR has added two oilfired cast-iron boiler 
Series for hot water heating systems and 


r steam and 


Federal 


rour Sizes 


Jupiter 


in five 


40, 915, 1090 and 126 


y with flush or extended 


> guaranteed for 
s in materials and workmanship 


| Boiler Co., Midland Park, N. J 


General Electric conversion Kits 


for narrow Band 2-way radio Users 


.0., Communications Prod 


racuse. N. Y 


Thatcher Comet 571 oilfired Unit 


with Cerafelt combustion Chamber 


s developed by Thatcher is a compact, oil 

litioner, factory-wired and assembled 
Cerafelt combustion 
f lightweight refrac 
ned to absorb sound 
heat conductivity 
knock-out on each 
nd a built-in filter 
return. Filter is re- 
front access door 
lburner has been de 
be an integral part 
with two adjustable 
led for control of the 

Direct drive blower is standard: belt drive 


tcher Furnac e Co . Garwood, N J. 





Want to reduce your 
ACCOUNTS RECEIVABLE 
while increasing your 
FUEL OIL GALLONAGE? 


You can do both, and more, with a new low 
cost coin-operated burner attachment that makes 
it possible for your customers to pay-as-they- 
use. Can be installed inexpensively anywhere 
in the home. Electrically operated on low 
voltage — does not require an electrician to 
install — needs no adjustments for fuel oil price 
fluctuations. Simple, trouble-free, it is the 

answer to the problem of 

how to make a profit on 

small 


volume, non-credit 


fuel oil customers. 


BUDGE 


METER 


ADVANTAGES FOR YOUR CUSTOMERS 

They will never run out of oil 

Easy, convenient payments 

No large fuel oil bills to meet 

Regular payments throughout the 
entire heating season 

ADVANTAGES FOR YOU 


Every customer on automatic 
delivery 

No credit problems 

No small gallonage deliveries 

Lower fuel oil delivery costs. 


BUDGET METER COMPANY 


BUDGET METER COMPANY 
ARCH ROAD, WESTFIELD, MASS. 


Mail me complete information and prices on Budget Meters. 


NAME__ 





FIRM 





ADDRESS. 





CITY. 


















. New Products 


ith steam heat... 


Crown basement oil storage Tanks 
reinforced with Plasti-Bond Bottoms 


Plasti-Bond fuel 


gal. vertical sizes and feature a double bottom 






il storage tanks ar vailabl 










I ti-Bond is water and acid 
| x, which is twice 
tank bottom, vapor de 


lished to form a corr 







iting between layers 






























Crown double-bottomed tanks 
as, Guaranteed to last three times th 






is in the 


VENTING 








Product Briefs 


Duct Liner: Fiberglas mat-faced flexibl ict 


iditioning metal ducts. Comes in Yy” and 1’ 

24” 36” and 48” widths, 1 ft. roll lengt! 

2” thick and 50 ft. 1” thick. Made by: Owens-Corni? 
Fiberglas Corp., Toledo 1, Ohio 


Relief Valve: Protects hot water lines against exct 
ure Or temperatures. Model 494 has fusible plu 

extension tube. Factory-set 

ing and pressure settings adjustable from 5 


Btu rating is 150,000; male and femal utlet 


Flexible Connectors: Cobra conn 


The faster you vent air out of radiators I t water heating. Rafold constructed of bronz 
. the faster you get heat into radiators 
. this is the secret of efficient steam 4 
heating, and why Gorton Valves pro- Made by: Cobra Metal Hose, 5059 S. Kedzie At 
vide much larger air outlets for venting , 
air faster. 





With Gorton Valves you save on fuel 


every time the thermostat calls for heat, as Sludge and soot Remover: Additiv 

Gorton Valves make radiators heat fast ac asl ences ee 

with ounces of vapor instead of pounds ae Se oe Ce 

of pressure. tr - ilphur. One quart treats 550 g 

To make all radiators heat quickly re of to 2,500 gals. of fueloil. Made by: S 

and evenly, there's a fast venting } Water Conditioning Co.. 1 Mable Ave. I 
Gorton Vaive that’s just right for é . bg coe a 
every radiator. Available in sizes \ 


for radiators and 2 sizes for mains. 
A correctly sized Gorton Vaive in- . . ; . ” 
stalied on each radiator provides fast, Power Driver: Velocity-Power driver, GH sets /4 


even, comfortable heat in every room. ¥2" studs in concrete or steel with energy from a blank 







For steam heot that can’t be beat, rtridge. Trigger activation, push-type replacement b 
insist on Gorton Valves. Availabie from c ; See ee » desio saad wee 
leading wholesalers everywhere. a contoured shape are some Cesign Improvement 





M ie D Vel city Py wer Ti LC 201 N B ld R Ave 


FOR EVERY STEAM HEATING SYSTEM Pitisburgh 8, Pa 










Electrical Tester: Pencil-type neon tester t heck 
tl nd determine if voltage is present. Sico Electr 

Pr tects live and grounded lines: can | ised on 
from 110 to 500 Ac or pc. Made by: Superior In 


Cranford, New Jersey 


ESTABLISHED 
1887 


"THE SURE CURE FOR COLD RADIATORS’ | 


ments Co., 2435 White Plains Rd., New York 67, N. Y 
























HI-RECOVERY 


(ler auromati( 


Oil FIRED WATER HEATER 


HI-RECOVERY* 
HOT WATER HEATERS 


® GLASS LINED — 2 Sizes 
30 gallon with | 
50 






¥ gotion hour recovery 


galion with 150 gallon hour recovery 


© COPPER LINED — 2 Sizes 
30 gallon with 120 gallon hour recovery 
45 gallon with 180 gallon hour recovery 


@ HI-TEST GALVANIZED—A.S.M.E. labeled and built 
30 gallon—35 gallon 
Motels, Apts 


end 44 gallon for 
State and Government Jobs 


© TWIN-COML JOBS— up to 5,000 gallons on hour 


for Launderettes ond Big Buildings 





QUIET AUTOMATIC BURNER CORP. 


MANUFACTURING ENGINEERS 


33-35 Bloomfield Avenue * Newark 4, N. J 
CHICAGO OFFICE: 1005 W. Belmont Ave EAstgote 2.6684 





THE RIGHT, FULL TIME DRAFT... 
with a McLARTY MECHANICAL 
DRAFT FAN... FREEDOM FROM 
arerip: CLEAN QUIET COMBUSTION 


* can cut this fan into the side of the 


co 
orc eean oearr 








me ¥. pipe, con to the motor terminals 
in the stack switch and adjust the draft in 
one half hour 

Best prospects ore ceiling units, slab homes, 
single story homes with outside or short 
chimneys. | put an over-fire gauge on for “manne one. 
people and if it's below 2 hundredths | give 
them the pitch so show them soot around joints and puff door 

if y tomer ard to sell | offer to put one on for trial. They seldom 
° off Sofer eaner electrodes mean less chance of puff 

A avy duty jjusta quiet fan you will be proud to install. Made by 
the mokers of the famous “McLarty Booster Fans.’ See your jobber or write 


for free informative literature. 


McLARTV SYSTEMS 


2550 Dickman Road Battle Creek, Michigan 





NOW! A complete 


training guide to 













OIL HEAT 


@ INSTALLATION 
® CONTROLS 

@ MAINTENANCE 
© SERVICE 


/ 





il inthe Ms 


by 


A ‘“MUST’’ FOR BETTER, ° 
MORE PROFITABLE DEALER SERVICE 


400 Pages. 
300 How-to-do-it 
illustrations. 
Includes: 


Oil system types— 
Troubleshooting pro- 
cedures—Principles of 
Combustion—High- 
pressure gua-type 
burners—Veaporizing 
burners—Determining 
firing rete—Combus- 
tion chambers— 
Chimneys & Drefts— 
Tonks & Piping— 
Automatic Controls 
and electric wiring— 
Thermostats—Limit 
Controls—Primary 
Controls—Hot water 
control systems— 
Werm cir systems— 
Zone control systems 
—Making hect loss 
surveys—Firing the 
new burner—General 
review of service 
problems. 


Equip each member of your customers’ 
service organization with this new 400-page 
Rinehart manual .. . and watch the improve- 
ment in their work! Equally ideal as a re- 
fresher course for experienced men or for 
training beginners “from scratch.” 


It is a book that can easily pay for itself in 
a single day’s work—in terms of better, more 
profitable service and greater customer satis- 
faction. 


Written by Lee Auslander on the basis of 
years of field work and teaching experience, 
DOMESTIC OIL BURNERS AND OIL 
HEAT: INSTALLATION AND SERVICE is 
a complete training course. Covers installa 
tions and maintenance on all types of home 
units—from cleaning and adjusting to making 
any needed repair or replacement. Also, it 
explains oil burner controls fully; shows how 
to make heat loss surveys of homes and how 
to plan the best, most economical systems ac- 
cordingly. Starts with a clear explanation of 
modern oil heat systems (including radiant 
heating); explains the advantages and disad- 
vantages of each—then progresses in easy 
steps through all phases of related equipment 
from chimneys and drafts to tanks, piping, 
wiring and all types of controls and their prob- 
lems. Manual uses the exclusive Duo-Spiral 
(metal) Binding which puts text and related 
pictures side by side. No flipping pages back 
and forth to find the right picture! 


Use coupon to order for your organization 


-——-MONEY-BACK GUARANTEE!-__ 


. FH-108, 


232 Medison Ave., New a 16, N.Y. 


Enclosed find 


| 
| 
| $ 
meanua as in ica e- 
| | DOMESTIC OIL suRners AND OIL HEAT dicated b 
low. It is understood | may return book(s) if unsatisfactory in 10 days 
| and have purchase price promptly refunded. 
-) One copy @ $6.95 (plus 35< postage) 
| ak to 4 copies, no discount 
| 5 to 24 copies, 10% discount 
| = 25 to 49 copies, 15% discount 
| Special prices on larger quantities. 
| 
| 
| 
| 
' 


Name 
Company ... 
Address 


City, Zone, State 


RINEHART & CO., 


copies of Auslander's new 


Write for details. 


me ae ae ae ae ae ee 














Readers’ Problems 


2. I have a problem with a sus 


pended 200,000 Btu furnace unit 











uted in a service station. The proprie 
tor says it has given trouble from the 
time the building was built four years 
ago. Other repairmen have changed 

imps and transforme? 
1ese are serious puff-backs as the 
Durner starts During the n cycle, 
ume is not stead) 
Checking the burner operation on 


F. day that was overcast, my 


gauge showed .015” over-fire 
1 from .02” to .04” at the flue 
pe. Return and suction lines are 4%” 
t ind run to a 1,000-gallon 


LIKE JUNE IN JANUARY 
WHEN YOUR BURNER IS 
FIRED BY 








HAGO PRODUCTS 


In Canada — RICHARDSON LTD., 1169 Caledonia Road, Toronto 


1120 GLOBE AVE., 


104 


MOUNTAINSIDE, N. J. 


tank. The suction line has a ball check- 
valve close to the tank, which sets on 
top of the ground. The oil filter is 
near the burner. I am convinced that 
his main trouble is not mechanical but 
is caused by a poor draft condition 

I enclose a drawing of the chimney 
showing basement level, floor level 
and roof. No buildings, trees, etc. are 
near the service station 

The chimney is built in the back 
wall of the building, about the cen 
ter. The flat roof slopes down from the 
front to the back of the building with 
about one foot difference in elevation 

The proprietor has another 110,000 
Btu furnace heating the office. Its flue 
goes up straight through the roof, ex 
tends about one foot ab the roof 
and has a cap over the top. This 
not a chimney. This furnace gives n 
pulsation trouble what ever 


Please advise if you think I am 


correct in assuming the chimney 
1 ; _ j 
tne troublesome unit ait onould 
T abend ] i j he 

abandon the chimney and run the 
flue straight up from the unit thr 

: 

the roof? Or can the mney be used 


without too many 


S. B. R., Steubenville, Ol 


A. You suggest tl himney 1s 


structed so poorly as to be inferior t 
a smokepipe or flue pij hich rur 
straight up from the unit through tl 


roof, for a note on your drawing says 


“Chimney constructed with concrete 
chimney block approximately 11” x 
15” inside dimensions with brick fac 


ing from basement floor level to roof 
level. From roof level to top of chim 
ney, chimney block was eliminated 
No flue liner used.” 

Your drawing shows three 90° el 
bows in the smokepipe; two can be 
considered unnecessary n the basis 
that running the smokepipe straight 
up through the roof would include but 
one 90° elbow in it. The two extra 
elbows can add greatly to draft 
trouble 

Your drawing shows chimney 
height of only about five feet, from 
the center of its smokepipe opening 
to its top. We doubt that this is enough 
smokepipe height for this furnace. Set- 
tle that by asking the furnace manu- 
facturer about it. 

Your draft-gauge readings of .02” 
to .04” smokepipe draft indicate poor 


October 
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it costs so little 
we puta thermostat 
in every room 


COMFORT 
CONTROL » 


sme" IRON-HIDE Veet 
BAFFLES SAVE FUEL ieee 
Easy to install, too, with the aid 


of our IRON-HIDE adjustable 
baffle support. 


See your jobber. 











IRON-HIDE REFRACTORIES, Inc. QT INDIVIDUAL ss 
Dock Str Motow New Jersey 
2 1 room by room ~‘ 
termperature \ 














cae Now Comfort Control by Zone 
Rotary Atomizing Burners ahah Mae & tees nt too 
¥, to 12 Gph pensive to install individuoi 
. room temperature control on any 
Boiler-Burner Units now or existing het water heet- 
400 to 730 Sq. Ft. EDR Steam 6 ; 
A thermostat in each room, 
7 operates a corresponding Zone- 
Pressure Atomizing Burners tt ae mene ha te 
¥y%, to 10 Gph supply piping to the rodiation 
- . end automatically cortrols the 
Boiler-Burner Units temperature cost but 
Operating on low voltage, no 
200 to 2000 Sa. Ft. EDR Steam 501 calles cenciend Gtd Gantal $27 25 
Write for franchise information: lation is fast ond easy 
per room 
~y HAYWARD OIL BURNER CORP. 
lg 86 Kirkiond 4, bce rz PRODUCTS COMPANY. INC cost of Zone-A-Trol 
0. C cal Ceulans Ue. eS ee Saas oe ee 











Sts Available Now! 


The Second Edition 
of 


"Better Oilheating’’ 


This collection of articles from FUELOIL & OIL HEAT and its pred- 
ecessors is without a doubt the most valuable ever put together 
under one cover. Many of the articles were originally printed many 
years ago and they contain valuable information no longer avail- 
able from any other source. These are not just articles but basic, 
° Only $2.00 a copy ° sound principles as valuable today as they were years ago! 


Chapters On: 











Better Oilheating is a book for deaiers, service managers, service 


Fireboxes Nozzles men and oilburner service schools. Bound in attractive paper cover 
Draft Baffles 8%” x 11”, over 100 pages, 125 illustrations, tables and many 
Wiring Pumps service hints. Order a copy for yourself and your key people 
Motors Efficiency today. ONLY $2.00 A COPY! 
Controls ‘ Heating Send your remittance to: 

REPRINTS OF THE BEST MATERIAL eee . : 2 West 45th St. 
THAT HAS EVER BEEN PRINTED! fueloil & oil heat New York 36, N.Y. 
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performance of the chimney. Its draft 


does fluctuate greatly 
If poorly constructed, the chimney 


may | 









lave many air leaks which cause 
t to give draft which is low and 
luctuating. Find out if it has. Build 
smoky fire in the base of the chim 
ney by starting a small blaze there. 
then adding to it tarpaper, wet news 
pers, rags, etc. Then cl tight the 
t ning of the chimney by plac 
r it a large boar vered with 
s or burlap bags. Find out 
f smoke escapes into the build 
of ise of chim leaks 
Thousands of Pullman Never- A mney of this t I ave 
Clog Vac owners can now leaks. wl Ise poor 
adapt their present vac to a ay * ee ag >, ee : 
king-sized vac in seconds! , w the bottor sMOK¢ 
Put a Pullman Drum Adaptor os A « h has 
on any 55 gallon drum, then , ; ry 
put the vac motor and filter au 
assembly through the adap- by filling its lower part (up to the bot 
tor and you're ready for on ol we. 
s , t mok x) with 
king-sized cleanups. > 
r mat Pe 
SEE YOUR JOBBER : 
>) Ras. "e ; 
¥ I be able t the troubl 
4 WHEEL 7 a enoke ae 
STEEL DOLLY - : 
OPTIONAL— roof t id 
EXTRA 
scr [Js g nly one w in 
PULLMAN VACUUM CLEANER CORP. .} a 
smokepipe Vv ] r Detter 


25 BUICK STREET, BOSTON 15, MASSACHUSETTS 








CONTROLS 


Minneapolis- Honeywell 





W hite- Rodgers 





@ Portex 
Penn 


Detroit 







FORCED a" AIR 





pomesne ‘NOT WATER 





Mereoid @ General 


. ... Readers’ 


than using the three 9 


in the smokepipe. How 


smokepipe should be, 
up through the roof, 


Problems 


)° elbows now 


h igh the new 


after extending 
is a problem 


The fact is, of course, that many 
furnaces operate better with no chim 
ney at all, than with a chimney of 
poor design or construction 

First, find out if improving th 
chimney by making it air-tight, and 
by filling its bottom sp below th 
smokepipe, ends the trouble 

Second, make certain the burner it 
self needs no improvement. Check its 
ignition system for perfect, depend 
able operation and tant light-off 
when fueloil first sprays from the noz 
zle. Minimize flame pulsat whicl 
the burner may be res} for, b 
trying different atomizing nozzles a 
different adjustments f in-tul 

ir-handling parts (if table) 

To go further, weig! dea of 
trying out the new smok tl 
goes straight up throug roof 
(which may not end trouble) 
igainst the idea of t g thor 

ughly good motor-driven induced 
lraft fan in the smokepipe (whic 


Use “GRESCENT PARTS” Service 


Serving St. Louis Trade Area 
“FACTORY REBUILT” Repair Exchange con- 
trol service on all popular makes at regular 


manufacturers list prices and trade discounts. 





Crescent Parts and 
Equipment Co., Inc. 


MAIN OFFICE ; 
825-831 S. Boyle Ave. 
St. Louis 10, Mo. 
BRANCH 
1140 St. Lowis Ave. 
East St. Lowis. 1! 





O1L—GAS—STOKER 


Parts & Controls 
astaliations Matertals 
& Acoessortes 


Heating Specialties 











Lu 


reel SURI (¢[s 


a = 


manor” 


PRODUCT 








FULLY GUARANTEED 


Write for literature and details 


of dealer franchise arrangement 


METROPAC INDUSTRIES, 


EVERETT 49, MASSACHUSETTS 


FULLY AUTOMATIC 
EASY TO INSTALL 
ECONOMICAL 
CONVERTIBLE 


INC. 
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PROVEN! 


f t. 


gf 2. Vacuum Breaker 





Drain valve 


df 3. Shut-Off Valve 


— 












REMCO, 


October 
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EXPANSION TANK 
DRAIN VALVE 


i ass 


INC. 


MONUMENTAL AVENUE and B&O R.R. 
LANSDOWNE - BALTIMORE 27, MARYLAND 


REMCo 


a. JOBBER INQUIRIES 
SOLICITED 











S 


the trouble). 
k over the burner, 
a pressure gauge to 
ssure, and a vacuum 
gauge to report suction-line vacuum 
The extren high suction-line lift 
irner to start while 
iderable air is in its suction line, 
1 cannot depend 100% on a ball 
k-valve in sucti 


n line. Because 


ine lift, a slight 


n-lit r leak will cause the fuel 


t on the burner to receive consider 
uring normal burner opera- 
ntermittent dropping 
zzle pressure during normal 
n ! use all the troubk 
To avoid such troubles. 


ps which give fueloil 


many dealers 


r yal 
I t AT TICTS il 


high-up, sus 
led furt init 


’ 


2. A salesma flered me a ‘water 


vie fa 


le a domestix 
ner, wi nh seemed t be a filter case 
rds. My jobs using 
ray have greater 
iter traps much 
rr domestic 
D i know of any dealer 
on his com 
mercial-industrial jobs 
T. E., Cedar Falls, Ia 
A. No, we know of 1 


woh rtrar ‘ 
sucn Water ti rc 


10 dealers using 
mmercial-indus 
Quite a few manu 
' tacturers offer oil-line strainers for 
such installations, but none of these 
features water traps, as f 


far as we 


general, manufacturers of 
istrial burners do not 


ips help their burners 


greatly and in general seemingly do 
not recommend their widespread use 

Q. This coal-designed boiler heating 
a factory warehouse was converted to 
gas by a burner marked 1,200,000 Btu 
input. What gallon-per-hour firing 


rate does that correspond to, if we in 
ll an oilburner which uses No. 5 oil? 

A. T. K., Falls Church, Va. 
A Because tne No 
148. 


the gas-burner | 


5 oil contains 


about Btu per gallon, divide 


200,000 Btu input by 
that number. You'll obtain 8.1 gph as 
the equivalent oilburner firing rate. 


Q. Starting at scratch studying the 





heating equipment in an institution 
that’s been in use many years, how do 
I arrive at the proper sizes for two 
package oilboilers’? Now three old coal 
boilers are used, fired for 18 years by 


terms of Btu per hour, can be con- 
verted to a figure which represents 
the total gph firing rate needed in the 
boiler room—whether you will install 
one, two, or three package boilers. You 


conversion oilburners. Two boilers can 
carry the heaviest loads, so I conclude 
the third boiler is a spare 
S. P. T., Peoria, Ill 
A. To be most thorough, ascertain 
the loads of the radiation, water heat 
ing equipment, and any other equip- 
ment which uses steam 


from the boiler room 


or hot water 


The total, in 


will have to decide whether or not t 
recommend spare capacity in the new 
boilers, or a third boiler to serve for 
standby in case one of the other two 
needs attention in winter and must be 
shut down 

Check your final figures against the 
probable gph firing rates of the two 
burners which you know can carry 














More and more oil-heat manufacturers are 
finding they save time, cut costs and im- 
prove performance by fabricating combus- 
tion chambers from heat-resisting stainless 
steel blanks supplied by Ingersoll. 


Ingersoll’s special stainless steel is cor- 
rect in analysis to withstand high tempera- 
tures. It’s consistently uniform in quality 
and can be easily formed into a variety of 
shapes. 


You specify blank sizes, or multiples 
thereof (depending on size )—Ingersoll will 
custom shear it. And, from Ingersoll, you 
get the same quick handling on large jobs 
or small ones. 









Ingersoll does not fabricate combustion chambers 


It Pays to Use Heat-Resisting Steel Combustion Chambers 





For full details 


—write, wire 
or phone 


s08G warnte 


4 





@ No breakage in shipment or handling 
@ Lighter weight lowers freight costs 


e Quicker heating—greater efficiency 


e Cleaner heat—better temperature control 





Borg-Warner Corporation 
New Cestle, indiena 


Ingersoll STEEL DIVISION 
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INSULATOR, mode to Hydrovolve’s rigid specifications of selected 
moterials especially developed for oi! burner purposes; hos 
excellent electrical chorocteristics ond a coefficient of thermal 
exponsion thet motches the other electrode ports. 


ELECTRODE ROD, mode of o low-resist TERMINALS, mode of extruded brows 


nce stee fully m ond nickel_ploted to resist corrosion 


Accurately mode for easy wire snop-on 
ond to assure stronger, positive 
connections 


VITREOUS ENAMEL, © tough oil-resistont enome! exclusive 
with Hydrovolve, tts thermal expansion motches thet of the 
insulotor, terminal ond high nickel alloy tip to resist crocking 


OUR NEW CATALOG SHOWS OUR COMPLETE LINE OF 
PRECISION-ENGINEERED REPLACEMENT PARTS .. 


FOR YOUR FREE COPY WRITE US TODAY 


08, tyes tna . Wydrovalve co. 


ELECTRODE TIP, rounded for ao steady, high permanent heot cond 


voltage orc. Made of high nickel alloy for long life and Rp End ree connedien Met t wnettest 1319 Utica Ave., Brooklyn 3, N. ¥., BU-4-1330 
dependable performonce. Assures efficient ignition even with cold oi! Sy viaretion or hign § otv . 


heaviest loads, and against the horse ; iding voltage on Le Q. Maximum smokepipe draft is 
power output of the two boilers fired t istallations ds low a olts, 05” in this no-basement one 
by these burners. ind finding as high as 126 volt house. Isn't that the 

Your final checking can also take where, I complained to different ligh > pulsation 
into account present yearly fuel con ing companie ly was asked R. W 
sumption, and probable future fuel 
consumption, which should be con tage lo want for domestic burn A. Probably most oilburt 
erably lower. If two new package boil me with tronic controls homes run well, witl 
ers should carry the entire load, for tkers, N. 7 though the chimney draft is 
example, make certain that when they only slightly higher. Try different noz 


operate a suitable number of hours a A. Probably you ask for 115 zles, firebox improvements, and finally 
day in January, the coldest month plus-or-minus five volt play different combustion heads. Higher 
they will be able to use as much fuel 100% safe, check this with tl smokepipe draft can be obtained wit! 


oil as must be used during this month facturer of the <« ls o1 ir job in induced draft bl 








Expert Advice On... 
wt Oilburner Controls 


Electrical ABC's of Burner Jobs 








Facts on Voltage Drops—Wire 
KEK-CLEANED BOILERS Sizes 
LAST LONGER ey , ore 
GIVE EVEN HEAT : Safety-Control Fundamental 
WITH LESS FUEL Cee @ Sparky on Controls 


STEAM AVOID > > r 
raster “© ain tock @ Portable Controls Teste: 





IRDER YOUR COPIES NOW FROM 


FUELOIL & OIL HEAT 
LABORATORY Only $1.00 A Copy 2 West 45th St New York, N. Y 
ADISON, NEW JERSEY 


FASTEST CHAMBER 


FROM CARTON TO FIRING 


So fast . . . so easy to install because there's fewer pieces. One package 




















gives you everything you need including pre-cast self-leveling base or 








hearth. Designed with maximum combustion arec engineered for 
more complete fuel combustion—Immediate delivery sizes 
6/10 to 12 gallons per hour. Write for latest bulletir 


product of afiTeTiaMVil celine 


ASBESTOS aad 4NSULATING AAATERIALS 


141 West Jackson Boulevard + Chicago 4, Illinois 
SOLD ONLY THROUGH BETTER JOBBERS EVERYWHERE! 
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Vames in the News 


has be en 


Tuthill 


A 


ithill pri ducts 
s been named 

r the line of fit 
specialties, heat 
! g units 
East 

territory will 


id. southern 


Wm 
ark, N. j..t 
dvertising and 
His ini 


nal planning ef 


partment 


t the new Indus 


retired as vice-presi 
lustries Div., Hupp 
to conduct a con 
practice, primarily 
luct research and 

engineering and 


f fice is located 


& Co. Oakland. 
fic Coast distributor 
lings, adapters, noz 
products. The com 
branches in Los An 


nd Seattle 


Jack Shnable has been promoted t 
West Coast general sales manager by 
Controls Company of America, Mil 
Wis. He will be | 


the company plant, El Segund 


waukee, 
Shnable was formerly manager of 
ial project sales for the firm’ 


Sales Division 


T. F. Watson and A ates, Oak 
land, Calif., are factory representatives 
for A. W. Cash Valve Manufacturing 
Corp., Decatur, Ill. The firn 
will include central and northe 


fornia and Reno, Nev 


$s territory 


rn Cali 


Leonard Smith will head the newly 
formed Industrial Division, Wickford 
Products, Inc., New York. He was 
formerly with Lightolier. The division 
will handle the sales of the company’s 


airconditioning and furnace filters 


James H. Carmine, formerly presi 
dent of Philco Corp., h 
special consultant in sales, 


is been named 
advertising 
merchandising and marketing, Fram 


Providence, R. I. The 


manufactures industrial filters 


Corp : com- 


pany 


8 8 FH" FO 
8 DAS 3 5 a 3 FO) € 
VAC! 


— 


helps you make more 


SALES CALLS 


for more 


PROFITS 


Here’s why 

@ Never Clog filter guarantees full- 
time suction 

@ dependable operation gets you in 
and out of the cellar fast 

@ dependability means no break- 
downs, more sales calls 

@ paves the way for repair business, 
new installations, fuel oil sales 

@ makes happy customers steady 
customers 











PULLMAN VACUUM CLEANER CORP., 25 Buick St., Beston, Mass. 


oilheat, 





Win New Customers 
—Please Those You Have! 


ala Ws 6d 
FIRE*SWIRL 
FUEL SAVER 


The Baffle With 
The Swirling Action 


The Fire-Swirl Fuel Saver effectively 
reduces heating costs: fuel savings of 
vp to 35% have been proved in 
thousands of homes. Quick, easy and 
profitable to install. Made of heavy 
cast iron — lasts indefinitely. Won't 
break during clean-ups. Sizes to fit 
most makes of boiler and furnace. 
Send for prices and information today. 


HOME 


‘eons 
HEATING & COOLING, INC. 


75 Jetterson Street, Passaic, N. J 











PRINTED FORMS 


For Immediate Shipment 


| Check items you ore interested in. 
| Attech to your letterhead, mail 
for FREE SAMPLES: 





|} Fuel Oil Order [)} Petroleum 


Price Cards 
Phone Call 
Inspection 
| Interoffice Information 


Correspondence Serutien Cites 


Heating & Burner 
Material 


-) Service Dept. 
Record 


] Delivery 
Record 


[] Survey Sheets 


Service Record 


} tn | Servicemen's 


Daily Report 
_) Degree Day 
Cards 


| Driver's Route 
Cords 


Metered One-Time Carbon 
Delivery Tickets 
(Truck—Bulk Piant—Gas Pump) 


; My Name . 
Company .. 
Street 


DEGREE DAY SYSTEMS 


39-30F 58 ST WOODSIDE 77, N. Y 





solid electric 
welded construction 


12-14-16 gauge 
cold roiled steel 


Heavy duty 
Diamond Deck 
floor 


Extra-large 
waterproof 
compartments 


double-walled die-formed 
compartment doors. .. 
stainless steel pins 
on continuous hinges 


Adjustable 
and Removable 
Tray Dividers 


12-gauge steel 
understructure 


KEADING UTILITY BODIES 





x 


| 5 OB HW OS 
8 DAS DP 5 ©) FO) C: 


helps you make more 


SALES CALLS 


for more 


PROFITS 


HERE’S WHY: 


@ Never Clog filter never ‘S, 
means no more breakdowns, more 
sales calls 

eit guarantees full-time suction 
for full-time operation 

@ It makes cleaning almost aut 
matic even during toughest jobs 

@ It lasts and lasts for years 











PULLMAN VACUUM CLEANER CORP., 25 Buick St., Boston, Mass. 
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job-planned for 


OiL BURNER INSTALLATION AND SERVICE 
“ — READING BODY WORKS, INC., 420 Gregg Avenue, Reading, Penna = ™ 


2 Sa 6e 6 68 oe 6 ee ee oe ee ee ee ee ee ee ee ee ee ee ee ee ee ee ee oe oe oe 


Now! “MAGIC STOWAWAY” 


gives you more load capacity.. 
and equipment safer, handier. 
change bin sizes as your load changes! 


7 


. keeps tools 
.. lets you 


— em es ees ee eee ee 


Adjustable 
and Removable 


Ribbed Shelf Dividers & 


front panel 


Removable 
Shelves 


\. em ee a em ame ns ns 


RENICK & MAHONEY, inc. 


“EQUIPMENT THAT CUTS COSTS 








WHEATON 


Spring Balance 


LOADING | 
ASSEMBLY 


These flexible, economical 
Wheaton loaders feature shock- 
less loading, long wear, and easy 
maintenance. 

Write for our new 

1958 complete catalog 
RENICK & MAHONEY, INC. 
380 Second Ave. (at 22nd St.) 

New York 10, N. Y. 

Algonquin 4-4202 

Complete AN \ for the Oil Trade 








Subsidize Equipment? 


(Begins on page 53) 


record for the past year—and let m 
emphasize that statisticians don’t mak 


There 
substitute, therefore, for the det 


progress, they record it is no 
ermina 
tion on your part to 

1. Create for your organization 
forward marketing polic: 

2. To enter wholeheartedly into the 
installation market 


a setae too many of 


badly bamboozled by 
our gas competitors 
industry 
and electri 
looking 


unt for their fail 


vinced of the 
against gas 
Too many are r every ex 
cuse possible to acc 
ure to improve their 
Too many feel that gas 
price position 

While 
see what happened t 


were on thi ; 

ration be 
tween the stributor 
Surely 


supplier to 


supplier and di 
it is the responsibility 
become better 

to obtain a more intima 
tical knowledge of the indus 
at every level—to live cl 
listributor—the day 
talk by the 


passed—he 


supplier 

needs t impart 
reassure the distributor 
coop 
istributor’s position in t 
Both have 
tl 


lesire t erate by 
a reasonable investmer 
1is market and a right 
return 
I think y 


ibundant evidence that 1 


yu will VT 
ire taking seriously their 
The oilhe 
must remember it f 
There is, hows 


ation for faith that this 


perate 


mm placent 
justific 
will continue to grow 
cess depends on how we 
errors of the 


past and fulfill our c 


responsibilities for our mu 


W elfare We can 


perative 

Sell modern oil-fired equipment 
increase our heating oil volume: 
We can get better support from 
our suppliers; 


We can 


sales eff rt: and 


and must intensify our 


4. We can increase our heating oil 


volume by this program 


October 
1958 





Sure, “59 will 
be better, BUT... 


YOU'RE NOT TOO LATE 
FOR A FINE ‘58! 


1958 can still be YOUR Year, if you pour on the sales steam 
now! The next two months will bring you excellent sales 
opportunities. They're the months in which oil heat dealers 
sell and install about 18.8% of their year's volume, secure 
about 19.5% of their "service calls'’ income, and deliver 
about 30.5% of their annual fueloil gallonage. 


Following the pattern of recent years, oilheating manufac- 
turers should ship about 12.2% of their year's total in these 
two "strong finish’ months. Advertising in the November and 
December Issues of FL'ELOIL & OIL HEAT can turn the heat 
on your sales, and help you thunder into 1959 under a full 
head of sales steam! 


“sous |, NOVEMBER AD FORMS OPEN UNTIL OCTOBER 10TH 


Dil heat 





How Much Space Should We Reserve For You? 











FUELOIL & OlL HEAT 


2 West 45th St., New York 36, N. Y. (MUrray Hill 2-4786) 
A. G. WINKLER, Adv. Dir. LEE STEEDLE, Adv. Mor. 
Eastern Adv. Mgr.: Dick Raymond 


Midwest: 224 So. Michigan Ave., Room 200, Chicago 4 (WAbash 2-9548)—Pacific Coast: Don Herway, 
1709 W. 8th St., Los Angeles 17, Calif. (HUbbard 3-5141). 


ieloil 








This Boiler... EQUIPPED WITH EXTROL 


the Permanent Answer 
to AIR TROUBLES in 
Hot Water Heating Systems 


EXPANSION CONTROL 


AMERICAN 


EXTROL is the Modern Expansion Control System 
that replaces the old fashioned expansion tank, and 
ENDS THE PROBLEMS OF ... AIR IN THE SYSTEM 
. WATER LOGGED EXPANSION TANKS .. and 
UNPROFITABLE SERVICE CALLS. 


Providing far more Expansion Capacity 
than ordinary expansion tanks, the 
pressurized diaphragm design of the 
Extrol prevents any contact between 
boiler w ater and expansion air, thereby 
eliminating the source and cause of air 
troubles in hot water heating systems 


ASK YOUR WHOLESALER OR WRITE 


FIRE BOX 





fueloil & oilheat 


WANT ADS 


Advertisements are payable in advance 75c a line: 
minimum charge of $4.50 for 6 lines or less. 


No Advertising Agency Commissions. No discounts. 


NOTICE — Those writing to Box Numbers, address: c/o 
FUELOIL & OIL HEAT, 2 West 45th St., New York 36. 


“K" FACTOR CALCULATOR. Handy, npac 
some charts. Speedy. Accurate. Single setring 
day of usable oil. Only $5.50. Degree Day 
Sereet, Woodside 77, New York 


MAXIMUM-MINIMUM thermometer. Ger the 
for your area. This information necessary 

degree day system operation. Price $7 
Woodside 77, New York. 


PETROLEUM PRICE CARDS. Don't stop ¢ 

errors. Card shows amounts from 1 to 9 gallons : 
w 9000 gallons. Will pay you to send for our circular 
Dept. FO. Woodside 77, New York 


ALL WEATHER METER TICKETS im rinted with | 
telephone. 1000 sets (3 part) only $1 Allow ja 

season. Advise make and model of truck meter. Degree Day 
Woodside 77, New York. 


PRINTED FORMS available for immediate s 

materials form, burner service record cards rder torn spe f 
jon form, survey sheet and others. Send_ for samples, no obligation 

Write Dept. FO, "Degree Day Systems, Woodside N.Y 


DECALS—Service. nameplate or truck lerrering and —— decals made to 
our je Easy to apply, uniform, distinctive, econ for small or large 


catalog. Mathews Co., 827 §S oven, Oak Park. Ill 


TURN YOUR SURPLUS INVENTORY 
nto cash. Mail list and price to Box 885 


of stoker, oil burner or gas controls 


REPRESENTATIVES W ANTED—Hidy-Brown Recorder Comy 
pen terr es ee ee ~ Recorder, the trul 
r and accumulating degree-day nation. Ideal 
ailing fue nl or  LP-Ga we We ¢ for detail 
Comp 88 Five Mile Road, Cincinnati Ohi 


yr its Hidy 


LABORATORY ENGINEER. Domest 


experience. Box 


TWO-COLOR rac Lyn ae two or three parts for 
nter-leave r Nt no carbon required) imprinted with y 
hor nber g t and product listing. Tw 
Wr rite for free complete catalog of 


| Printery, In Church at Bleecker, Alba 


I OIL BURNER SERVICE AND INSTALLATION 
hed mpany in Metropolitan ! area. Must be 
apable of handling men. Artractive sala 
Write in confidence. Box 143 


MANAGER 


TRANSFERS SER VIC E SALES: N 
pe f at ns Pla 1Ors give greater 
Write for sample 

OF 


USE DOOR HANGER ENVELOPES for deliveries when 
Hold ton py of meter ticket. Die cut to fit 
Printed rnd red on weather resistant wh te stock with 
and telephone number. For free sample and mm plete 
print Cromwell Printer n Church at Blee ker 


REPRESENTATIVE Ww ANTED District Representative 
gent wanted for representation in Michigan, Wisconsin a 
ive. protected territory To ell to dealers and wh lesaler 
ne of heating and air conditioning equipment for resider 
dustria e. Write: Edwin J. Fackler Sales Meneom. "as 
& Terstegge Company, In Box 4311, New Albany 





Mechanical Engineer 
Bachelor’s Degree or Better 





Excellent opportunity investigating Domestic 
Burner Equipment and Fuels. Studies con- 
cerned primarily with Mechanical Factors In- 
fluencing Burner operation. Socony Mobil Oil 
Company, Inc., Technical Service Laboratory, 
412 Greenpoint Avenue, Brooklyn 22, N. Y. 








*1000.00 
REWARDF 


Assures you of Superiority 
of HIDY Degree-Day Recorder 


7 Lease it 
For $95 


7 Delivers more 
Gallons Per Mile 


* We'll give $1 000 to any individual who first brings us \ 
table t any other Degree-Day Recorder new ~ 
rate. easier to install and 
the Hidy Degree-Day Recorder. Save up tw 30% of 
Leading firms report more gallons per delivery; 
the same job, using the Hidy Degree Day Recorder and Degree 


Write for Bulletin F—Today! 


HIDY-BROWN RECORDER CO. 


‘Z 


6988 FIVE MILE RD. 
CINCINNATI 30, OHIO 
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WITHOUT 
DOWN TIME and with UNIT in SERVICE! 


Users’ Reports Tell How OYLTITE-Stik 
can help you 


to seal small holes of oil storage 
tanks, created through condensation.” 
An Illinois Contractor 


epairs on base 
a great time 


Oil Distributor 
has done such a good job we do 
not want 4 service man to be with- 
out one.” 
4 Pennsylvania Heating Company 


| tanks where 


ssin Fuel Company 


e¢ in the tank 

n filled the tank 

e with the oi! 

held for months ods 
and Contractor 


of the best time-savers and trouble-stoppers you can find. 


to repair leaks in domestic tanks 
naccessible for repair by other meth- 
most satisfactory.” 

1 Canadian Contractor 


TE-Stik is 
® See your suppliers for OYLTITE-Stik or write 
direct on company letterhead for free sample. 


ff 


LAKE CHEMICAL CO. 


3086 W. Carroll Ave., Chicago 12, Ill. 


eveco aDJUST-ODRART 


Fully adjustable for precise accurate setting 
end instont response to droft vorictions 
ADJUST-O-DRAFT is quolity constructed. A 
cost cluminum ring with built in stops, con- 
cealed solid brass beorings, and other 
features, insure lasting dependability and 
moximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





MANUFACTURING CO. 


45-16—1!62nd St.. Flushing, &.1.. N.Y 








CHAMBERS 


ENGINEERED TO 
YOUR REQUIREMENTS 


. - GEM engineers are at your 
service for special designs .. . 
developing new units or re- 
designing to reduce assembly 
costs. Send us your prints. 


GEM Combustion Chambers 
are engineered refractories 
built for performance and de- 
signed for easy, fast installa- 
tion . . . highest combustion 
efficiency for high or low- 
pressure burners. 


GEMCO BOND 
refractory cement 
insures maximum 


‘ere VY 
YS GEM Uy bonding strength. 


GEM <5 5.2 ee Oe ee Oe 
BOX 500 SEBRING, OHIO . YE 8-210! 


Call on GEM 
Engineers for 
ur Refractory 
hapes. 


1907 








oo 
owe = 


/7 IMPROVED ~~ 
/ 5 WAYS FOR MORE 
PROFITABLE 


\. SALES 





_——_ a 


AUTOMATIC 


Waporite muToMAnic 


14 models and sizes . . . installs in 30 minutes 
. fits any straight or sloping bonnet furnace. 


@ Stronger mounted front-end thermostat © New positive 
control @ Completely adjustable drip valve @ Non-breakable 
evaporctor plates @ Stainless steel pan 


AUTOMATIC HUMIDIFIER CO. e Cedar Falls, lowa 











CLEARITE TESTER 


PROVIDES COMPLETE CHECK ON 
OIL PUMP AND SUCTION LINES 


The Clearite gives an answer to virtually every problem 
that could exist in supplying fuel oil from the tank to the 
nozzle. Easy and quick to use. Instructions provided. 


JAY TEE MFG. CO. 


OAK LAWN 
GA rden 2-4459 


For Information 


Write To > ILL, 











pias 





STOP 


FUEL TANK LEAKS 


with 


DAD ME PATCH Ee 


© Powerful Magnet! 


WITHSTANDS TANK 
PRESSURES AND 
VIBRATIONS 


SEALS LEAKS FAST - EASY - INSTANTLY 


Powerful magnetic action patch perme 
nently and securely holds oi! resistant 
diephragm seal securely to tank — stops 


looks instently REQUIRES NO TOOLS TO INSTALL 


re TANKIT co. inc 


wo 


REUSABLE 


$60 Belmont? Ave 


Newark 8, New Jersey 


American Petroleum Institute 
American Tube Products Company 11 
Applied Mechanics Company .31, 9° 
Auto-Flo Corporation d 

Automatic Humidifier Company 


ollie 


Babcock & Wilcox Company 
Bacharach Industrial 

Instrument Company 
Bell & Gossetr Company 
Bethlehem Foundry & 

Machine Company 
Boston Machine Works Company 
Brodie Company, Ralph N 

Inside Front ¢ 

Buckeye Iron & Brass Works, Inc 
Budget Meter Company 


— 


Carlin Company, The 

Cash Valve Mfg. Corp., A 

Commercial Filters Corp. 

Crane Company 

Crescent Parts & 
Equipment Co., Inc 


alin 


Degree Day Systems 4 
Delavan Manufacturing Company 
Dewey Gas Furnace Company 
Dielectric Products ; 
Dunkirk Radiator Corp 


seein 


Eagan Company, Inc., Walter H 
Econo Products Division 
Eddington Metal Specialty Co 
Electric Autopulse Division 





FOR BURIED TANKS 


You Can't Beat 
FUELGUARD! 


The only Remote Reading 
tank gauge that will fit 
ANY size tank... ANY 
distance away ... WITH- 
OUT PIPES OR WIRES! 


Write for information today 


R. S. TEESDALE CO. 


2830 Woodcliff St., S.E. Grand Rapids 6, Mich. 
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THE 
PROFITABLE 





@ Factory wired and assembled 

@ Serviced in a matter of minutes 
@ Guworanteed 5 years 
* 


Write for complete 
and prices 


litercture 


NEW YORKER STEEL BOILER CO., INC. Colmar, Penna. 


Scovill Manufact 
Scully Signal ¢ 
Shell Onl ¢ T 
Sinclair Reh 

Smith Corporat 
Socony-Mobil 

Stahl Metal Prod 
Steinen Manufact 
Srewart- Warner 

S in Ray B irne ' 
Sundstrand Machine 


V & E Products, In 
Volkswagen of America 


W 


Walker Mfg. & Sales ¢ 
Webster Electric Con 
Wix Corporation 


TONGUE & GROOVE 
INT 


LITE-CAST ia 


COMBUSTION CHAMBERS 
QUICK HEAT 


HIGH 
SIDE WALLS 
Ge) lem eis = ri 


DOUBLE SEAL 
MONOGRAM has... 


BETWEEN 
FLOOR & WALLS 
267 Standard Designs and ° 
sizes of LITE-CAST Insulating | PRE-CAST FLOOR 
Refractory Combustion Cham- ° 
bers for ALL Boilers and AIR SPACE 
Furnaces. BENEATH FLOOR 
-75 TO 12 GALLONS PER HOUR 


MONOGRAM PRODUCTS CO., INC. 


731 NORTH 





U.S. Pat. No. 2075433 


5th STREET, PHILADELPHIA 4 PA 
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Every Nozzle 


is INDIVIDUALLY 
OIL TESTED... 





this means .... 


Monarch completely eliminates the need to “try 
out” several nozzles to find one that fires prop- 
erly. Individual testing of each Monarch Nozzle, 
on Oil, is your guarantee of absolutely uniform 
performance. 


Every Monarch Nozzle is a precision product, 
100% Tested for Capacity, Spray Angle, Quality 
of Spray and Balance. 

No wonder Service Men and more than 400 Oil 
Burner and Furnace manufacturers using Mon- 
arch Nozzles as original equipment agree . . . 
Monarch continues “First Choice of the Industry’! 


“Flonaech rin mixinG EQuipmeNr... 


COMBUSTION HEADS: 
G-81-C Head is as easy to in- 
stall as on ordinary Air Cone 
ond Stabilizer. Produces high 
CO, with no “adjustments” to 
get out of order. For 3%” or 
4” 1, D. Air Tubes. 


MANUFACTURING WORKS, Inc. 
2503 E. ONTARIO ST., PHILADELPHIA 34, PA. 


Canadian Agent Except B 
es Gallagher Sale Ltd Toront 12 C 
Exclusive Agents in all of Europ 


Australia and New Zealand 








Its Howest Tune 


=see ‘em and reap! 


Yes, the great days for the heating business are here . . . the 
good old harvest time! It’s a time when hard work becomes a 
pleasure because it pays off. It's the season when it pays to see 
"em and sell "em the equipment they weren't ready for in the 
spring and summer. And we ask you: Is there anything you can 
talk with more conviction, or sell with more sincerity, or install 
with more real keart than safety equipment? 


How many boilers in your community are facing a long 
winter in a ‘“Sam-you-better-scram”’ condition? You must know 
of a lot of them, and right now is the time every owner should 
be told the story of adequate and up-to-date boiler water level 
control. 


Today’s broad line of McDonnell boiler water feeders, low 
water cut-offs, pump controls and safety-relief valves covers 
every condition . .. every steam boiler from low pressure to 
250 psi... every hot water space heating boiler . . . every hot 
water tank and heater. 

If the year has been a little lean, this is the time to fatten it... 
the harvest time. You can actually outdo the farmer. You can 
seed, cultivate and reap all at once. YOUR harvest is as great 
as YOU make it! 


MCDONNELL & MILLER, Inc. 
3500 N. Spaulding Ave., Chicago 18, Ill. 


Doing, One CEs) Shang Wall. 


NNELL 











No. 47-2 Quick-Hook-Up 
a 
tion for automatically 
fired steam boilers up to 
5000 ft.; moximum steom 
pressure, 25 Ibs. Other 
types for lorger boilers 
ond higher. pressure; also 
for hot woter space heot 
ing boilers 


No. 150 Pump Control 
low Woter Cut-off and 
low Water Alorm for 
boilers of any size with 
pressures up to 150 Ibs 
maximum. 92 series for 
pressures up to 250 Ibs 


No. 67 Low Woter Fuel 
Cut-off for automatically 
fired steam boilers Moxi- 
mum pressure, 20 Ibs 
Other types for hot woter 
space heating boilers 


230 and 240 Series 
A.S.M.E. pressure relief 
valves for hot woter space 
heating boilers; for hot 
water tanks ond heoters 
Tested ond Btu-rated by 
National Boord of Boiler 
ond Pressure Vessel In 
spectors. Also tempera 
ture relief valves ond P-T 
relief valves 


